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AVE y, QTHEe WEEE CHICAGO, JUNE 22, 1935 THREE DOLLARS A YEAR 
Me bcos 
PA —— 
‘4° [ seovenout the country 3,774 new 
on homes were started on National Housing 
— Day, Saturday, June 15, according to latest 
clear oficial figures given the American LuMBer- 
can AN by the Northern Illinois headquarters of 
- the Federal Housing Administration, in Chi- 
Us cago. The photograph opposite shows the 
# mkt ground-breaking ceremony for an FHA loan 
oath house in Beverly Hills (residential suburb of SE - BiTT DERS 
Chicago) held on that day. Throughout north- Me Aces ; 
Priced ern Illinois either the dedication of homes on | 4 s Forth LaSal 
Fla which construction was already started, or 
> ground-breaking ceremonies, were held for a 
<a total of 86 homes. In the picture (from left 
to right) are Gael Sullivan, administrative 
BER secretary Chicago Better Housing Association; 
sin Edwin L. Philipps, on whose lot at 9101 Win- 
— chester avenue the excavation was made; Mrs. 
; Mamie Dee Root, only woman Better Housing 
chairman in the country; Alderman John J. 
Dutfy; and Norman Reilly, Federal Housing 
Administration field representative. Under 
Mrs. Dee Root’s leadership $200,000 worth of 
modernization and repair work has been gen- 
erated by the Beverly Hills-Morgan Park 
(Chicago) Better Housing committee. Sixteen 
nie new homes are now under construction in that 
high-class residential area. 
an 
n 
[us Colonial residence, 
a which will be partly 
| financed by a FHA loan se- 
— cured through the Continental 
Illinois Bank, Chicago, will 
be built by Mr. and Mrs. J. 
ont F. O’Connor, at 5908 Kolmar 
Avenue, Chicago. This at- 
tives. tractive six-room house will be 
he fully insulated, air-conditioned 
and modern in every respect. 
A special feature is the open 
~_ fireplace, with a concealed 
LS hearth at the end of the living 
neer 
.¥. room, which is paneled. The 
- estimated value of this house 
_ is $8,500. The architect is 
“ : nee Morris H. Hobbs. 
izer, Lal aE 
and 
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LOWER COST PER TON MILE 


DUE TO FIRESTONE EXTRA CONSTRUCTION FEATURES 


QUESTION No. 1—'"Will the non-skid tread give me the 
greatest traction and protection against skidding?” 





ANSWER—Every cord in Firestone Tires is soaked and 


saturated in pure, liquid rubber by the patented 


AEE The papenied sonctrantan fontans of a oe D ggg Magee Regge: end = 
extra layers o um-Vipped cords under the trea . ’ ] 2 , an 
makes it possible for Firestone to use a wider, flatter pene | tee every strand, a ae ang” friction 
tread with higher shoulders, that puts more rubber ye ont — extra strength, longer life, greater 
on the road. This, combined with the scientific non- ependability. 
sien agen — non-skid safety and QUESTION No. 3—"Will the tread give me long wear a: 


today's higher speeds?” 

QUESTION No. 2—'“‘Is the tire body protected against ANSWER—A new and tougher tread compound 
destructive internal heat, the chief cause of premature tire developed by Firestone gives you longer wear a 
failure? lower cost per mile, even at today’s higher speeds, 













Tests show that... 
Firestone Truck and 
Bus Tires stop quicker 


oe / KK 


Call on the Firestone Service Store or 
Firestone Tire Dealer in your community 














today. Let him 
tell you about the 





exclusive construc- 
tion features of 
Firestone Truck 
and Bus Tires 
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which will give you 






lower operating 
Gum-Dipped cord , 
body gives greater 


strength and stamina 


a 


costs and greater 





safety. 








* & & & & Listen to the 
Voice of Firestone= 


featuring Richard Crooks, 







OLDFIELD TYPE 
Gun LDigaed 
The Tire That Taught 
Thrift to Millions 





Gladys Swarthout, or 


SENTINEL TYPE 
Margaret Speaks — every 


Volume Production | Monday night over N.BC. 
° e — WEAF Network ....A 
Tire for Light Trucks cate 


Five-Star Program 


AUTO SUPPLIES AT BIG SAVINGS 


BATTERIES . SPARK PLUGS . BRAKE LINING . FAN BELTS . DITCH LIGHTS . LOCKS 






More and tougher 
rubber, with wider 
flatter tread gives 
longer Non-Skid wear 




























HIGH SPEED TYPE 


GREATEST TIRE EVER BUILT 
FOR ALL-ROUND SERVICE, 
UNEQUALED FOR HIGH 
SPEEDS and HEAVY HAULING 























REAR VIEW MIRRORS . LAMPS . REFLECTORS . FLARES 
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This plate illustrates a 
section of Bradley's “Cor- 
ner-Lock” Block Design 
Flooring, laid in clear 
"'Color-Blend’’ Plain 
Sawn Red Oak. The off- 
set corners are an exclu- 
sive Bradley feature. 


... AND HERE ARE THE Here’s a 
BRADLEY BRAND ITEMS 


WE CAN SHIP AT ONCE IN BLOCK DESIGN FLOORING 
MIXED CARS Positively Stabilized! 


aa ~~ 
READY NOW FOR YOUR ORDER Bradley’s “Corner-Lock” block sets a new standard of 


“Cornet-Lock” Block Design stability in block design flooring and, at the same time, 
Flooring in Oak and Beech 


‘‘Nail-Seated’’* Flooring in Oak . . . Beech 
... Yellow Pine 


creates a new distinction in the design itself. Positive stability 
is accomplished by two exclusive factors: the “Corner- 


Oak, Pine and Gum “Uni-Trim’’** for Lock” for which this flooring is named . . . and “End-Sealing” 
doors and windows in packaged sets of block members against moisture absorption. Side expan- 
Trim and Mouldings in Red and Sap Gum, sion, swelling and buckling are owt. qj Manufactured in 


Oak and Yellow Pine 














Cl i ta. Oak and Beech, under Bradley’s exclusive specifications, 
Oak Door Sills and Thresholds “Corner-Lock” Block Design flooring adapts the long 
Cedar Closet Lining established preference for these woods as flooring material, 
Standard Flooring in Oak, Beech and Pine to the current trend towards new concepts in architectural 
Oak, Gum and Yellow Pine Glued-Up treatment. «| This advanced improvement is described and 
Counter Tops or Panels up to 16 illustrated in detail, in our special broadside for dealers and | 
| nee plan Bein A pots nian meni ta contractors. Your copy will be mailed promptly on request. | 
a *Patent 1936028 **TrimPak Patented A Ask our representative or address — 








BRADLEY LUMBER COMPANY of Arhansas 


WARREN, ARKANSAS 
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For Permanent 
Satisfaction 


When you sell Crowell's Long Leaf, you 
avoid arguments, claims and disputes — there 
are never any comebacks — except for more. 
Your customers remain permanently satisfied 
— and recommend Crowell's to their friends. 


That has been the gratifying experience 
of Crowell Dealers for nearly half a century. 
And it will continue in the future. 


Crowell Timber resources, now and in the 
years to come, are the same high quality Virgin 
Calcasieu Long Leaf available in the "Good 
Old Days”. 


Crowell manufacturing facilities in two of 
the finest plants of the South, have kept pace 
with progress and are equipped to supply 
promptly, anything you may need in the whole 
broad range of Long Leaf Products from the 
smallest Mouldings to the largest Timbers — 
each item conforming strictly with the well- 
known Crowell standards of quality: 

ALL YARD AND SHED STOCK, BOARDS 
AND DIMENSION, FLOORING, CEILING, 
SIDING, FINISH, CASING, BASE, 


MOULDINGS, SILLS, STUDS, JOISTS, 
RAFTERS, FLOORING, TIMBERS, ETC. 


We'll appreciate an opportunity to tell you 
more about our products — and facilities for 
serving you. 


The Crowell & Spencer Lumber Co. Ltd. 


AND 


Meridian Lumber Company, Ltd. 


General Sales Office: LONG LEAF, LA. 


RASEMARY a 





DINE FINISH 7 





When you need FINISH 


Just try Crosby’s famous Rosemary Pine. 
You'll find it’s all beautiful, silky, soft-textured 
stock, carefully made from the best of our 
choice Mississippi Rosemary Pine timber— 
Finish that will satisfy the most particular 
trade. You can order it in Crosby Mixed Cars 
with any required assortment of Creosoted 
I.wnber, as well as untreated items: 


DIMENSION, FLOORING, CEILING, 
SIDING, MOULDING, CASING, 
BASE, LONGLEAF TIMBERS. 
CRENMSOTED LUMBER, FENCE 
POSTS. SHINGLES. POLES, PIL- 
ING, CROSSTIES, ETC. 


Timbers are Dowicide dipped—everything else 


kiln dried. We have special facilities for in- 


dustrial items in Pine and Hardwoods. 


You'll find Crosby Service includes large, well- 
balanced stocks, unexcelled shipping facilities, 


ca eful loading and prompt shipments. 


CROSBY LUMBER & MFG. CO. 
CROSBY, MISSISSIPPI 
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MIXED CARS 


COMPLETE YD. 
& SHED STOCKS 


CAR MATERIAL 
HEAVY TIMBERS 
(LONG LEAF PINE 
DOWICIDE DIPPED) 


TREATED LUMBER 


FENCE POSTS 
SHINGLES ETC 
INDUSTRIAL ITEMS 
IN PINE & 
HARDWOODS 


xe serve a 
comet: 
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Double Protection... 


Why are the Enemies of Lumber—TERMITES 
and DECAY—allowed to continue the relentless 
destruction, day after day with the resultant de- 
terioration of homes and buildings, depreciation 
of investments and heavy loss to property owners? 


LUMBER ENEMY No. 1—the TERMITES—are 
invading new territories and increasing their 
depredations. Infested homes are being discov- 
ered in Northern Cities where Termites have been 
unknown. So far, only three States in the North 
Central District have not yet reported Termite 


damage. 


LUMBER ENEMY No. 2—DECAY—is almost 
as constant as gravity and as prevalent as the 
measles. Even where Termites are not yet a 
peril, Decay and Rot are exacting a heavy toll of 
expense and annoyance. 


The brighter side of the picture is that much 
of this loss could have been averted—and can be 


prevented in the future by the use of Wolmanized 
Lumber in the exposed danger zones—for Wol- 
manized Lumber gives DOUBLE PROTECTION 


against these Lumber Perils. 


Safeguarding homes and buildings during orig- 
inal construction in this time-tested and proven 
way, extends many times. the period before any 
repairs will be needed and prolongs the life of the 
structure many fold. The extra cost is just a frac- 
tion of the expense involved in a single replace- 
ment of short-lived. unprotected lumber in these 
vital spots. 


Wolmanized Lumber can be used anywhere— 
it may be painted. stained or varnished just like 
untreated stock—it is clean. dry and odorless—has 
no corrosive effect on metals and is somewhat fire 
retardent. You can buy just the items needed in 
Mixed Car Assortments of Wolmanized and un- 
treated stock in a wide variety of woods and sizes. 


May we send you without obligation, a copy of 
our FREE booklet, telling you the whole story? 


American Lumber & Treating Co. 


Branch Offices: NEW YORK LOS ANGELES SAN FRANCISCO ST. LOUIS 











General Offices: 37 West Van Buren St., CHICAGO, ILL. 
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Choice -=- Wide -=- Clear 
CAMINO QUALITY 


California Ponderosa Pine 


This season’s cut of California Ponderosa Pine lumber is 
now coming from our dry kilns at the Pino Grande sawmill. 
It is produced from large-size, old-growth trees, grown at 
high elevations. Camino Quality lumber is well manufac- 
tured and carefully shipped. 
















Real Value 
For Your Customers 


ANACONDA 
PONDEROSA PINE 


Dependable, soft, easy-working, carefully 
manufactured stock—Western Pine Ass'n. 
grades — Mixed Cars — Careful Loading 
and Prompt Shipments. 


LUMBER—LATH—MOULDINGS— 
BOX SHOOKS 


Drop a line TODAY—let us tell 
you more about our Products 
and Service. 





We have available, a reasonable stock of Select and Fae- 
tory grades of California Ponderosa Pine available for 
prompt shipment. We suggest that you try it for extra 
good widths and high cutting quality. 
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Anaconda Copper fining (ompany 








es eon 7 “Lumber Depareient 
Michigan - California Lumber Company Eioninen eV EES Montana | 
CAMINO, CALIFORNIA . ee 





























Just remember Clover Valley when you need California Pine. 
Then you'll be sure of stock carefully manufactured from large, 
mature timber, grown in the Rich Clover Valley. We have the 
mill equipment, the organization and the experience to care for 
all your needs, promptly and accurately in— 





YARD STOCK, BOX SHOOK 
SHOP AND CLEAR SHED STOCK, 
CLOVER VALLEY LUMBER CO. s.ts%it.: Loyalton, Cal. 
CRSA REPRESENTATIVE: L. Hansen, 308 W. Washington St., Chicage, Ili - 
EW YORK REPRESENTATIVE: F. T. Staats, 829 Chrysier Bidg., New York City Kj 
SS —— —_____ff 4 "= <1 os 
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PRICING for PROFIT 


By W. L. CHURCHILL 


A New Book That Every Lumberman Needs Right Now 


It clearly and specifically answers dozens of very important questions, such as the following: 


How must you determine right prices? Where should your profits come from? 
What is the correct ratio of selling cost Where should your price corrections 
to profit? begin? 


sem ease ur ORDER YOUR COPY NOW fosrraiw $3.00 
American Lumberman, 431 So. Dearborn St., CHICAGO 
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on the job 


Paul Bunyan, according to the old- 
time lumberjacks, never sleeps. 
When he was ten years old he 
traded off his bed for a lantern. 
He hired out to work twenty hours 
a day and did so well the boss let 
him work twenty-four hours for the 








P is energy this year \ | i Wilh liyl/F WW 
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Paul Bunyan’s CALIFORNIA PINE 


Soft Ponderosa and Sugar Pine 


CUT STOCK PLYWOOD WALLBOARD 


LUMBER MOULDINGS 


Red River production is directed 
toward maintaining a balanced stock. 
Dealers and industrials can continue to 
enjoy the advantages of Paul Bunyan 
quality and service. Paul says that some 
mixed cars may take extra time to ship 
complete assortment. 


Demand is catching up with supply and 
it is a wise buyer who anticipates his 
needs and places orders to protect de- 
livery. Lumber consumption is increas- 
ing faster than production and a scar- 
city in some items is developing. 


“Producers of White Pine for Three Generations” 


RED RIVER LUMBER COMPANY 


Mill, Factories, General Sales, WESTWOOD, CALIFORNIA 


SALES OFFICES: 
315 Monadrock Building 807 Hennepin Avenue 
SAN FRANCISCO 


360 N. Michigan Ave. 1851 Grand Central 





CHICAGO MINNEAPOLIS Terminal, 
702 E. Slauson Ave., LOS ANGELES NEW YORK CITY. 
Distributing Yards — CHICAGO MINNEAPOLIS LOS ANGELES RENO 





AMERICAN 


[Ere ae. tr 


“More repeat ordets and 





satisfied customers on Temlok 


than on any other line of insulation” 





——————ee 


| Writes J. W. Welsh, a dealer of 18 

years’ experience with building 
and insulating materials. BUT READ 
HIS WHOLE LETTER! 
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ND there are other dealers the country over who feel 
the same as Mr. Welsh does about Temlok! Because 
Temlok provides a real profit-making line for dealers who 
mean business! Thanks to its physical characteristics, this 
rigid insulation offers important sales advantages. And it 
offers more! Temlok carries the well-known name Arm- 
strong—long a mark of quality and dependability to the 
homes and industries of America. 

Send for the complete story about Temlok Insulation and 
Hard Boards! Also the facts about Armstrong’s policy of 
dealer cooperation that helps you win profitable orders 
month after month! Write today to Armstrong 
Cork Products Company, Building Materials Di- 
vision, 987 Concord Street, Lancaster, Penna. 





TEMLOK INSULATION 
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RU-BER-OID’S 
FINANCE PLAN 
AT GOVERNMENT RATES 


STEPS UP MODERNIZING 
SALES AND PROFITS 


NO RISK TO YOU 


Send for this non-recourse plan 
also samples of the following 
RU-BER-OID 
Products: 








THE RUBEROID CoO., A 1.—6-22-35 
500 Fifth Ave., New York, N. Y. a cali 
Please supply me with a copy of the Ruberoid Non-Recourse 
pouaene Plan. I am interested in the products checked be- 
ow: 

Asbestos-Cement (~] “Newtile” for bath; Roof Coatings 
Shingles \_ and kitchen walls! and Plastie J 


Asbestos-Cement a Asphalt Shingles ~~, Safe-n-Dry 
Sidings and Roofings J Sheathing Paper CJ 





























WELL LOOK HERE — PLAIN PRICES IN) 1 
PLAIN SIGHT. THIS FELLOW MUST BE 
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OUR_customers are bound to gain 
confidence when you quote Piece 
Prices and put your figures right out in 
the open. Aside from this, there’s a 
worth-while saving in time, money and 
patience and you can eliminate errors. 


_ Hiatt’s Expert Lumber Pricer, used 
in connection with Simplex Price Books 
will make it easy for you to change over 
to the Per Piece Price method of figur- 
ing and quoting lumber prices. 


The Pricer gives tables showing prices 
for all sizes and lengths based on the 
price per thousand board feet, in steps 
which cover all the calculations needed. 
The book is neatly bound in stiff cloth 


Lumber 
with turned edges, size 10% x 8%. 


The Simplex Price Book is pocket size. 
taking 6 x 3% loose leaf sheets provided 
with columns for you to insert the Piece 
Prices under the proper. sizes and 


lengths. Although intended for Piece 
he Prices this book may be used for prices 
] M. 


Price 
Your 


per thousand B. 


Beat your competitor to it in adopting 
this modern merchandising practice. 


Hiatt’s Expert Lumber Pricer.$5.00 each 
Simplex Price Book 

(Loose Leaf cover and sheets) 2.50 each 
Simplex Price Book, bound.... 1.50 each 
Loose leaf fillers only........ 1.25 each 


Q , i h rman 431 So. Dearborn St., 


CHICAGO, ILL. 


Piece 
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Bite £4 s 2 BILLBOARD 
CONDEMNING LUMBER! 























GHOwWN above is an actual photograph 
of a section of siding—a few months 
after “cheap” paint was applied. 

We picture this photograph as a bill- 
board — for that’s what a “cheap” paint 
job really is, an advertisement condemn- 
ing lumber. 

Consider the property owner who was 
victimized by this job. He had no idea the 
paint would go to pieces so soon. And 
had no idea that re-painting would in- 
volve the heavy expense of burning and 
scraping off the old paint. 

You can’t blame him for figuring that 
lumber costs a pretty penny to protect. 
You can’t blame him either if he says, 
“Next time I build, I'll use materials that 
don’t need paint.” 


DUTCH BK BOY 


WHITE “LEAD 


<Qen‘ CHEAP” PAINT 


This paint job is only a few months 
old. After an experience like this is it 
any wonder that a property owner says, 
“Never again! Me for materials that 
don’t need paint.”’ 








When you look at “cheap” paint from 
this angle you readily see that it’s certain 
to give the lumber business a black eye. 

Fail to combat “cheap” paint and in 
the long run it’s bound to start a trend 
away from lumber. 

But there’s a way to avoid this. When 
customers buy lumber point out how 
important it is to employ both good 
paint and a good painter. 


There’s nothing better than 
Dutch Boy 


When you suggest painting with Dutch 
Boy White-Lead you can be sure you are 
recommending a paint that is durable... 
a paint that protects LUMBER and pro- 
tects the LUMBER BUSINESS. 








DUTCH BOY... 


This Dutch Boy job is 3 years old and 
still going strong. No danger of lumber 
getting a black eye from paint which 
presents such good appearance 
year in and year out. 


Paint made with Dutch Boy White- 
Lead does not crack and scale. It resists 
the weather...wears down stubbornly 
by gradual chalking, leaving a smooth, 
even surface for new paint. 

If youhappentocarry Dutch Boy White- 
Lead and the other Dutch Boy paint prod- 
ucts, so much the better. By actively sell- 
ing Dutch Boy you not only prevent 
“cheap” paint from taking a fall out of the 
lumber business, but you build upa profit- 
able volume of paint business for yourself. 


NATIONAL LEAD COMPANY 


111 Broadway, New York; 116 Oak St., Buffalo; 
900 West 18th St., Chicago; 659 Freeman Ave., 
Cincinnati; 820 West Superior Ave., Cleveland; 
722 Chestnut St., St. Louis; 2240 24th St., San 
Francisco; National-Boston Lead Co., 800 Albany 
Street, Boston; National Lead & Oil Co. of 
Pa., 316 Fourth Avenue, Pittsburgh; John T. 
Lewis & Bros. Co., Widener Bldg., Philadelphia. 
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There is a mystery 


about NEARWHITE 


It is the mystery of why there should grow, 
between the longleaf belt of Southern Mississippi, 
and the rather coarse, porous celled shortleaf 
belt of Northern Mississippi, this large block of 
shortleaf of such exceptional softness and white- 
ness. 


No attempt is made to explain the mystery. 
It is one of Nature's secrets. The fact remains; 
"Nearwhite” is softer, lighter and whiter than 
other shortleaf pines. It is its softness that makes 
it easier to cut and saw; and nail without split- 
ting. It is because of its lightness and whiteness, 
which means absence of pitch, that gives to all 
mouldings, finish and interior trim that perfect 
surface for treatment with all stains, or all the 
modern enamels and lacquers. 


Try your first car of “Nearwhite." 
trade won't ask for more. 


SUMTER LUMBER COMPANY INC. 


Electric Mills, Miss. 


See if your 
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Old Style “Flue” Stacking 


Modern Edge. to-Edee ‘aaalee 


25% --50% More Capacity 


Old-style flues are eliminated from loads with the Moore Cross- 
Circulation Fan Kiln. Edge-to-edge flat stacking is cheaper. 
Capacity of loads increased 25% to 50%. 


Air circulation is cross-ways the loads, through sticker openings. 
“Conditioned air’? flows uniformly across both sides of every 
board in the load; reversed at intervals. That’s why you get 
such uniform drying and better quality. 


Modernize your kilns to Moore’s Cross-Circulation Fan System. 
Easily done—write for full information. 

















Moorr DRYKILNCOMPANY 


World's Largest Manufacturers of Dry Kilns and Equipment 


JACKSONVILLE, FLORIDA 
NORTH PORTLAND, ORE. 






A COMPLETE 
CYCLOPEDIA 
of WOODS’ §F& 


THEIR PROPERTIES 
AND USES 


“Wood, Lumber and Timbers” 


is designed along practical lines, to supply quickly in- 
formation on the choice, grading, specification and inspec- 
tion of wood. Wood, its properties and characteristics, 
strength, moisture content, grain, texture, preservation, 
drying, classification of lumber, and many other features 
are discussed in a concise, non-technical manner. 


It gives practical hints on shipping weight of dry seasoned, 
fabricated, rough or surfaced lumber, methods of order- 
ing, data on inspection services. All the facts on every 
phase of the subject, in a dependable form are made 
easily accessible in this book. 

Substantially bound in Blue Synthetic Leather, 


521 pages, 8% by 11 inches. POSTPAID, $10. 
Money refunded without question within ten days. 


FOR SALE BY THE 
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Brooks-Scanlon 
Mill A, on Deschutes 
River, Bend, Oregon 


PHILBRICK EQUIPPED 


One hundred and eighty-five million feet a 
year!—is normal production for the Brooks- 
Scanlon Lumber Company, Inc., Bend, 
Oregon. 6,500 cars lumber ! 600 cars shook ! 


In eight hours, a complete carload of 
mouldings and 40,000 feet siding can be 
produced and shipped. 


With Mill A and Mill B, Brooks-Scanlon 
planing-mill equipment includes 9 mould- 
ers, 8 matchers, 1 combination matcher and 
resaw, 3 surfacers, 2 resaws, 10 band rip 
saws, 10 box cut-off machines. 


Cutterhead 
Grinding Room 


Brooks - Scanlon 
Lumber Company, Inc. 


Bend, Oregon 














~ Brooks-Scanlon 
Mill B, on Deschutes 
River, Bend, Oregon 


Cutterhead equipment is Philbrick, 
manufactured at Disston Seattle factory, 
from special steels produced in the Disston 
Philadelphia plant. Photograph above, with 
A. N. Curtis (right), Superintendent, Plan- 
ing Milland Cut-up Plant, and Lloyd Craven 
(left), Grinderman, gives a partial view of 
grinding room and Philbrick equipment. 

Any type matching or moulding, standard 


or special, taken care of by Philbrick Cutter- 
heads. All Cutters made from Dissteel! 





Write for Disston Wood-Working Manuals, 
“Cutter Heads’, “Machine Knives”, “Files’’, 
““Saws’’, and others, free. 


HENRY DISSTON & SONS, INC., 695 TACONY., PHILADELPHIA, U. S. A. 


Branches: Bangor, Me., Boston, Chicago, Detroit, Memphis, chy New Orleans, Seattle, Portland, Ore., San Francisco, Vancouver, B. C- 
Canadian Factory: © « 


Toronto 
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LATA BALSA 


offers unusual sales opportunities as a specialty 
lumber because of its wide diversity of uses 
in the industrial field. 


If you are unacquainted with the practical uses of Lata Balsa as a 
specialty lumber, write us for our latest booklet, "The Story of Lata 
Balsa.” 





Stocks are maintained at Los Angeles, Chicago and Brooklyn for prompt 
shipment. 


THE BALSA WOOD CO., Inc. 
Pioneer & Imlay Sts., BROOKLYN, N. Y 


—" LAND & LUMBER CO.. 


Hermansville, Michigan 
Manufacturers 


4 [XL Hardwood Floorings 
Sj MAPLE - BIRCH - BEECH 


The finest milled flooring produced. 
Also 


Northern Hardwood and 
Softwood Lumber 





Strip sl 


Flooring Mastic Bond 


Fleoring 
ASH-BASSWOOD- BIRCH-MAPLE - HEMLOCK - PINE-SPRUCE 
White Cedar Posts - Poles & Shingles 


Shingle Tow & Maple Flooring Clippings 
(A HALF CENTURY RECORD FOR DEPENDABLE SERVICE) 




























PRICE CARD MOULDING 
At STORE MODERNIZING 


Cash in on the present wave of store mod- 
ernization by selling Zimmerman’s Price Card 
Moulding, as well as other items. Push store 
modernization in your community. Zimmer- 
man’s is the original and genuine price card moulding, and is fully 
protected by basic Patent No. 1344223. Send today for informa- 
tion. Order from your jobber, or direct from 


F.M. ZIMMERMAN, Aurora, Ill. 


Office: 4 S. May St., Phone 4526 Factory: 1114 Dearborn Ave., Phone 8025 
we A 


Pberocaaggier't! 


: 
























PITTSBURGH STEEL’S 


“Ready Reference Fence Guide” 


Farmers, Dealers, County Agents, “Vo-Ag” Teachers, Home Owners 
everywhere are using this authoritative text book of Fence Facts 


PITTSBURGH STEEL CO., 7°7,tricn ont Bide-. 


New York Detroit Chicago St. Louis 


Memphis 
Philadelphia Syracuse Dallas Houston 


San Francisco 


——. 


H-M- SPAIN &CO,| 


FORESTERS 


An inSepensont, appraisal and map of your tim- 
ber lands will establish a fair basis of values and 
facilitate dealings 
with governmental 
agencies. 














COMMERCE TITLE BUILDING 
MEMPHIS, TENN. 

















Are You Getting All Three ? 


Does your present insurance protection provide you with 
these three factors? 


SECURITY, SERVICE and LOW NET COST 


“L-M-C” policies provide Security, Service and Savings. 
Thousands of discriminating insurance buyers have discov- 
ered this—why don’t you? 


Lumbermens Mutual Casualty Company 
JAMES S. KEMPER, President 


Mutual Insurance Bldg., Chicago, U.S. A. 
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Library 


Sari vMatTinea 






Is There 
Some Book Here 


YOU NEED? 


In the most profitable conduct of your 
business you must frequently refer to outside 
sources for new ideas, more economical meth- 
ods and time saving suggestions. And right 
_— oe there is where the American Lumberman 
covers a wide 00k department can be of real service to 
range of sub- you. 
jects. Our cata- Write us the nature of your problem, and 
log will help if we have any book offering a solution, we'll 
you select the be glad to tell you about it, price, etc. If 
ones you want. we haven't the book you need, we'll try to 

get it for you. 


American Lumberman 
431 So. Dearborn Street, CHICAGO, ILL. 


— 


SEND FOR 
CATALOG 

















If Your Jobber Can’t Supply 
“American” Tools—Write Us 


Nearly all of them carry a complete line of 
“American” logging tools and appliances because 
they give the most satisfactory service. 


Write for complete catalog and then order 
“American” tools from your jobber. 


American Logging 








A NEW 
CATALOG 


describing complete line 
awaits your request. 





EVART, MICH. 











Ivory Pine 
All that the name implies. 
Quality that starts in the timber. 
A small compact organization giv- 
ing your orders INDIVIDUAL at- 


tention from grader to manager. 
Selects, Shop, 


Ivory Pine COMPANY Simenston 
Manufacturers of KLAMATH FALLS, ORE Rough and 


PONDEROSA PINE Dressed. 

















Check In-- 


DeWitt Operated Hotels 





Rates from $2.50 


In Akron it’s 
THE MAYFLOWER 


In Cleveland it’s 
THE HOLLENDEN 


In Toledo it’s 


In Columbus it’s 
THE NEIL HOUSE THE NEW SECOR 
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5 JOBTHWESTERN (UMBERYAN OLD 


oesoliDa THE TIMBERAAN 
{JAN 1899) ESTABUSHED 1886. 


ESTABUSHED 1873. 
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AMERICAN LUMBERMAN 


Where Do We Go From Here? 


ORWARD, says the optimist. Re- 
treat, says the pessimist. Mark 
time, says the standpatter. But when 

one is riding an escalator he can choose 
to go up or down, but he can not choose 
to stand still. For some years it has 
seemed to the majority of us that the busi- 
ness escalator was a one-way affair, run- 
ning only to the sub-basement. But for 
some months now there has been a creak- 
ing and straining that indicates that the 
machinery has been reversed, and that 
the slow upward climb has begun. 

looking over the situation, one notes a 
number of facts of an encouraging na- 
ture: and, by the same token, a flock of 
others that taken by themselves would de- 
press the most confirmed optimist. But 
why look only at the dark side? We have 
heen doing that pretty consistently for 
the last five years and ought to know the 
landscape well enough by this time. Any- 
way, a lot of it is water over the dam; 
and, to change the liquid simile, crying 
over spilt milk has never got anybody 
anything but red eyes. 

Why not look at something else for a 
change’ For instance consider what the 
railroads of the country are doing in the 
way of new equipment, faster, stream- 
lined, air-conditioned trains. Millions are 
being spent in that field, but they are only 
a drop in the bucket compared with the 
total program contemplated. The rail- 
roads have served notice through the 
widely publicized “Railroad Week”  re- 
cently observed throughout the country 
that they are in the ring for a real come- 
back. 

Or, take the huge programs of indus- 
trial plant improvement and new equip- 
ment which some of the biggest concerns 
in the country, headed by leading automo- 
bile manufacturers, already have under 
way, involving the expenditure of vast 
sums within the next few years. They 
are not sitting down under a juniper bush 
and bewailing the depression. In fact, 
for some of the more progressive ones, 
there is no depression. 

In our special field the steady gain in 
modernizing and new construction, if not 
quite so rapid as might be wished, is en- 
couraging. Even the most hardboiled op- 
ponent of the administration must admit 
that the vast program of publicity and pro- 
motion—call it ballyhoo if you feel that 
way—inaugurated and carried through by 
the Federal Housing Administration, has 
focused the attention and the thought of 
the American public on home moderniza- 
tion and home building to an extent that 
no other single agency has ever been able 
to do. As this journal has previously 
pointed out, Uncle Sam literally has been 
working for the lumber and building ma- 
terial producers and merchants of the 
country, “free, gratis, for nothing.” Of 
course, like the salesman’s new suit, it’s 
in the expense account—but that’s another 
The point we are making now is 


story. 





that as a result of this campaign many 
millions of dollars’ worth of moderniza- 
tion and building has been, and is being, 
done, largely, too, by people who are 
using their own savings, or obtaining the 
needed financing from private sources. 
And what of the road ahead? Well, a 
keen business observer—B. C. Forbes— 
recently said, in Liberty magazine: “Not 
since the Civil War has America been 
so ripe and ready for a business boom.” 
Here are some of the reasons he gives: 


“Never before have so many individ- 
uals and families gone so long without 
things needed or desired. 

“Never before has the equipment in 
American factories been so in need of 
renovation or replacement. 

“Never before have homes throughout 
the land needed so much modernization 
and improvement. 

“Never before have so 
homes been keenly wanted. 

“Never before have so many farm 
buildings needed repainting and repairing. 

“Never before have so many farms 
needed new implements, machinery, tools. 

“Never before have so many families 
been anxious to purchase up-to-date au- 
tomobiles to replace the cars of ancient 


many new 
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vintage that clutter up our highways. 

“Never before have so many house- 
wives been eager for refrigerators, wash- 
ing machines, radios, vacuum cleaners 
modern ranges and cooking utensils.” | 

And so on ad infinitum—the list might 
be extended almost without limit. Ajir- 
conditioning is here, and television is just 
around that famous corner. New develop- 
ments in house fabrication and construc- 
tion hold almost undreamed of possibili- 
ties. 

All that is lacking is confidence, and, 
by a coincidence, the editorial eye falls 
upon a paragraph 1m a letter just received 
from the lumberman sage of Greenville 
(Ill.) which is so apropos that we quote 
it in closing : 

“Confiaence is that indefinable thing 
known as just plain common sense which 
can not be reached except through reason 
and sane deduction by the mind which 
God gave us. The present lack of confi- 
dence is a symptom of the fever which 
warns us that something is wrong. Fever 
is nature’s danger signal, and so is lack of 
confidence. Confidence will return when 
men regain their equilibrium.” 

Right! And signs are multiplying that 
men are regaining that state of mental 
equilibrium which is the forerunner of 
confidence, and the harbinger of healthy 
activity and expansion in business and in- 
dustry. 


“I’m With You on the Idea,” Says 
Grass Roots Editor 


E BELIEVE that this space 

will be well used by devoting 

it to quoting, at least in part, 
an editorial which appeared in the 
June 5 issue of the Daily Ledger, pub- 
lished in the grass roots town, or city 
(population about 7,000), of Fairfield, 
lowa. The article was inspired by the 
AMERICAN LUMBERMAN’s plan, or sug- 
gestion, for promoting national secur- 
ity and well-being, printed on page 22 
of the May 11 issue. The crux of that 
idea was that “America at all times 
carry on its farms one entire year’s 
crops,” and a setup for accomplishing 
this was suggested. Commenting upon 


this, Editor Dean Taylor, of the 
Ledger, says, in part: 
“.... It should be called the Joseph plan, 


for it worked successfully in Egypt in Bible 
times. One feature of this plan is recog- 
nition of the fact that no nation, or indi- 
vidual, can get rich honestly on the things 
he does not produce. 

“This . . . . plan emphasizes the fact that 
instead of curtailing crop production, every 
farmer should be urged to raise as much as 
he can without injury to his soil. The pres- 
ent difficulty in generous production is the 
lack of storage facilities. Whatever is 
raised must be marketed at once. At present 
the average farm has warehouse room for 
only one year’s needs; there is no oppor- 
tunity to care for a big surplus. Grain bins, 
warehouses, cribs of ample size and suitable 
construction are perhaps one of the sorest 
needs of agriculture today. 


“It is proposed that the government lease 
a small tract of land on each farm that is 
accepted for this experiment. Upon this 
leased ground, unemployed men would be put 
to work building permanent warehouses in 
size accommodated to the needs of the one 
or more farms affected. Government money 
would be furnished to buy material and con- 
struct the buildings. When surplus crops are 
stored in such a building under government 
seal, a new form of farm security will have 
been developed. 

“These Federal warehouses, out on the 
farms, would bridge the difficulty now pre- 
sented by mud roads and long and expensive 
hauling. The government would buy the 
crop to be stored at a price deemed safe and 
the farmer would have the first chance to 
buy it back at cost, plus carrying charges. 
These charges would include the gradual 
payment for the warehouse buildings. When 
an extra year’s supply already fills the ware- 
houses—that is when more than two years’ 
supply is on the farm, that would be a sur- 
plus for the general market to absorb. But 
an extra year’s surplus, as a nest egg and 
security against drought and pestilence 
would not be a weight upon the market. 

“This theory can be worked out in va- 
rious details, but the general idea of new 
government owned warehouses on the farms 
is well worth serious consideration. As be- 
tween highly carved stone in a postoffice at 
the county seat, and hollow tile, shiplap and 
cement blocks in a government warehouse 
on the farm, the latter would be a great 
deal better investment of the billions that 
are to be used to break the depression.” 


The foregoing Ledger editorial was 
clipped and sent in by F. J. Ward, vice 
(Continued on Page 43) 
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AMERICAN LUMBERMAN 





1—The Lumber Cede included construe- 
tive provisions on wages, hours, conservation 
and fair trade practices. which the lumber 
industry desires to maintain. The executive 
committee of the National Lumber Manufac- 
turers’ Association therefore urges that mem- 
bers of the industry continue to maintain wage 





ciation: 


standards not less than those specified in the 
Lumber Code, observe a work-week of not 
more than 48 hours, and continue the progress 
made in forest conservation, and the estab- 
lishment of fair trade practices. 

2.—The executive committee of the National 
Lumber Manufacturers’ Association urges that 


Urge Continuance of Code Standards; Statistical Service 


The following resolutions were approved June 19, 
at Chicago, by the executive committee of the board of 


directors of the National Lumber Manufacturers’ Asso- 


trade associations in the lumber and timber 
products industries continue to collect and 
compile statistics on wages, hours, working 
conditions and other data on business, so that 
the industry may continue to be currently 
informed of its business and employment con- 
dition. 


15 








HOLDING ON TO INDUSTRY’S GAINS 


National Association Leaders Confer on Lumber’s Trade Problems -- Urge 
Retention of Code Wages, Forest Conservation and Other Helpful Features 


That the lumber industry proposes, if pos- 
sible, to maintain all of the ground gained dur- 
ing the operation of NRA and to continue prog- 
ress along definitely desirable lines, was the 
consensus of a number of conferences held in 
Chicago this week, and finally embodied in a 
resolution adopted by the executive committee 
of the National Lumber Manufacturers’ Asso- 
ciation, in which the industry is urged to con- 
tinue the constructive provisions on wages, 
hours, forest conservation, and fair trade prac- 
tices that were embodied in the Lumber Code. 
The committee urges members to continue to 
maintain wages on a standard not less than 
Code wages, and to maintain a work week of 
not over 48 hours; to continue the progress 
made in forest conservation, and in the estab- 
lishment of fair trade practices. 

The executive committee by resolution urged 
all associations in the timber and forest products 
industries to continue to collect statistics on 
wages, hours, production etc., so that the in- 
dustry may continue to be informed on current 
conditions. 

\n interesting and highly constructive report 
was made by David T. Mason, executive officer, 


Lumber Code Authority, in which it was asked 
that consideration be given to ways and means 
to carry on certain activities which, for the 
benefit of the entire industry, should be con- 
tinued. 

The executive committee requested the estab- 
lishment of personnel in the National associa- 
tion for co-operation with the regionals, other 
industries, and the Government, in studying and 
assisting in the solution of problems of main- 
tenance of the proper machinery for industrial 
self government. 

The committee requested the establishment of 
staff personnel to co-operate with the regionals, 
the Government, other industries and the public 
in a program for timber conservation under Ar- 
ticle X of the Lumber Code. The committee 
urged all regional associations to maintain staffs 
for the same purpose. 

A discussion of ways and means for develop- 
ing the industry’s opinion with respect to the 
Wagener labor bill was followed by a recom- 
mendation that each regional association estab- 
lish a committee to work with the National as- 
sociation, so that spokesmen for the industry 
can speak with authority on this and all other 


matters pertaining to relations between the lum- 
ber industry and the Government. 

The executive committee passed a resolution 
recommending to the secretary of commerce that 
Timber Conservation Board reports be modi- 
fied, and at the same time broadened in scope 
and in the dates of issue, so as to make promptly 
available quarterly forecasts of probable con- 
sumption, with recommendations for total na- 
tional and regional production, to maintain a 
proper balance between supply and demand. 

The executive committee recommended more 
complete co-ordination between the regionals and 
the National on trade promotion activities. 

Representatives of the regional associations 
all reported gratifying progress in connection 
with financing both regionals and National. 

As this issue of the AMERICAN LUMBERMAN 
goes to press, there is in progress a joint mect- 
ing of representatives of manufacturers, whole- 
salers and retailers, in which an effort is being 
made to agree on fair trade practices, and par- 
ticularly on a distribution statement. 

It is expected that these industry meetings 
will continue perhaps for the remainder of the 
week. 








on June 19. a resolution was adopted 


of the National Retail Lumber Dealers’ 


Whereas, In the past. wooden shingles of 
poor quality. improper construction of roofs 
and the use of cheap, improper nails in the 
application of wooden 
warped, cupped and loose shingles. have mate- 
rially damaged the reputation of 
shingles as a whole: and 

Wuereas, The conditions afore-mentioned 
have been common in most shingles of all 
grades used during the twenty-five years prior 
to the inauguration by Red Cedar Shingle 
Bureau of minimum quality standards for this 
product; and 


Wuereas, The unfavorable and discouraging 
differentials in insurance rates. compared with 
the rates on other roofing materials of less 
durable and of inferior insulation properties. 
can largely be charged to the former poor 
quality of wooden shingles; and 

Wuereas, The Red Cedar Shingle industry 
has improved the grades of its product, and 
has standardized the quality of red cedar 





signed by the president, vice president and secretary- 
manager and every member of the executive committee 
Association, which 


shingles. permitting 


wooden 


unanimously and 


shingles in a manner entirely satisfactory to 
the members of this association; and 


Whereas, The Red Cedar Shingle Bureau 
membership has relied wholly in the past, 
and gives every evidence of intention of doing 
so in the future, on the retail lumber dealers 
as the exclusive source of supply for the ulti- 
mate purchaser and user of wooden shingles; 
and 


Wuereas, The Red Cedar Shingle Bureau 
is efficiently and energetically promoting the 
interests of the retail lumber dealer through 
Bureau field men, distribution of publications, 
advertising literature and other promotional 
activities; and further, 

Wuereas, The Red Cedar Shingle Bureau 
identifies its present grades of red cedar shin- 
gles in a manner defying deception, by labels 
guaranteeing the grades of its product, and 
provides a prompt and fair inspection service 
should any cause for complaint arise; be it 
therefore 


Retailers and Shingle Bureau Establish Vitally Important Relations 


At a meeting of the executive committee of the Na- 
tional Retail Lumber Dealers’ Association and representa- 
tives of the Red Cedar Shingle Bureau, held in Chicago 


pledged that organization to endeavor to secure the co- 
operation of all dealers in the adoption of a rule that 
all shingles purchased by retail lumber dealers be desig- 
nated as to grade by the official label of inspection and 
guaranty of the Red Cedar Shingle Bureau. This reso- 
lution, which is commended to the careful consideration 
of both dealers and manufacturers, is as follows: 


Resolved, That we, the executive committee 


of the National Retail Lumber Dealers’ Asso- 


ciation, at its meeting in Chicago June 19. 
1935. do hereby endorse and express our ap- 


preciation for the many splendid activities of 
the Red Cedar Shingle Bureau in its co-opera- 


tion with the retail lumber dealers of Amer- 
ica; and do herein and hereby recommend 


and urge the members of this association to 


co-operate in every reasonable way possible 


with the Red Cedar Shingle Bureau toward 
this common end—maximum distribution 
through retail lumber dealers—and hereby 
recommend to our divisions that they accept 
this splendid offer of co-operation, and do 
everything to put it into effect; and it is fur- 
ther 

Resolved, In order to bring about this end, 
that we urge our members to insist that all 
shingles sold to their respective yards be 
designated as to grade by the official label 
of inspection and guaranty of the Red Cedar 
Shingle Bureau. 

















Expansive summer is flooding 
over the Southland. 

Fields of red and yellow soil 
are tranquilly active with mules 
and negro field hands, doing the 
stuff which will produce the cot- 
ton and the cane and the other 
garden sass and field crops which 
help make the South what it is. 
To a northerner, looking at the 
scene from the quarter deck of a 
ear, it is no end picturesque; 
backgrounds of pine, full 
streams, cabins with the ever- 
present black-iron wash kettles 
in the yards, red bandanas, pick- 
aninnies in little groups pursu- 
ing the important interests of 
youngsters, stately old planta- 
tion blossoms in pla- 
toons, battalions and regiments, 
and everywhere the serenity of 
summer settling down to the 
task of growth. We know well 
enough that those fields mean 
sweat and weary muscles; but a 
person must be rigidly set in 
the ways and the appearances of 
another climate to overlook the 
brooding and pervasive charm of 
early summer in the deep South. 
We imagine we can understand 
why your southerner, when he 
is living under the paler skies 
of the North, becomes so passion- 
ately homesick for his piney 
woods and his red hills and his 
great draperies of sun and cloud. 


houses, 





Type of small home approved by the 
Federal Government for the South, 
showing how it is fitted to a hillside 
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ed 





The first “White House of the Con- 

federacy,” official home of Jefferson 

Davis, at Montgomery, Ala., is now 
a public museum 





The inkslinger of this depart- 
ment grows really lyrical over 
the low hills and fat valleys and 
luxuriant greenery of his native 
Corn Belt. But he admits that 
the flowers and friendliness and 
the opulent early summer of the 
South stir his sluggish pulse. A 
beautiful country which every 
American ought to visit with a 
receptive mind and understand- 
ing. 


A Large Family Runs a 
Retail Yard 


We start this hitch in the 
purlieus of the great iron works 
of Alabama. The town of Annis- 
ton, where we made a hasty 
pause, is said to be the world’s 
greatest producer of iron sewer 
pipe. The concern doesn’t pro- 
duce its own iron; buys its 
“pigs” in Birmingham and 
makes pipe of them. In this 
town we visited a lumber con- 
cern which is distinctly a family 
affair; a father and five sons. 
This is the Dishman Lumber 
Co.; also, we believe, known as 
the Anniston Lumber & Manu- 
facturing Co. A. Dishman, head 
of the family and of the com- 
pany, has been operating this 
corporation in the city for many 
years. The depression, so Mr. 
Dishman said frankly, had had 
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its effect here and has changed 
somewhat the operations of the 
company. Lumber hasn't been 
highly profitable anywhere these 
last few years, except possibly in 
small areas where conditions 
were peculiar. But Mr. Dishman 
says that conditions are better 
than they were; and probably, 
next to full tides of business at 
fair prices, the most important 
thing is to be moving toward 
rather than away from those 
desirable conditions. 

Up to the time of our visit, 
Government loans for construc- 
tion were a hope rather than a 
reality. There is reason to be- 
lieve, however, that by the time 
these lines are in print the long- 
expected tide of building loans 
under the NHA will be rising. 
Robert Jemison, Jr., State di- 
rector of the FHA, has stated 
that he bases his belief in an 
active building market this year 
upon the really spectacular vol- 
ume of inquiries coming in. 
Banks and other financial insti- 
tutions, including twenty-five or 
thirty insurance companies, have 
qualified under Title II. The 
Government is making a power- 
ful effort to popularize not only 
repair and construction loans 
but also the refinancing of pres- 
ent obligations. The theory is 
that if this refunding process is 
successful, it will remove a 
shadow that has frightened good 
credit risks away from needed 
building. 


A Rising Tide of Incomes 


In addition to this machinery 
of financing, there is much cheer 
in the State because of the large 
increase in Federal income tax 
returns in Alabama. Despite the 
10 percent exemption on earned 
incomes, the returns are from 70 
to 75 percent higher; the largest 
increase, figured in percentages, 
ever recorded in Alabama. This 
is among other things a reliable 
index of general business; and 
all of us have known that, how- 
ever useful and important the 
financial machinery of loans may 
be, the greatest aid to building 
volume is a good general income. 
Once people are making money 
and are reasonably assured of 
continuing income, they’ll build 
the houses they need. At least 
this condition will be a useful 
background for the operation of 
individual merchandising efforts. 

The Dishman company oper- 


ates a sawmill and a planing 
mill in addition to the retail 
yard. The planing machinery is 


used chiefly in manufacturing 
special items sold through the 
yard. 


Another ''Prosperity 
Index" 


While we were 
a cement salesman called; evi- 
dently a well known and well 
liked young man. One of the 
younger Dishmans chaffed him 
to the effect that cement prices 
are all the same, and that sales 
were made on the quantity and 
quality of repeal goods proffered 
by the salesman. We suspect 
that this young fellow doesn’t 
sell, and that the Dishmans don’t 
buy, on any such basis. But this 
collateral line of wet goods has 
been advanced not only as a 
means of making sales, but also 
as an index of better business. 
At one of the northern conven- 
tions our good friend Jacques 
Willis, famous angel of plywood, 
mentioned it to us. “A couple 
of years ago,” he said, “these 
boys were drinking bathtub gin 
and tiger’s milk and seemed 
happy to get it. I’ve been watch- 
ing them. They go into a sales- 
man’s room and look at the bot- 
tle. If it isn’t at least seven 
years old they put it down and 
go to the next room. Snooty 
as heck. Developing a delicate 
taste. You don’t do that when 
you're hard up; not even when 
it’s given to you. I’d call it a 
sure sign that profits are pick- 
ing up.” 

The Dishmans indicated that 
they had been weary of the Blue 
Eagle, for one reason or another, 
and they were waiting with some 
complacency for things to be 
done to the bird and all he stood 
for, in the hope that any change 
would be an improvement. 

In the famous old city of Mont- 
gomery, first capital of the Con- 
federacy, we were unlucky in 
missing a number of the dealers. 
F. J. Cramton, for example, was 
in Mobile looking at the azaleas; 
a sight whith many northerners 
travel a thousand miles to see. 
The Cramton office seemed to be 
plenty busy, and we were told 
that business was better than it 
had been, but could sit up longer 
and take still more nourishment 
without making anybody sore. 
Mr. Greeson, of the company 


in the office, 


| 
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DEEP SOUTH REPORTS 
LARGER INCOMES 


Many Inquiries About Federal Loans — Grow- 
ing Popularity of Better Housing — Remodel- 
ing a Yard and the Retail Service It Offers 


which bears his name, operates 
a sawmill at some distance from 
the city in addition to his local 
yard; and he was out there, 
keeping the wheels going ‘round. 

James M. Gorrie, of the Gorrie 
Lumber Co., was in his office and 
told us he believed the latter 
part of this season would show 
improvement. Montgomery is 
peginning to realize that there’s 


a real shortage of houses. Win- 
ters here kick up a little cold 
weather; nothing that would be 


noticed in Moosejaw or even in 





House boat on a sluggish southern 
river. Are your eyes good enough 
to see the lady wearing large-flow- 


ered pajamas? She was there when 


the picture was taken 


ence with the newer types of 
construction ought to make these 
things popular. Without any 
question they’ll add more to the 
value, including the resale value, 
of dwellings, than they cost. 


Do We Want a Law 
or Don't We? 


Mr. Gorrie says that from 
where he sits it looks as if 
lumbermen have behaved in odd 
ways about public regulation of 
business. They thought they 
wanted it. They’ve been saying 
fer years that there were some 
performances that ought to be 
jugged. In fact there ought to 
be a law. Anyway, they could 
think of a swell lot of control 
they’d like to see tied to the 





Amarillo in the winter months, 
but enough to make a comfort- 
able domicile a convenience. 
However, it’s easier to get along 
here in the so called cold months 
with an indifferent house; and 
£0 pressure for more and better 
houses isn’t so insistent as it Is 
north of the Ohio River. But 
houses do wear out, and people 
get tired of being chiliy. We'd 
Say as a casual guess that pub- 
lic financing will have its im- 
portance in Montgomery, and 
that this will be a good field to 
offer some of the newer gadgets 
of house construction and equrp- 
ment Better housing ought to 
catch on here with a little mer- 
chandising. Where it’s compara- 
tively easy to get by with 
slighted designs, the temptation 
is to get by. But the Montgom- 
ery people are the kind to ap- 
preciate better small houses. 
We've been hearing about this 
better-housing idea all through 
the South; and, to our mind, 
it’s a healthy and hopeful sign. 
A reasonable amount of experi- 


tail of neighboring competition. 
Then, praise be, there was a law. 
But when the can-tying official 
began to act as though he 
couldn’t tell one tail from an- 
other when it wagged in illegal 
places, that was different. In 
fact it was awful. It was un- 
American and unconstitutional. 
It was even annoying. When a 
neighbor went crafty, that was 
chiseling. But when the pro- 
ponent of control pulled a fast 
one to make a sale, that was just 
shrewd merchandising; and if 
the Authority couldn’t tell the 
obvious difference, to heck with 
the Authority. The President’s 
idea, so Mr. Gorrie remarked, 
was pretty sound; and he was 
backed up by some twenty years 
of propaganda on the part of the 
industry in favor of the idea. 
But when it went into action, 
well, human nature hadn’t 
reached the point of being able 
to take it. 

The Montgomery Sash & Door 
Co. is a near neighbor; and A. C. 
Samford, who operates it, is an 


The Dishman Lumber Co., at Annis- 
ton, Ala., is distinctly a family affair 
Here, left 
to right, are three members: E. Y. 
Dishman; A. Dishman, head of t'ie 
family and the company, and A. L. 


—a father and five sons. 


Dishman 





experienced contractor who has 
specialized in public buildings. 
At the moment there isn’t much 
building of this kind to be had; 
but perhaps by now the Federal 
appropriations will be burgeon- 
ing again. In the meantime Mr. 
Samford operates a sash and 
door plant and does a little incl- 
dental retailing of lumber. 

The Bear Lumber Co., operated 
by T. Lawrence, Sr. and Jr., and 
by Fred C. and Clyde S. Bear, 
has a wallpaper department in 
the sales office. This seems to 
be a growing sideline. Wall- 
paper certainly is a building ma- 
terial, and a concern that han- 
dies paint successfully has a 
good chance to sell this decora- 
tive line. Mr. Bear admitted 
that a lumberman had something 
to learn before he could walk 
right away with it. In the first 
place, wallpaper, unlike lumber, 
has color and pattern. It carries 
its final finish right on its face. 
In the second place, it is bought 
rather exclusively by women. A 
woman has to look at a sample 
a long time to be sure the 
colors will harmonize with the 
draperies. Some dealers get a 
bit tired waiting around and try- 
ing to say something smart ina 





This office of the Vesuvius Lumber 
Co., Montgomery, Ala., was recently 
remodeled to provide a building-sup- 
ply sales room, in which two addi- 
tional lines, paint and hardware, are 


to be on display 
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merchandising way while a lady 
customer fails to hear a word. 
She’s looking with the eye of 
imagination and is listening to 
the silent comments of the neigh- 
bors that will be made after the 
job is irrevocably done. But deal- 
ers may just. as well get used 
to these things; not only in mer- 
chandising paper but everything 
else. That finished-product stand- 
ard of judgment is with us for 
keeps. The good old days of sell- 
ing two by fours by the thousand 
have merged into the -better if 
not so casual new days of buying 
finished appearance. We'd say 
that the experience of selling 
wallpaper is good schooling for 
selling all the other new ideas 
that are wrapped up in modern 
merchandise. 

Mr. Bear thought that public 
financing of houses was likely to 
be a permanent thing and that 
the listlessness, not to say oppo- 
sition, of traditional financing 
concerns was the factor that 
would make it permanent. 


Remodeling a Retail 
Yard 


David L. Whetstone, of the 
Vesuvius Lumber Co., is taking 
his own advice about remodel- 
ing. When we called, he had his 
office functioning temporarily in 
a back room, while carpenters 
were tearing out partitions and 
laying floors and doing the other 
jobs preliminary to the com- 
pany’s blooming out with a 
building-supply sales room. Paint 
and hardware are to be the chief 
additional lines. In fact Mr. 
Whetstone was doing some seri- 
ous thinking about still further 
expansion. It looked to him as 
if the logical outcome of han- 
dling a full line of materials 
might be the matter of handling, 
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or at least controlling, the con- 
tracting department. He ad- 
mitted that the prospect of run- 
ning a contracting business 
didn’t exactly appeal to him. He 
would prefer working it out in 
connection with reliable contrac- 
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the customer’s money. A lum- 
berman has to take the responsi- 
bility, at least as the customer 
sees it, whether he handles the 
sales or not. A good many are 
looking to changes that will give 
them control commensurate with 


tween casual debts, contracted to 
gratify a luxury desire, and a 
debt contracted for the security 
of a home. It can be done, but 
it can’t be done all at once.” 
The Peavy Lumber Co. is 
located on the western edge of 
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this wasn’t completely satisfac. 
tory, due to what appeared to be 
a peculiar allotment of the 
money. Solicitation for repair 
work under Title I had been jp 
progress for some time. But Mr. 





tors. But the old way in which 
a contractor who made mistakes 
in estimating, contacted the cus- 
tomer and collected the money 
and paid himself first and every- of 
body else except the lumberman, 
wasn't so appealing, either. We 
guess he’ll work it out through 
contractors who are good work- 
men; that he’ll check their esti- 
mates and their material lists; 
that he’ll make the sales himself, and 
and handle the distribution of 


personal 


labor. 


them to 


their responsibility. 

“One thing that is slowing new 
construction at the moment,” Mr. 
Whetstone said, “is the memory 
painful 


depression. 
strugzled out of debt with great 
They're 
slow about 
again. It'll 
some 

see the difference be- 


highway. 
signs and has 


debts that added to 


houses recently; 
going to be 


the city, along a busy Federal 
Mr. Peavy believes in 
made excellent 
use of them to call attention to 
nis stock and services. 


for negro ten- Co. is located in West 
ants, if we remember correctly. 


Peavy wasn’t fully impressed by 
the idea of public administration 
and control. In fact he expresseq 
the guarded opinion that if the 
NRA and all its subsidiaries 


He tells would let up, the building jp. 


difficulties during the us that a local builder has dustry would have a chance. 
Many people have erected some twenty small The Marshall Lumber & Mil] 


End; a 
suburb of Montgomery that is a 


involving themselves Aside from this, there hasn’t separate town. This company 
take a little time been so much new construction. gives most of its energy to 
reassurance to lead This company specialized a little manufacturing but does some 


in HOLC work for a time. But 


collateral lumber retailing. 


Reaps Profits From Well Directed Efforts 


PHOENIX, Ariz., June 17.—Here is a first- 
hand story (exclusive to the AMERICAN LuM- 
BERMAN) telling what a retail lumber concern 
is doing to create and promote business under 
the provisions of the National Housing Act, and 
of the marked success that has followed such 
efforts. The concern referred to is the J. D. 
Halstead Lumber Co., whose main offices are 
located here and which operates eleven branches 
throughout Arizona. The company has been 
established in Arizona for twenty-four years, 
and therefore is thoroughly conversant with the 
needs of this region. 

In an interview given this journal, Lamar 
Hicks, sales manager of the above company, 
said 

The Phoenix office has increased its busi- 
ness 35 percent since the Federal Housing 
Administration began operating in this State 
last September, and the business of all our 
yards has increased an average of 32 percent. 

The total amount loaned to date to home- 
owners for modernizing, repair and enlarge- 
ment by the Consumers Credit Co. in Arizona 
under this act has been $135,000, and of that 
amount our company has placed $73,000 
worth, or approximately 54 percent. 


Promotion and Publicity Described 


From the main office we have sent out let- 
ters to all our branch managers telling them 
how easy it is to secure FHA loans for re- 
liable customers. We have used tie-in news- 
paper and radio advertising to go with the 
publicity of the Federal Housing Administra- 
tion as sent out by Steve A. Spear, director 
for this State. Through the excellent coop- 
eration of all the Arizona daily and weekly 
newspapers, Mr. Spear’s office has the honor, 
given it by the Washington office of the Ad- 
ministration, of leading all the States since 
Jan. 1, in publicity. 


We sent letters to property owners through- 
out the State who might be interested in 
modernizations, repairs or additions. The 


business these letters brought in paid mani- 
fold dividends on the expense of preparing 
and mailing them 

We followed the 


program 


“Master Builder” radio 
over NBC with our announcements, 
and this brought us excellent results. 


Conferences for Carpenters Arranged 


We arranged meetings of the carpenters, 
painter and artisans living in Phoenix and 
held discussions of all the building possibili- 
ties under the FHA program. Representa- 
tives from Mr. Spear’s office at these meet- 
ings explained the provisions of the Housing 
Act and answered any questions, and we 
provided the latest visomatic presentations— 
moving pictures of work being done in the 
construction and repair of buildings. Many 
of these workmen originated prospects which 
our salesmen closed. Similar meetings were 
held at our other yards. 

We educated the contractors who do busi- 
ness with us throughout the State to sell 
jobs. Whenever a contractor reported back 
to us the name of a prospective buyer we 
immediately sent a salesman from one of 


our offices to “close” him. Many contractors 
thus made money for themselves while mak- 
ing money for us. 

We printed 15,000 dodgers, “Money to Mod- 
ernize Your Home,” explaining that the Hal- 
stead Lumber Co. would help get it without 
delay or red tape, and distributed them in 
Phoenix, Glendale and Tempe. The telephone 





THE HEN—OR THE EGG? 


When our grandads debated, a 
favorite subject was “Which came 
first, the hen or the egg?” 

Equally voluble arguments were 
started, for years, by the question 
“Which is more important, sales 
or production?” 

Biddy and her egg have never 
been unscrambled. Sales and plant 
men, however, have found their 
answer. Recent years have led 
both to realize that sales and pro- 
duction are interdependent. 

Building belief in the value of- 
fered, instilling desire for owner- 
ship, creating satisfaction through 
service . . . these are accom- 
plished primarily through sound 
selling. 

Preservation of quality stan- 
dards, creating new values, engi- 
neering progress, punctual deliv- 
ery of hard-won orders . . . these 
are assured only by sound manu- 
facturing. 


—From OIL POWER. 





numbers of these offices were given in these 
circulars with the request that any interested 
parties telephone us. As soon as a prospect 
telephoned us we sent a salesman to see him. 
The results were better than we expected. 


Results Were Profitable 


We went over our books and picked out 
the names of all the people who had consist- 
ently done minor repairs during the last five 
years and sent them a letter explaining what 
could now be done under a FHA loan. The 
results were interesting as well as profitable. 
One man came in and ordered $700 worth of 
lumber and other materials. He came back 
later and ordered $2,000 worth more, and says 
he expects to modernize five pieces of prop- 
erty. He has an income of $15,000 a year and 
can well afford to do it. 

We sell to women first whenever we can, 


dren, become our customers. 


and they sell to their husbands. We learn 
the people's needs. We ask if they under- 
stand the Federal Housing program. We 
find the majority friendly to this plan and 
conversant with the program. We explain 
to a prospect briefly what a home needs to 
be thoroughly modernized, going into details 
about a new roof, a paint job, a new floor, 
or whatever is needed, and through sugges- 
tion get the owner to ask questions. Then 
the sale is more easily closed. 

We have increased our newspaper and ra- 
dio advertising 50 percent to push our selling 
campaign. 


Story of the First Sale Made 


Our first sale under a FHA loan was a 
roof for a store. The customer telephoned 
to the office at 11:30 o’clock in the forenoon. 
Our salesman called on him at 1 o'clock in 
the afternoon and took his application for 
the loan. The credit report proved satis- 
factory and by 4 o’clock that afternoon the 
roof was being put on. It was finished 
within three days. We got a check the same 
day we finished it. While we sold on time, 
we got cash. We sold any number of roofs 
by repeating this story. We sent the story 
to all our branch managers. 


A Window in a Kitchen 


A woman wanted a window put in a dark 
kitchen. This would have cost her $30, One 
of our salesmen went over her entire kitchen 
problem with her, and she now has a thor- 
oughly modern kitchen that cost her $250 
under a FHA loan. 

Our managers are enthused and they have 
raised the morale of our sales force. Our 
managers have instructed contractors, car- 
penters, painters and other artisans on the 
FHA program so that they are all working 
for us and for the FHA. I do not know a 
single carpenter who has been a customer 
of ours who is not working today. and I 
attribute this to the FHA. 

We can sign up 150 prospects to build new 
homes as soon as the FHA arrangements are 
completed to make loans for 80 percent of 
the appraised value of the property, and this 
arrangement will soon be completed, I am 
informed. 

We have been greatly helped in our sell- 
ing by the construction in Phoenix of a model 
better home by the Phoenix Junior Chamber 
of Commerce, co-operating with Mr. Spear 
of the FHA. This home has been visited by 
many thousands of people from all parts of 
Arizona and has furnished invaluable point- 
ers to numerous other homeowners about to 
modernize their homes. 

The public schools, through the co-opera- 
tion of Superintendent E. D. Ring of Mari- 
copa County, conducted a Better Housing ex- 
position and contest, at which the handicraft, 
art, essays and orations of the pupils com- 
bined to explain thoroughly the FHA pro- 
gram. And the parents of the pupils soon 
knew as much about this program as the 
pupils did. Many of the parents have, be- 
cause of the work and study of their chil- 
Especially is 
this true in the farming districts, and our 
company has many farmer customers. 
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ealer Gives “One-stop, 
Straight-line” Service 


BurBANK, CALIF., June 17.—The 
establishment and carrying on of 
a one-stop building materials serv- 
ice analogous to one-stop automo- 
tive service have helped the Bur- 
bank Lumber Co., Russell B. Mul- 
len manager, to keep relatively 
busy during the depression and are 
resulting in increased sales volume 
under present conditions, according 
to Ted Sinclair, acting manager. 


One-stop service in the automo- 
tive world means that the motorist 
can get any service or any automo- 
tive merchandise he needs at one 
location. The success of one-stop 
automotive service depends upon 
how actively the management and 
employees suggest additional needed 
services and merchandise to the 
motorist who comes in for a single 
service or a single item of goods, 
and advise the motorist of the com- 
pleteness of the service so that, 
when additional services are re- 
quired, he will patronize the sta- 
tion. 

Many of the merchandising prin- 
ciples of one-stop automotive serv- 
ice have been adopted, it seems, by 
the management of the Burbank 
Lumber Co. Among these prin- 
ciples are: Carrying sufficient vari- 
ety of materials, and sufficient 
quantities, so it will be unnecessary 
for a person to go elsewhere for 
all or part of the materials he 
needs, regardless of what he in- 
tends to construct; ample display 
facilities, which tend to inform the 
customer of the variety of goods 
carried; and constant “build-up” 
suggestions on the part of the sales- 
people so the customer will know 
that his subsequent needs can be 
sunplied. 


Here is an example of how the 
plan works: Numerous motorists 
are building trailers—some utility 
vehicles only; some rather luxuri- 
ous. The builders usually are ama- 
teurs who are doing the work in 
their spare time. One of the first 
requisites for the work is a piece 
of hardwood for a tongue. Hav- 
ing observed the numerous items 
needed for the construction of a 
trailer, the management laid in 
ample stocks. 


Now when a motorist drops in 

to get a piece of hardwood for a 
tongue—oak or apitong—the sales- 
man takes occasion to explain that 
the firm carries numerous varieties 
ot goods which can be used in 
trailer building—plywood,  wall- 
boards, flooring, paneling, paint, 
bolts, screws, nails—to mention 
only a few. 
_Not only are these items men- 
tioned, but their qualities are dem- 
onstrated; the customer is taken 
Irom one point to another in the 
yard and shown the completeness 
of the stocks. 

It may be that the customer 
hasn't the money to buy all the ma- 
terials at one time; or it may be 
that he is not absolutely certain as 
to the design he wants to follow. 
Sut it is a safe bet that as the 
work progresses he will return 


a 
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from time to time to the Burbank 
Lumber Co. for his materials. 
“Early in the depression we de- 
cided that we couldn’t sell mer- 
chandise unless we had it,” Mr. 
Sinclair explained. ““We determined 
that, so far as possible, we would 
make it unnecessary for a customer 
to go elsewhere for any of his 
wants. This meant, of course, that 
we had to increase the number of 
lines carried, and that those lines 
must always be complete. Take 
carriage bolts and screws, for ex- 
ample: They were new lines with 
us, but we carry a larger assort- 
ment than any hardware dealer in 
the region. We may not sell them 
in great volume but we believe it 
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that we haven't got. Our paint the man who drives in for ten gal- 


stock also is complete; so is our 
stock of wire netting and clay 


products. Our panel department is 
a revelation to many people, for 





of outside display; the construction shows use of various materials 


for building mountain cabins 


is a good advertisement when a 
customer can say to an acquaint- 
ance who is having difficulty in 
finding exactly what he wants, ‘Go 


down to Burbank Lumber Co.; 
they’ve got all kinds.’ 
“Nails constitute another line 


not formerly carried. Our nail de- 
partment is complete in every de- 
tail; there is scarcely a variety 


we carry plywood in all dimen- 
sions. We believe it is good busi- 
ness to conduct our one-item cus- 
tomers about the establishment and 
show them how many things we 
carry.” 

It is a feature of one-stop auto- 
motive service establishments to 
use the gasoline platform as a dis- 
play and advertising feature so that 





The open mouths of this array of nail-kegs attest the large stock and wide 
variety of nails carried 


lons of gas, or even less, will gain 
some conception of the complete- 
ness of the service. Likewise, the 
management of the Burbank Lum- 
ber Co. is employing the drive- 
way, commonly used by customers, 
as a display and advertising fea- 
ture. It is flanked by departments 
and their displays, as shown by ac- 
companying sketch and _ photo- 
graphs. Just inside the gate on one 
side is the stock of wire: netting. 
On the other side are two narrow 
structures that serve the double 
purpose of display windows (in ad- 
dition to the windows in the sales 
room and office structure) and 
demonstration of the use of cer- 
tain materials in the construction 
of mountain cabins. 

Farther into the yard, and on 
one side of the drive, is a display 
of clay products arranged on a 
series of three terraces or concrete 
platforms. Still farther on, the 
visitor drives into one of the lum- 
ber sheds. On one side he sees the 
nails, paint, bolts and screws de- 
partment, and on the other a large 
platform on which are exhibited 
examples of built-in furniture and 
ready-cut items. 

Beyond this, and on both sides 
of the driveway, are the stocks of 
lumber—varieties usually called for 
by the one-item-at-a-time customer. 
It would be an unobservant person 
indeed who did not see other things 
he could use either immediately or 
in the near future, and recognize 
that the firm is operating a one- 
stop building materials service. 





DestrUcTION of free public 
camps on California national for- 
ests due to neglect in the use of 
prepared parking places, and the 
promiscuous driving of automobiles 
over camp grounds, have necessi- 
tated special rules for regulated 
driving in these areas, according 
to an announcement by S. B. Show, 


U. S. regional forester for Cali- 
fornia. The purpose of the travel 
control methods adopted by the 


Forest Service is to confine the au- 
tomobiles to definite lines of travel 
so that the destruction of trees and 
shrubbery on camping places will 
be kept at a minimum. The camp- 
ing public is requested to co-oper- 
ate by confining the automobile to 
the roads and parking spurs that 
are provided. Last year over 17 
million persons visited or traveled 
through the California forest re- 
gions. 
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Sells Forty-seven Homes and 
Plans to Build More 


Pine Biurr, Ark., June 17.—Furthering the 
“back to the land” movement for city dwellers, 
the McGehee Realty & Lumber Co., here, has 
thus far this year sold forty-seven suburban 
homes, which have all been completed and are 
now occupied. The homes are very modest, and 
of economical construction, selling mostly for 
$850. 

In an interview given the AMERICAN LuM- 
BERMAN by M. H. McGehee, president of the 
above company, he said: 

“Most of the houses that we have sold have 
four rooms each, and are on 2%-acre plots. We 
have been very successful in this venture, and 
are planning to continue building the homes as 
fast as we can. Most of the sales are at $850 
each, with terms of $10 cash and $10 a month, 
with 6 percent interest. We believe that these 
terms have been the means of enabling us to 
sell the large number of homes that we have 
sold. 

“We believe that next year and the year after 
will see more building along this line. The 
main reason, as we see it, is that people can 
buy one of these places, move on the property, 
have a cow, some chickens and a hog, as well 
as have a truck garden, and thus live very 
reasonably. Several of the buyers of these 
homes are people who formerly lived in the 
larger cities, supported by their children. This 


support cost the younger folks a lot of money, 
in the large city, so they were able to buy homes 
from us for their parents and save money by 
so doing, at the same time providing comfort- 
able homes for the old folks. 

“Our operations have attracted considerable 
outside attention. We have received inquiries 
from, and have made sales in, at least fifteen 
States, besides helping real estate operators in 
other cities to do in their communities the same 
thing ‘at we are doing here.” 

The McGehee concern combines a retail lum- 
ber business with its real estate and home- 
building operations. The officers of the com- 
pany, besides President McGehee, are Roy G. 
Custer, secretary, and S. F. Hines, treasurer. 





Bus:ness Makes Fine Gain 


Ocpen, Utan, June 17.—“Our business is 
200 to 300 percent above that of last year so 
far,” said an official of the Anderson Lumber 
Co., here, to the AMERICAN LUMBERMAN cor- 
respondent. He said the materials were being 
purchased by the consumer rather than by 
carpenters and contractors. Farmers were de- 
scribed as buying. There was more cash busi- 
ness this year and the credit business done was 
less risky than usual. Probably only one-tenth 
of the money is coming from the HOLC or 
FHA, it was stated. Some customers who 
make application for this aid decide not to go 
through with it, and get the money elsewhere. 





gained through a door in the rear. 








A display house takes the place of the protecting wall along the street 
side of the Riverside Lumber Co.’s yard in Los Angeles, Calif. 


novel advertising idea, and is producing results for the yard. The house is 





painted white, with contrasting bright green trim. 
kinds of roofing material, three on each side. 
facing the street is a large display window. Entrance to the wall-house is 
The rear end of the house also shows 
different kinds of building materials. The house not only provides excellent 
show window space, but serves to individualize the yard, as its attractive 
appearance is remembered by all who pass. 


This is a 


The roof shows six 
Beneath, the entire side 
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Dealer Sees a Building Boom in 
the Making 


KNOXVILLE, TENN., June 17.—One of the 
many retail lumber and bulding material copn- 
cerns reporting decided increases in both mod- 
ernizing and new building is the Cockrum Lum- 
ber Co., here. In an interview given the 
AMERICAN LumBerMaAN, G. Ralph Cockrum, 
president of the concern, said: 


“There has been a very notable increase in 
remodeling and in the building of new homes 
in our city. As far as modernizing of homes 
financed by Federal-insured loans is concerned, 
we have not benefited from this plan, as we 
know of only one small loan that has been 
handled in this way, and that was made by a 
jocal bank. 

“Of course, there have been several loans 
granted, but we just happened not to get in 
touch with those. As far as new construction 
is concerned, we sold the first job to start 
under Title II, and we are getting our money 
from the bank, as the material is delivered, any 
time we want it. This job is supposed to cost 
something like $10,000. 

“There has been one other job started after 
the loans were granted; a $5,000 job. Accord- 
ing to the papers and from all appearances, 
there is going to be a building boom in our 
city. Tomorrow we are starting the construc- 
tion of several new houses. 

“We sold the first job to be completed, but 
of course this was started probably sixty days 
before application was made for a loan. This 
also was a $5,000 home. 

“These are the only two jobs we have sold 
so far that were financed by FHA loans, but if 
all the jobs go through that were supposed 
to start June 15 (National Better Housing 
Day), according to our contractors, we will 
sell at least five of these jobs, which will run 
from $4,000 to $8,000 each. 

“Of course, there are dozens of new jobs 
already under construction, but we do not know 
where the owners are getting the money from. 
Some of them of course have the required 
amount saved, while others are borrowing it 
from some source. We think that most of the 
remodeling jobs have been by people who have 
used their own money. 

“It was the publicity more than anything 
else that has started this work. In the writer's 
opinion, if Title II goes forward, as the papers 
claim it will, there will no doubt be a building 
boom here. 

“There is a shortage of new homes in our 
city, and we believe that the needed new con- 
struction is the one thing that will pull us out 
of the depression. We have participated in 
every movement that has been put forward in 
our city to increase modernization and new 
building.” 





Curiosity as a Stimulant 
to Sales 


Curiosity is said to have "killed the cat,” but 
it has done much more than that. It has stimu- 
lated discovery and invention, and in everyday 
affairs, it has been the basis upon which many 
a successful advertising and sales campaign has 
been built. Humanity is forever asking “why?” 

That is the reason an AMERICAN LUMBER- 
MAN contributor deemed it worth while to send 
in an item telling of something which he had 
observed that aroused his own curiosity to the 
point of inquiry and investigation. 

On the wrapping and sales counter in the 
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hardware department of the E. M. Smith Lum- 
per Co. at Anaheim, Calif., stand two nail 
kegs. They are at the end of the counter far- 
thest from the door, with their tops on a level 
with, if not a trifle above, the level of the eyes 
of the average customer. These kegs are 
“curiosity arousers,”’ according to W. H. 
Wright, manager. The average customer won- 
ders what the kegs contain, wanders over, 
stands on tip-toe if necessary, and peers inside. 
! Many a customer then ex- 


He sees—nails! 
cdaims: “I need some nails; didn’t know you 


carried them!" — 
The joke of it all is that the regular nail 





bins are squarely in front of the customer's 
eyes as he stands in front of the sales counter, 
being in the lower section of the wall shelving 
behind the counter. Their presence is so ob- 
vious that customers do not always see them. 
Discovery of the effectiveness of the nail 
kegs on the counter was an accident. They were 
temporarily placed there several months ago. 
When it was discerned that customer-curiosity 
led many to peer into the kegs. and then ask 
for nails, the management decided that their 
accidental station should be made permanent. 





Denies Disproportionate 
Advance in Lumber Prices 


_ Cotumsus, Oxn10, June 17.—Denial that build- 
ing materials, particularly lumber, have ad- 
vanced disproportionately to other commodities, 
that dealers in this field have been unable to 
quote definite prices, thus leaving the prospec- 
tive buyer confused, was made last week by 
Howard McLees, secretary Ohio Association of 
Retail Lumber Dealers. A check of figures over 
a period of years will disprove any statement 
that lumber prices have reached “unprecedented 
heights,” as has been wildly asserted from un- 
intormed, or misinformed, sources. 


Despite the fact that under the Code, mills 
in the South raised wages in some instances 
as much as 75 percent, lumber did not ad- 
Yance in proportion, Mr. McLees declared. 

Freight rates have increased constantly 
over the past few years and today the item 
of freight alone amounts to one-half to one- 
third of the f. o. b. mill cost, dependent on 
grade of southern pine lumber. On West 
Coast lumber the freight represents even a 
higher percentage. 5 

We read a great deal 
cated homes. It is our own opinion that 
the people of this country are not ready, 
ind never will be, to accept factory-built 
homes Everyone has his own ideas as to 
the particular design he wants, and with 
improved methods of manufacture on the 
Part of the mills, and service rendered by 
the retail lumber dealers, it is possible to 
Satisfy the most exacting customer with 
very little added cost. 

As to lumber dealers not being able to 
quote a definite price on any product they 
handle at the time request is made for price, 
we feel certain that our dealers in Franklin 
county can quote a definite price right now. 

Our financial institutions, Mr. McLees con- 
tinued, are resuming their normal function 
of lending money for construction, and 
Within a short time any responsible person 
will be able to secure the necessary financial 


today of prefabri- 
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assistance to build a home within his in- 
come. Columbus is not overbuilt. However, 
we do not want wild speculative building. 
Financial institutions are interested in appli- 
cants with ability to repay their loans over 
a period of years, and we are interested in 
Columbus as a city of home owners. 


Wall Display of Specialties 


That a small plumbing and electrical supply 
department may build good volume for a ]um- 
ber yard when the goods are properly merchan- 
dised is demonstrated by the experience of the 
Betts-Sine Lumber Co., Culver City, Calif. This 
small yard installed such 
a department at the 
rear of the store; results 





Mounted, on wallboard 
these units, of plumbing 
and electrical goods, 
practically "sell them- 
selves." This small spe- 
cialty department has 
proved moderately prof- 
itable for the Betts-Sine 
Lumber Co., Culver 
City, Calif. 





from which have been 
very satisfactory. 

Composition board was 
nailed to a bare space 
along the back wall of the office and “Plumbing 
and Electrical Supplies” was lettered across the 
top to attract attention to the section. Some of 
the actual items stocked were attached to the 
composition board beneath the sign. This made 
an effective display, and customers who came 
into the office for other purchases were drawn 
back to examine the plumbing and electrical 
goods. 

A small amount of stock was arranged on 
two bin-tables set beneath the overhead sign. 
The department was launched with about $100 
worth of stock, which has since been doubled as 
demand increased. It includes only the more 
commonly asked for items, such as faucets, 
washers, solder etc. 

“We do not intend to expand the department 
to any extent,” Mr. Betts says, “but the small 
section more than pays its way. Furthermore, it 
constitutes a service to customers; they can buy 
the more common items here. The lumber yard 
of today must give service to hold the custom- 
ers. In giving this service, however, it of course 
is not desirable, nor do we find it necessary, to 
tie up any considerable amount of money in 
stock that fails to turn rapidly.” 
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Sees Bright Future for Lumber 
and Building Industries 


Kansas City, Mo., June 17.—“Yes, the re- 
tail lumber code is out,” said E. E. Woods, sec- 
retary-manager of the Southwestern Lumber- 
men’s Association. “To begin with, an over- 
whelming majority of the retail lumber dealers 
were in favor of a code of fair competition. An 
era of unbridled competition had obtained, 
chiselers were unrestrained, and capital assets 
were being rapidly wiped out. Benefits under 
the code were definite and immediate. We had 
a good code, even though it was never possible 
to enforce it. A few die-hards held out and 
were never forced into compliance. Because our 
code was based on fair practices of one dealer 
to another, and for the reason that it had been 
proclaimed federal law, and since most retail 
lumber dealers are law-abiding citizens, an 
honest effort was made by the great mass of 
dealers to abide by the code. Never in this 
lifetime can we expect a more sincere and 
honest effort on the part of dealers to conduct 
their business along ethical lines than was dem- 
onstrated during the first few months that the 
code was in operation.” 

The weak points that developed came not 
from inherent faults in the code but from 
lack of enforcement, he continued. Honest 
dealers saw their business being undermined 
by uncontrolled violators .. . 

The code has been successful in those 
localities where the dealers wanted it to 
work, and where such a spirit of co-opera- 
tion did not exist, at no time was there 
power enough exercised by the administra- 


tion to bring the recalcitrants into com- 
pliance. That the benefits from the code 
outweighed the demerits is generally ad- 
mitted 


The code of ethics for the conduct of the 
retail lumber business that had been in ex- 
istence for many years before legal codes 
were thought of is still a good code. Under 
it, written and unwritten rules involving the 
rights and duties of dealers and manufac- 
turers to each other, and to the public, and 
consideration of one dealer to another were 
well understood and fairly well adhered to. 
The fact that the federally approved codes 
are no longer in force and effect means that 
our retail lumber industry is going to have 
to rely on adherence to these previously ac- 
cepted rules. At this time every right- 
thinking dealer will conform his operations 
to those standards. Under those rules, the 
retail lumber business was a good business, 
and it can continue to be, if the dealers 


will it. 

There are many encouraging business 
indices. With business no longer circum- 
scribed, it should go forward and make 
larger gains, and the gains made will be 


permanent and not transitory. For the build- 

















For dependable, fast, and low-cost hauling, the Shiver Lumber Co., of Americus, Ga., uses this Ford 


V-8 chassis with semi-trailer. Lumbermen are placing increasing reliance upon Ford units, finding their 


power and stamina suitable for the heavy duties around lumber yards 
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ing industry the future is particularly bright. 
Also commenting upon the demise of the 

NRA codes, Frank E. Tyler, legal counsel for 

the Southwestern, says: 
Whether there will be 


sufficient demand 


for a voluntary code for the industry re- 
mains to be seen. Probably all will agree 
that there are certain standards of ethics 


which it would be desirable to universally 
recognize and follow in the industry. Can 
the industry agree on just what these stand- 


ards are, and will they be obeyed if em- 
bodied in a voluntary code, without the 
power of effectively punishing violators? 
This remains to be seen, and is a question 
which should receive the careful considera- 


tion of all forward looking lumbermen. Co- 


operation has benefits as well as dangers 
and the final line between a condition in 
which every individual does as he pleases 


and one in which all surrender a certain part 
of their independence for the benefit of the 
whole, has not yet been drawn. 





Holds Two Days’ Open House 


Lamesa, Tex., June 17.—Open house was 
held by the Higginbotham-Bartlett Co., here, 
on Friday and Saturday, June 14 and 15. This 
yard has increased its stocks greatly during the 
last few months, and the manager wanted the 
public to come and see what he has to offer. 
No one was asked to buy anything, the purpose 
being more to cultivate good-will and friend- 
ship. Free souvenirs were given to the ladies 
and children visiting the yard during those 
days. A number of factory representatives were 
on hand to demonstrate their lines, handled by 
this yard, including some of the best-known 
brands in the field of building materials, acces- 
sories and home equipment. 





Lumber Firm Changes Name 


June 17.—The Paxton- 
Fisher Lumber Co., this city, changed its name 
to Allen County Lumber Co., it is announced 
by Paul E. McGill, treasurer and manager. The 
firm will continue under the same ownership. 
Mr. McGill, formerly with the Combs Lumber 
Co., Lexington, Ky., assumed charge of the yard 
May 1, succeeding Claude H. Bowlby, who re- 
signed. The company is experiencing better 
business than for several years, according to Mr. 
McGill. Present officers are: President, A. M. 
Fisher; secretary, E. E. Dubbs; treasurer and 
manager, Paul E. McGill. 


Fr. Wayne, INnp.., 





Retailer Installs Wallpaper 
Sales Room 


WELLINGTON, TEX., June 17.—Better to serve 
its growing trade in the wallpaper line the C. 
D. Shamburger Lumber Co., here, has recently 
opened a modern, completely stocked sales 
room, which Manager Kade West says will 
enable customers to see just how any design of 
paper will look, without tedious delay. An in- 
vitation has been extended to the public to call 
and inspect the new room, and to view the 
complete line of wallpapers on display there. 





Let's Be Safe wad Sane 


Soon the Glorious Fourth will be here. The 
nation will pay fitting tribute to the Spirit of 
Freedom; the anniversary of American liberty ; 
the birthday of our country. There will be 
much excitement and plenty of noise. Patriotism 
will have its day. 

And then will come the reckoning. It is a 
sad travesty that the anniversary of the most 
important day in our history should take the 
greatest toll in lives and injuries. Motor ve- 
hicle accidents and drownings reach their peak 
for the year; fireworks injuries run into the 
thousands. 

Let’s make this holiday Independence Day in 
the true sense. Let the flag, not the firecracker, 
be its symbol. Let us use common sense in 
celebrating, in order that the day may bring 
happiness to all without needless sorrow to 
any home. 
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This Dealer Has a Fine Hobby 


John A. Waddill, of the Adair Lumber Co., 
Kirksville, Mo., which operates nine or ten 
yards, has two special interests. One is col- 
lecting accounts, and the other is supplying 
local building needs from local yards. 

Mr. Waddill visited the convention of the 
Southeastern lowa Association last winter and, 
as a visitor from a neighboring State, was 
asked to make a_ speech. In telling the 
AMERICAN LUMBERMAN about it he remarked 
that the speeches had been good and had dealt 
with the NRA, which has since come out sec- 
ond best in its “battle of the century” with 
the Supreme Court, and with other important 
and timely questions of business and merchandis- 
ing methods. But he noticed that his pet idea 
hadn’t been much mentioned. So he asked the 
Iowans how much of their business they had 
on their books the first of the year. No one 
seemed anxious to confess; so to start things 
off he stated that at the close of 1934 he had 
6'4 percent of the year’s volume in open ac- 
counts. 

“During the last ten years,’ he said, “my 
average charge-off for bad accounts has been 




















John 


A. Waddill's 


hobby is 
should have 


one every dealer 


one-fifth of one percent. I always figured that 
a sale wasn't a sale unless I collected the 
money and that the time to make the collection 
easy and possible is when the sale is made. 
If vou get hard-boiled after the sale is made 
you're likely to lose a customer; but if you're 
persistent and exact in arranging for settlement 
before the stock goes out you can stop bad 
sales in advance. If a man isn’t going to pay, 
you don’t want him as a business ‘friend,’ and 
if you can keep a well-meaning person from 
getting into something he can’t swing you're 
likely to keep his friendship against the day 
when he is in a position to buy. I never could 
see that a reputation for soft credits did a busi- 
ness any good. It loses the respect and con- 
fidence of people who do pay promptly; and 
pretty soon they'll get tired paying the losses 
on the bad accounts. 

“I don’t much believe in taking notes. In 
fact I don’t want a note while the account is 
within the lien period. If a customers gives a 
note he’ll tell himself that he’s paying the dealer 
to wait: and it'll be hard to collect.” 


Mr. Waddill told of his efforts to get the 
local school board converted to buying the ma- 
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terials for a school house of local dealers, I 
was a story of persistence and of refusal to ac 
cept defeat; an account which proves the y 
of calm and friendly persistence along 
believed to be sound and right. 
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alue 
lines 


Retail Yard Is Sold 


MARTINSVILLE, IND., June 17.—The S. 4 
Hickman Lumber Co., which has been operated 
here for the last ten years, has been sold by 
Mr. Hickman; and he is now manager of the 
Morgan County Lumber Co. (Inc.), which jg 
successor to the Hubbard Lumber Co. My 
Hickman is now operating the new company 
and is carrying a complete line of building ma- 
terials, and has a very complete planing mill in 
connection with the yard. Mr. Hickman has 
had thirty years’ experience in the lumber and 
building construction businesses in this State. 
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These Little Leaflets Will Help 
Sell Flooring 


Some of the “selling-est” sales literature 
which revitalized construction industry has pro- 
duced in recent months was received by the 
AMERICAN LUMBERMAN last week from the E. 
L. Bruce Co., of Memphis—four neat little leaf- 
lets to be used as envelope stuffers by lumber 
and material dealers who want to increase their 
sales volume. 

Three of them deal with flooring—deal with 
it so thoroughly and so interestingly as to make 
the reader want to have some of this beautiful 
new flooring in his own home without wasting 
any more time. The first leaflet, “Finished 
Block Floors.” briefly, convincingly, tells the 
prospective customer that block flooring, which 
has become so popular for offices, stores and 
ballrooms, also adds new beauty to the home 
and may be obtained at small cost. Further- 
more, almost no inconvenience is caused in the 
laying of these floors, because the blocks are 
finished at the Bruce factory and when nailed 
(or laid in mastic as the case may be) to the 
sub-floor or if a modernization job to the old 
floor, no further sanding or other finishing is 
necessary. “In modernizing a home,” this leaf- 
let says, “the furniture can be moved out of a 
rocm in the morning, the blocks laid during the 
day, and the furniture moved back at night.” 
Speed like this is a real selling point and in 
this leaflet it is given a strong presentation, 
with brief mention of the twenty-four grades of 
oak, maple, beech and walnut in which it is 
offered. 

The next pamphlet “Historical Floors For the 
Home of Today,” in similar manner presents 
the advantages of the Bruce Co.’s plank floors, 
and “Bruce Oak Floors, of Course,” the third 
of the series, tells of the value which a beauti- 
ful oak floor adds to a home, with particular 
reference to strip flooring, and describes the fine 
quality of Bruce products. 

The fourth leaflet, “Insure Against Moths 
With Bruce Ceda’line Closets,” presents this 
commodity as a splendid investment for the 
home and tells how this may be applied in 
either new closets or old. 

It is indeed a fine series of sales talks, and 
dealers should not neglect to obtain copies for 
their own use. 


Awarded Armory Building Job 


Lopt, Carir., June 17.—The John Krause 
Lumber Co., Lodi Lumber Co., Fred Spieker- 
man, and Elliott Lumber Co., all of this city, 
were awarded contracts June 5 to furnish ma- 
terials for construction of a new city-owned 
armory building, to be started immediately. Re- 
jecting all bids, the city council at a special 
session decided to divide the business between 
the various local companies. 








Business has picked up to such an extent 
with the Sugar House Lumber & Hardware 
Co., Salt Lake City, Utah, that two trucks that 
had been out of service for two years were 
recently put back into operation, according to 
M. O. Ashton, manager. 
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Rides May Read 


\ roofing display with signs de- 
signed to conform to the line of 
yision of passing motorists, and yet 
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He Who 


slung automobile; the windshield 
of which is so low that the motor- 
ist’s upward vision is somewhat re- 
stricted when he is close to an ob- 





provide a decorative “center-piece”’ 
for the yard, has been established 
by the C. L. Barton Lumber Co., 
Monterey Park, Calif. The accom- 
panying photograph shows the dis- 
play and signs, but gives only a 
faint conception of how it “speaks’”’ 
to the motorists, so we have pre- at 
pared the accompanying diagram. 

The signboard is constructed 
with two panels, placed at an angle 
to each other, the apex extending 
back into the yard. It is located 
between the office building and one 
of the sheds and there is a gate 
at each end. 


Besides 


which 


customers. 


Motorist “A” (see diagram), OFFICE SHEDS 
driving eastward, may view the 

“Y” side of the sign much easter 

than he could if the sign were omnes, 


straight and parallel with the high- 
way. Likewise motorist “B,” driv- 
ing westward, views the “X” side 
of the sign conveniently; yet the 
angle of the two panels is not so 
great that either motorist can not 
catch the messages on both panels 
when he comes abreast of them. 
The roofing display is placed at 


ject, which is a point to remember 
when planning roadside signs in- 
tended primarily to catch the at- 
tention of motorists. 

as regards the motorist, the level 


built is visually adapted to passing 
pedestrians and to the company’s 


material, as well as view it, with- 


ne 


“vision convenience” 


the roofing display is 


their necks. 


They can feel the The shrubs and 








Roadside roofing display and signs of C. L. Barton Lumber Co. 
out standing on tiptoe or craning 


. grass in 
triangular plot in front of the sign 
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do not prevent interested persons 
from stepping up to the rooting dis- 


the play for closer inspection. 
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IN LINE with the national move- 
ment for modernization and im- 
provement of business, as well as 
residential, property, S. P. Jones, 
owner of the retail lumber business 
bearing his name, at Big Springs, 
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Tex., has recently remodeled and 
enlarged his office and sales room. 
Other improvements made include 
enlargement of the warehouse, to 
accommodate increased stocks and 
new lines. These new items in- 
clude a complete stock of builders’ 
hardware, and a full line of wall- 
paper. The work of remodeling 





a level convenient to the eyes ot 
a person riding in a modern, low- 


Illustrating ‘‘line of vision'’ of motorists passing the display 


furnished employment for a num- 
ber of workmen for some weeks. 


House on Truck for Parade Float 


Though the house shown in the accompany- 
ing illustration is not built of lumber it may 
suggest to lumber dealers the comparative ease 
with which a miniature house may be con- 
structed and mounted on a truck for parade or 
other display purposes. Such a house of course 
can be built of lumber, plywood, wallboard, in- 
sulation board or other suitable materials just 
as easily as was done with those that were used 
in this instance. A house of the dimensions of 





this one, mounted on a truck and tastefully dec- 
orated with bunting, paper flowers or other suit- 
able embellishments, should score a hit in al- 
most any parade or other outdoor event. 

As an advertising stunt Dahm Brothers, roof- 
ers at Fort Wayne, Ind., recently “stole” the 
Modern Home Show given in that city when 
they gave away the child’s play house shown 
in the picture. To arouse interest on the part 
of the boys and girls they distributed 30,000 


GIVEN AWAY {rec AT HOME SHOW 


DAKM BROS 


This house, mounted on a truck, proved a good advertising stunt for a Fort Wayne (Ind.) firm 





free tickets. It seemed that every boy and girl 
in the city and surrounding territory wanted an 
opportunity to win the attractive gift. To at- 
tract the attention of the general public the 
house was paraded through the city streets on 
a truck supplied by the Bueter Chevrolet Com- 
pany and the Central Garage. Furniture for the 
house was provided by the Fort Wayne Outfit- 
ters. During the show the house was on display 
in the exhibit booth of Dahm Brothers. This 
spectacular advertising plan resulted in good- 
will of immeasurable value. 

The house, costing less than $100 to produce, 
was 8 feet long, 6 feet wide and 6 feet high, 
with asphalt brick siding and Tru-Lok shingle 
roof. The shingles were reduced in size to 13 
inches by 1234 inches and laid 7 inches to the 
weather. The roof rafters were 2 inches by 3 
inches. Insulation board was used on the inside. 

Mrs. G. E. Leininger, 2319 Florida Drive, 
Fort Wayne, won the play house. It at once be- 
came the property of her eight-year-old 
daughter. Judges for the award were Henry J. 
Herbst and Clem J. Steigmeyer of the FHA 
show committee, and C. J. Michels and Bert 
V. Dahm, of Dahm Brothers. 

Dahm Brothers, located at 1914 South Cal- 
houn Street, are widely known throughout that 
territory as applicators of roofs of every type, 
as well as siding and insulation. They expressed 
themselves as unusually well pleased by the 
interest shown in the contest, and are sorry that 
every one of the thousands of boys and girls who 
wanted the house could not win it. Already 
they are making plans to enter another house, 
even bigger and finer than this one, in the 
next home show to be held in their city. 

—_———--~—- 

If ramps are made of wood, the joints should 
be made carefully and the planks secured against 
uneven deflection, says the National Safety 
Council, Chicago, in a pamphlet, “Warehouses 
and Shipping Rooms.” 





24 AMERICAN LUMBERMAN 





The House That 


An especially good example of how a house may be improved, both 
as a dwelling and as an investment, by being renovized—renovated, re- 
paired and modernized—is that which the Sturtevant & Blood Co., en- 
terprising lumber dealer of Owosso, Mich., considers its “prize job” of 
renovizing. 

The pictures and floor plan sketches will tell most of the story. Man- 
ager Ray W. Hall, who with an architect, Roy T. Peterson, planned 
the job, said that this was similar to a majority of the projects in that 
it included making one large room out of two or more small rooms. 
Usually it is converting parlor and back parlor into one but here it is 
converting dining room, kitchen and bath into the living room, putting 
the dining room where the living room had been, and putting the kitchen 
where the bed room had been. 

To make this possible and retain the same sleeping facilities it was 
necessary to have another room upstairs, and as the photographs show, 
this was accomplished by raising the roof that had covered the former 
dining room-kitchen-bath up to a level with the other part of the roof. 
As a result, where previously had been an upper floor with two bed 


SHED 


GOTCHED 
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Became a Home 


rooms, a small attic and no closets there now are three comfortable bed 
rooms, bath, a cedar closet, a linen closet and three clothes closets, and 
a storage room. In front, where formerly there was only a set of steps, 
now is a pretty terrace and an enclosed vestibule. 

The general appearance of the house has been wonderfully improved, 
and the company had a good tenant for it immediately. It would have 
been sold several times but for the inability to complete financing ar- 
rangements. This renovizing cost $4,500, which Mr. Hall says is more 
money than usually is put into such a project, but the result is a house 
worth at least $7,000, and probably more. It is on a good residential 
street, and the original frame was well built and in good condition. 
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Doors and windows 


taxpayers 


“Small, but mine.” 


This motto was displayed above the front 
door of a neat little home in Sweden, one of 
hundreds of similar homes in Stockholm’s small- 
housing development, and Axel H. Oxholm in 
his booklet on “The Small-Housing Scheme of 
the City of Stockholm” says of the motto: 
“Nothing could better epitomize the feeling of 
these home owners.” 

Mr. Oxholm, in his capacity of chief of the 
forest products division, bureau of foreign and 
domestic commerce, Department of Commerce 
(from which he recently resigned, as reported 
in the May 11 issue of the AMERICAN LUMBER- 
MAN), last fall made an investigation of hous- 
ing conditions in Europe, in search of informa- 
tion that will be helpful in planning housing 
projects by which Americans with only small 
incomes may be able to have homes of their 
own. When he arrived at Stockholm he was 
given an opportunity by Axel Dahlberg, director 
City of Stockholm Real Estate Department, to 
look into all details of the methods by which 
this city has provided housing for 50,000 of its 
low-income citizens, at no cost to Stockholm 





Rear view of a typical home such as selected Stockholm residents can 
finance on a down payment of only $80, with thirty years to pay the balance. 
Except for foundation, chimney and tile roof the houses are built almost 
The homes are built on large 
lots with plenty of garden space 


entirely of lumber, prefabricated at the mill. 





are ready-hung in the prefabricated i" 
wooden panels that make up low-cost homes which house 
50,000 Stockholm citizens in modern comfort, at no cost to 
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taxpayers; what he saw __ there 
prompted the visitor to describe these 
developments as ‘‘model communities, 
unquestionably unsurpassed in their 
class anywhere in the world.” 

“The Small-Housing Scheme of the 
City of Stockholm” may be obtained 
from the Superintendent of Docu- 
ments, Washington, D. C., for five 
cents a copy, and the pictures repro- 
duced on this page are typical of the 


manner in which illustrations are 
used to clearly des- . 
cribe this novel but sar 
thoroughly — successful —_ 


plan, mentioned briefly 
by Mr. Oxholm when = r¢= 
he was speaking be- 
fore the annual meet- 
of the National Lumber Manu- 
facturers’ Association at Chicago on 
April 26. 

Under the Stockholm system a man 
may have thirty years in which to 
pay for his home, which will cost 
him only $2,300 to $3,250 (depending on the size 
and type of home he builds), and he can start 
with a down payment of only $80. Except for 
certain jobs which require the hand of a skilled 
artisan, most of the building work is done by 
the man himself, with his wife and children 
helping as they can, and instructors are pro- 
vided so the home shall be properly constructed. 
As proof that a man will do everything in 
his power to keep his home, especially if he 
puts his own hard work into it, the record 
shows that in thus building enough homes to 
house 50,000 people since 1926, only two have 
failed to meet their obligations and those two 
houses were sold immediately. Since the cost 
of the house, and the interest (between 4 and 
5 percent), include also a proportionate share 
of the costs of administration, (such as plan- 
ning expenses, and one instructor for each fifty 


construction jobs), the whole venture is self- 
sustaining. 
It is not a “subsistence homestead” project, 


on which the occupants may raise products for 
a living, for this is designed for city people, 
gainfully employed, with incomes of from $800 


Much of the labor is 


houses). 
terials; each piece is 














building. 
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PREFABRICATED LUMBER 


In a Successful Low-Cost 
Housing Project 


to $1,300 a year, and there is room for only the 
ordinary back-yard garden. The center of 
Stockholm is only thirty minutes away, by 
street car or bus. 

Nor is it a “jungle suburb,” such as may be 
seen at the aie of some European cities, with 
only the most meager of accommodations. These 
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Vertical section and (at right) plan view for a typ- 
ical dwelling, showing how sections fit together to 
make strong walls and cozy homes 





performed by the home owner and his family, who 


are guided in their work by a competent instructor (one to each fifty 
In this picture an instructor is shown checking on delivery of ma- 


cut to size and marked to indicate its place in the 
Siding is applied vertically 
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homes have modern  conveniences—electric 
lights, gas stoves, bath, central heat, water 
closet, sewer system, and city water. 

\t such low cost figures, this can only be 
made possible by low-priced land, careful plan- 
ning, prefabrication of most of the building, and 
the use of the most economical, efficient ma- 
terials. The city purchased 20,000 acres of land 
for this purpose (five times the area of the 
improved part of Stockholm itself), and in- 
stead of buying a lot for his new home a man 
rents it for himself and heirs on a 60-year 


lease with option of renewal under certain con- 
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ditions; rental is about 5 percent of the cost of 
the lot, and averages between 0.9 and 3 cents a 
square foot. Mr. Oxholm’s booklet shows, with 
a thoroughness that can not be attempted here, 
the careful planning and expert manavement of 
the whole enterprise. Of the materials the book- 
let says: 

Following the general custom of northern 
rurope, these suburban houses are of wood 
construction. Sweden has an ample supply ot 
pine and spruce of excellent quality for gen- 
eral construction purposes, and since the 
winters are somewhat severe, this type of 
construction offers advantages on account 
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of the heat-insulating properties of woog 
In addition, various insulating materials are 
used. 

The foundation... 
of light, porous material made for the pyr. 


aerated concrete blocks 


pose, each 8x10x20 inches, weighing 45 
pounds. The chimney is made of precast 
cement blocks having five terra cotta flues 
The blocks weigh about 100 pounds each, ang 
may conveniently be handled by one man 
The roofing material is tile. 

The interior finish is largely softwood lum. 
ber or plywood panels, covered with walj 
paper or painted. Wood siding, applied ver. 


(Continued on Page 57) 


Will “Main Street” Move—or Modernize? 


Main Street—practically any Main Street in 
\merica—is sorely in need of modernization, 
ind the lumber and material dealer who vigor- 
ously promotes this large market is doing a 
favor to his merchant customers no less than to 
himself. For the mere fact that a certain dis- 
trict is the center of retail trade today does not 
mean that it will continue to be. Fast trans- 
portation is easy to obtain, and if one neighbor- 
hood does not offer stores that are and appear 
to be pleasant, efficient and comfortable places 
in which to shop, the customer can easily go 
to some other neighborhood, or to some other 
town, where there are stores in the modern 
mode—simple but brilliant fronts, display win- 
dows that really display the merchants’ wares, 
store interiors that are well arranged, with 
adequate and effective lighting. 

Shopping districts composed of these modern 
stores are available and the buying public knows 
it. A new commercial street of this type at- 
tracts much of the trade of the old “Main 


stores that need this modernization, and this 
amendment makes the Act easily able to handle 
the financing of any of them. J. W. Allen & 
Co., a Chicago firm that did the modernization 
job shown in the two accompanying illustra- 
tions, has contracted many others throughout 
the country—usually about seventy to a hun- 
dred bakeries a year—and an ofhcial of that 
company told the AmericAN LuMBERMAN that 
these jobs customarily range (for the complete 
store modernization) from $3,500 to $6,000. 
The size of other retail modernization jobs may 
be judged accordingly—big stores and _ little 
stores, all needing more modern sales equip- 
ment in today’s rush for business. It is an 
attractive market which the alert lumber and 
material dealer will lose no time in promoting. 

It is recognized that probably the best ap- 
proach to this sort of campaign is to interest all 
the merchants in a district in the modernization 
of their respective establishments, so that each 
may be assured that he will not be putting his 
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volume. Each film requires ten minutes for 
showing, and by means of sound-recording 
equipment it presents also a peppy sales talk, 
synchronized with the showing of the pictures, 

The first two films, “The Eyes Have It!” 
and “Here’s How,” demonstrate the cash-regis- 
ter importance of an individualized, modern, at- 
tractive store front which will attract attention 
and customers, and by “before and after” pic- 
tures of many different Pittco Carrara Glass in- 
stallations show how these qualities can be im- 
parted to old stores. The other two films. 
“Dollars on Parade” and “Selling With Light,” 
produce a new and rather startling realization 
of the necessity for adequate and effective illu- 
mination—in the daytime as well as at night— 
if the full benefit of cleverly devised displays is 
to be obtained. 

A dealer can arrange for a meeting of his lo- 
cal merchants and for the showing of one or 
more of these films (depending on the time 
available) by a Pittsburgh Plate Glass Co. or 





One example of what the Pittsburgh Plate Glass Co. means by ‘'Modernize 
Main Street’ is shown in these before-and-after pictures of the front of 
Durdil's Bakery in Cicero, a Chicago suburb. The proprietor had observed 
the increase in trade which a neighboring merchant had enjoyed after 
installation of a similar modernization job, and he knew he needed some- 
J. W. Allen & Co., Chicago bakers’ supply manufac- 
turer, designed this store front and took the contract for the job; the Allen 
company has established a department for this kind of work, to help bakers 
modernize their stores so they will get more business and therefore buy 


thing of this kind. 


more bakers’ supplies. 


Street” and sometimes this shift of trade is so 
great that for all practical purposes it is dis- 
covered that Main Street has moved to the 
new location. The name may cling to the old 
street, and the buildings will remain as before, 
but gone are the better merchants and the bet- 
ter trade, to where stores are modern. 

In the old Main Street, vacancies go up and 
rents go down, and often nobody seems to know 
how to stop the process. But now there is a 
way to stop it, for the modernization credit 
ivailable under Title I of the National Housing 
Act was “stepped up” on May 28 from a maxi- 

um of $2,000 on any one property to a maxti- 
mum of $50,000 on commercial structures, which 
brings to merchants and manufacturers an un- 
precedented opportunity to modernize both the 
appearance and the equipment of their stores 


Every town in America has 


and factories. 


The Durdil job, completed early this spring, is an 


money into a single-handed venture to revive a 
drooping neighborhood, which task few would 
attempt. But get all the merchants together, 
and the owners of store buildings, all working 
to protect their own interests by building up 
the appearance and the sales appeal of their 
business district, and there will be action. 

To help promote these modernization pep 
meetings of retail merchants two powerful 
Pittsburgh manufacturers, the Pittsburgh Plate 
Glass Co. and the Westinghouse Electric & 
Manufacturing Co., have pooled their forces in 
one big sales promotion campaign. One im- 
portant feature of this has been the preparation 
of sets of four slide-films, designed to be pre- 
sented before such audiences of merchants and 
building owners, and to make them realize the 
important effect of modernization upon the sales 


indication of the opportunities which lumber and material dealers would 
have in this type of work, both in selling the glass-and-metal store front 
itself and in other materials and services involved. The base of this Carrara 
glass front is wood, with the glass set in mastic, and the entire job, including 
materials and installation of the front (not including the letters of the sign) 
could be reproduced today for about $650 in most parts of the country. 
That however, is not all the work on this store, for there were new fixtures 
to be installed and old ones refinished, a new linoleum for the floor, an 
imitation tile panel job for the walls, and the remainder of the store was 
entirely redecorated, resulting in a really modern sales room 


Westinghouse representative, and it is alse 
planned that a representative of the Federal 
Housing Administration will also be on the 
program, to explain how FHA terms make 
such modernization quite easy for a going con- 
cern to finance. Judging by a sample program 
presented last week at the Palmer House in 
Chicago, at which the four films were shown 
and the financing of modernization was dis- 
cussed by Percy Wilson, regional FHA direc- 
tor, these local meetings will be of great in- 
terest and practical value to the enterprising 
merchants of any town or business district. 
This Chicago meeting was presided over by E. 
L. Patton, divisional advertising manager 
Pittsburgh Plate Glass Co., but the lumber 
dealer himself will probably preside at the meet- 
ing he arranges with his local merchants. 
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BILL OF MATERIAL 


300 Ibs. Nails 

604 eu. ft. Footings and Walls 

120 eu. ft. Brickwork, Piers, Fireplace and Flue 
24 lin. ft. 8x8” Double Fiue Lining 

77 sq. yds. 3” Conerete Basement Floor 

310 sq. yds. Lath and Plaster 

| Cleanout Door and Frame 

106 lin. ft. 42” Gutter. 

60 lin. ft. 32” Down Spout 


LUMBER & MILLWORK 


168 lin. ft. 2x8” Sill & Joist Headers. 
56 pes. 2x8"—12' First Floor Joist 
8 pes. 2x8"—12' Girders 

4 pes. 2x8"—8’ Girders 

56 pes. 2x8°—12’ 2nd Floor Joist 
560 lin. ft. 2x4” Plates 

4 pes. 2x8°—14' Porch Girder 

It pes. 2x8"—14' Porch Floor Joist 
5 pes. 2x8"—14' Porch Plate 

12 pes. 2x4"°—8' Porch Cig. Joist 
12 pes. 2x4”"—12’ Ceiling Joist 

24 pes. 2x4”—16' Rafters 

8 pes. 2x4”"—14’ Rafters 

10 pes. 2x4”"—12’ Rafters 

48 lin. ft. [x6” Ridge Boards 

320 lin. ft. 1x3” Bridging 

4 Sawed Rafters—Front Porch 

10 Sawed Rafters—Dormers 

248 pes. 2x4"—8' Studs 

900 ft. ix4” Roof Sheathing 

13 sqs. 16” Shingles 

13 ft. x8” Beveled & Rabt. Siding 
15 ft. 1x4” Flooring 


FRAMES 


5 Basement Sash 3 it. 10x12” 
3 Outdoor Frames 2-8x6-8 & Trim | side 


2 Twin Window Frames 2 It. 24x26, Top Div. 6 !t. 


Trim 


3 Twin Window Frames 2 It. 18x18, Top Div. 6 It. 
SS & Trim 


| Twin Window Frame 2 It. 20x16, Top Div. 6 It. 
SS & Trim 

| Sin. Window Frame 2 It. 18x18 Top Div. 6 It. 
SS & m 


Tri 
2 Sin. Window Frames 2 It. 24x26, Top Div. 6 It. 


SS & Trim 


2 Sin. Window Frames 2 It. 20x26, Top Div. 6 It. 


SS & Trim 
2 Semi. Cir. Frames Dormers, See Elev. No trim 
2 Doors 2-8x6-8 1% 15 It. DS. 





WRITE FOR FREE 
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COPY OF PLAN BOOK ''YOUR NEW HOME" 





| Door 2-8x6-8 1% 3x pan. 6 It. DS. 
5 Sash.3 It. 10x12 SS. 


17 Sets Weights & Cord 
Semi Cir. Sash Dormers 3 It. SS 
indoor Frames 2-8x6-8 trim 2 
Indoor Frames 2-6x6-8 trim 2 
Indoor Frames 2-4x6-8 trim 2 

2 

2 


6 Windows 2 It. 24x26 13 top 6 It. SS. 
2 Windows 2 It. 20x26 1% top 6 It. SS. 
7 Windows 2 It. 18x18 1% top 6 It. SS. 
2 Windows 2 Lt. 20-18 1% top 6 It. SS. 


Indoor Frames 2-6x6-6 trim 
indoor Frames 2-4x5-6 trim 
Doors 2-8x6-8 1% Sxpan 
Door 2-6x6-8 1% 5xpan 
Doors 2-4x6-8 1% 5Sxpan 
Doers 2-6x6-6 1% Sxpan 
Doors 2-4x5-6 1% Sxpan 
Basement Stair, including horses 
Main Stair, including horses 
Mantel Shelf, Detail 

Kitchen Cupbeard, complete with hardware 
Medicine Cabinet, 12x16” Mirror 

310 lin. ft. 6” Base and Shoe 

6 Shelves 34x18"—4’ 

1 Shelf 34x18"—3’ 

40 lin. ft. Hook Rail 

40 lin. ft. 2” Cleat 

2 Thresholds 

7 sections Lattice Panels 

2 sets Outside Steps 

6 8” Round Columns 7-6 

270 ft. Porch Flooring 

270 ft. Porch Ceiling 

80 lin. ft. 2” Crown Mid. 

104 lin. ft. 1x8” Outside Base and Piate Fin. 
52 lin. ft. 1x10” Plate Fin. 

52 lin. ft. 1x6” Plate Fin. 

204 lin, ft. 1x6” Facure 

204 lin. ft. ixi2” Soffit 

204 lin. ft. 2”cove 

i Facure Board, front porch 


FINISH HARDWARE 


3 pr. 4x4 Butts 

13 pr. 3/2x3'/2 Butts 

| Front Door Lock Set 

| Rear Door Lock Set 

13 in. Door Lock Sets 

5 pr. 2'/2x2'/2 Butts Cellar Sash 
5 pr. Hooks and Eyes 

16 Sash Lifts and Locks 


PDNADAH 


-—_—— = = BWNH- WEWNNNN 


Piumbing & Heating, Electric Wiring & Fixtures 


and Painting by Owner 


o. 202 
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ILLINOIS SUNSHINE HOG HOUSE 

Wild w 
| That’s 1 
This is the Illinois Sunshine across doors. Siding, 170 bd. When v 
Hog House developed during 4 ft. 1”x6” no. 116 D. S. (12’ | More of 
1929-1931 by J. L. Heddins, lengths). Roof sheathing 100 | Ss 
swine herdsman at the Univer- bd. ft. shiplap. Rafters, 4 pes. | ee 
sity of Illinois. 2”x4”x9'. Roofing or shingles, | pr by 
. . | ) It , 
The two features of this house | square. Hinges, 6 _ strap, | _ | 
that give it its special value are . latch sets. Nails, paint and | am 
the open front and the easily wire extra. | And it 
handled, close-fitting doors for FIG. 1.—ILLINOIS SUNSHINE | The an 
‘ ° : * HOUSE A mon 
closing this opening when de | Should 

sired. The size of the opening This house is constructed so | 
is such that the early spring sun that almost the entire front can | otha 
can strike every corner of the be opened, thus permitting a | As wil 
floor some time during the day flood of sunshine that is very | Yes, le 
when the house is facing south FIG. | helpful to early spring pigs. as 

| 
The wi 
A zepl 
Wild \ 
pigs that would otherwise be 
mashed by the sow. 

FRE} 
| > MATERIALS. — 7’x8’ ILLI- — 
1] RAFTERS 24? — selled | 

. en NOIS SUNSHINE HOUSE D00R nalist 
oe si REMOVED with | 
- Runners, 2 pieces 4”x4’x8’, things. 
| 2 pieces 2”x4"x8’. Flooring 18 on 
| pieces 1|"x6"x7’ tongue and — 
mhicn 
groove. Sills, 2 pcs. 2”x4’x8’, wheth 
| 2 pes. 2"x4"x7'. Plates, | pe. aaa 
2”x4"x8’ rear, | pc. 2”x6"x8’ Churc’ 
CROSS-SECTION front. Girts, 2 pcs. 1”x6"x7’, <2 woe ag 
| FIG. 2 | pe. 2x4”x8’, | pe. 2”x6"x8’ ee churc! 
| FIG. 3 that v 
| you ey 
to thi: 

worse 

. moral 

and the doors are left open. ” iit i Fig. 2.—Cross Section of — 

The doors fold and fasten back | | Illinois Sunshine House live ir 
against the house in such a The wire hurdle across the | Bs 
manner that they cannot be | front of the house can be built | that 
damaged by the pigs. | ul as. Sl a in permanently or made re- | owky 

The house is on runners, has —ss le ee ry movable as desired. | 7 

. . . . ° | A 

a substantial floor, and is rigid ri Fig. 3.—Front Elevation of | today 
enough in construction to per- Se Illinois Sunshine House | song 

mit moving it without. danger (Pos SSS Se SSeS SSS Ss f | we hi 

of wechuiinn © 1h thn ts Fig. 4.—Floor Plan of Illinois Okla! 
eg " Sunshine House a 

A guard roll should be put | if The above diagram shows crag 

in the house if it is to be used Li = = — the floor plan of the house and a 

by sows and young pigs. Such 5 a poor open 9 the way in which the doors the | 

a rail will save the lives of many a open and fold back. ove 

FG. 4 10ns 

7 Why 

truck 

Courtesy of University of Illinois College of Agriculture, Urbana, III. how 
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Wild Words 


Wild words are like wild winds that blow. 
That’s not the way life is, we know, 
When wild winds bring us rain or snow. 


More of the time, yes, mostly all, 
Even in winter, even fall, 
The winds are still, the breezes call. 


Wild words are not a thing to scan 
And by their wildness judge a man, 
Or by wild winds judge heaven’s plan. 


The skies grow angry now and then, 
Awhile, and then grow fair again; 
And it is much the same with men. 


The anger in a brother’s mind, 
A moment foolish, moment blind, 
Should make the rest of us more kind. 


Yes, let him have his anger out, 
However he may rave and shout, 
As wild winds often blow about. 


Yes, let the wild words have their way, 
Whatever angry lips may say— 
Tomorrow is another day. 


The wind that makes the winter roar, 
A zephyr on a summer shore— | 
Wild winds, wild words, and nothing more. 





Between Trains 


Frencu Lick, Inp.—Representatives of the 
bankers’ associations of fourteen States coun- 
selled here today, and listened to a lumber jour- 
nalist tonight tell them what was the matter 
with the banks, business, and a few other 
things. One of Mr. Roosevelt’s former assistant 
secretaries of the treasury sat alongside us; 
and, as he and the President are still good 
friends, we sent the chief executive some advice, 
which we are glad to note he has taken, 
whether he ever received it or not. 


Braprorp, Pa.—The Bradford Federation of 
Church Men, they call it, and it includes the 
men who make the community what it is; for 
the churches do that, and these men make the 
churches. We can still all remember the wail 
that went up when the banks closed; but have 
you ever stopped to consider what would happen 
to this country if the churches did? There are 
worse things than financial bankruptcy, and 
moral bankruptcy is one of them. A town with 
its banks closed may be unfortunate, but a town 
with its churches closed would not be fit to 
live in. 

By the way, some of you oldtimers in the 
retail trade down this way will be glad to hear 
that we found T. H. Willmore here. He has 
left lumber for the grocery business, which isn’t 
such a bad idea. You can’t eat the lumber. 


DaLLas, TEX.—Ran into a lumber friend here 
today and he asked, “What brings you down 
here?” “Coca-Cola,” says we. “Seems like a 
long ways to come for a drink,” says he. So 
we had to explain that the bottlers from Texas, 
Oklahoma and Arkansas were all gathered 
today ; and, if we had known what the program 
Was going to be like, we would certainly have 
dragged that lumberman along. We never heard 
Congress, Codes, court or Constitution men- 
tioned once, but we did hear more ways to make 
the public want a certain drink than in a good 
Many years we have heard in lumber conven- 
tions ways to make, the public want lumber. 
Why, one big fellow even rode around with his 
truck driver to see what the public wants, and 
how it wants it, and how the truck driver deliv- 
ered the goods, figuratively and factually speak- 





ing. Wonder how long since some lumber big 
shot in New York or New Orleans rode around 
with one of his drivers? 


Granp Rapips, MicH.—Summoned by long- 
distance, this department rushed to Grand 
Rapids to inform the Rotary Club on the state 
of the country, which, after 148 years of prog- 
ress and prosperity, ‘we now find was all wrong 
all the while. 


Kansas City, Kan.—During the long exist- 
ence of the Kansas City Chamber of Commerce 
we have done the heavy firing at a sixth of its 
annual dinners, so we are as familiar a sight 
down here as a steer at the stockyards, which 
we are also said to resemble. Since both the 
dinner and the crowd agreed with us, we suppose 
we shall be coming back again, after this has 
sort of died down. 


We See b’ the Papers 


We often have it pointed out to us that taxes 
in the United States are less than in England. 
In other words, when you see a fellow worse 
off than you are, you ought to get like he is. 

As a matter of fact, the English pay a little 
less than 25 percent of their income for taxes 
and we pay 30 percent, when you add the State 
taxes. Having States costs a little more, but 
it’s worth it. 

If you don’t think the wealth has been dis- 
tributed, ask the man who had some. 

As far as the dole is concerned, Uncle Sam 
believes in giving until it hurts—especially busi- 
ness. 

“Weather Man Predicts Rain Will Not Last.” 
It would be awful if it did. 

“City Hall Is Filled with Rumors.” 
rumors, but lodgers. 

Of course you can “avert” most anything if 
you give in to it. 

For example, merely handing over your purse 
will avert a holdup. 


Second Thoughts 


A man is never more than a man, but he is 
often less. 

Sometimes, when we go to buy something, the 
salesman almost seems to hate to part with it. 

It is something to be loved in spite of one’s 


faults, but much more satisfactory to be loved 
because of one’s virtues. 


Not only 


Rank Injustice 


The man who works will always own 
More than the one who loafs alone, 
The man who saves will have a lot 
More than the spendthrift who has not, 
The man who seeks will get a bit 
More trade than he who waits for it. 


This rank injustice may endure 
Forever, it’s so hard to cure. 

It’s hardly fair that he who toils 

Does not at night divide the spoils. 
And he who saved should surely spend 
It on some undeserving friend. 


The trade should be divided, too, 
About the same to me and you. 

It’s true you worry, work and think, 
And spend a bit for printer’s ink, 
But, after all, your trade should be 
Not more than what drifts in to me. 


The rank injustice in this land 
Must be corrected. I demand 
Not only what I make myself 
But something from another’s shelf, 
My share of all the wealth there is— 
Yes, all of mine, and part of his. 


29 
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= These large users of Micklin 
Corners order as many as 1000 and 
more corners at a time! No sales 
arguments are necessary. They read- 
ily understand that Micklin Corners 
mean a saving of time, labor and 
money. Progressive dealers every- 
where are ringing up BIG profits’ from 
these volume buyers. There’s volume business in your 
town! Get your share! 































Carpenters, home owners, wood work- 
ers, florists and poultry raisers also 
use Micklin Corners. Anyone can 
use them. Micklin Dual Corners make 
true, rigid, right angle joints for 
sereens, glass cloth frames, shelves, 
ete., without mitering or mortising! 
Micklin Single Corners make saggy 
and wobbly joints strong as new. 





Every lumber dealer should take ad- 
vantage of this fast selling specialty. Attractive sales 
helps, including three color counter display, furnished 
without charge! If you are not already stocking 
Micklin Corners, order TODAY from your jobber! 





Write for Samples 


MICKLIN MFG. CO. 
Dept. 65 Omaha, Nebr. 









Genuine BANGOR Certificate 


SLATE 


The Most Economical Roof in the World 


Weatherproof -- Fireproof -- 
Waterproof 


We co-operate fully with Lumber 
and Building Material Dealers 
Sales Plans on Application. 


NORTH BANGOR SLATE COMPANY 


Established 1863 BANGOR, PA. 








There Is Profit In Boats 


Every Lumber 
Dealer near water, 
can sell boats this 
year. People are 
more outdoor 
boating’ minded 
than ever. 

Star Metal Boats 
will sell and give 
lasting satisfac- 
tion. 

Send for our 
special Lumber 
Dealer offer and 
attractive  litera- 
ture today. 


STAR TANK & 
BOAT CO. 
Boat Dept. 


Goshen, Indiana 

















80 


AMERICAN LUMBERMAN 


Construction and Modernization 
Of Homes Increasing 


Decided Pick-up in Building 


CINCINNATI, Ou10, June 17.—Prospects are 
brightening for the construction industry in the 
Cincinnati district, and lumber and millwork 
dealers are hopeful that the coming season will 
show marked gains over those of several years 
back. Building associations are much more lib- 
eral in making advances for new construction 
and repair loans under the insured FHA plan 
and already more than $1,000,000 in loans are 
being negotiated. 

According to H. D. Comey, district director 
FHA, building and repair loans approved dur- 
ing the past week amounted to $394,250. Of 
these, new construction loans on 26 jobs totalled 
$197,500, or 51 percent, while 30 modernization 
and repair jobs aggregated $188,950,000. 

Ross C. Kuhlman, secretary-manager Cincin- 
nati Lumber & Millwork Association, said that 
in the five months of this year new construction 
of single family houses aggregated 127, com- 
pared with 58 similar jobs in the first five 
months of 1934. 


Building Permits Set New High 
Since 1929 


SPOKANE, WaASH., June 17.—Building activi- 
ties and the improving business condition in 
Spokane are reflected in the fact that permits 
issued during May, 1935, totaled nearly three 
times the amount for May, 1934, and brought 
the total for the first five months this year to 
a new high since 1929. A total of 192 permits 
forming a valuation of $137,314 was issued dur- 
ing the month, compared with 132 permits and 
a valuation of $53,205 in the same month last 
year. 

Seven hundred and sixty permits, valuation 
$538,104, have been issued for the first five 
months, while in 1934, there were 592 permits, 
valuation $406,935. The largest gain was in 
the number of new residences. 


"Little House" Is a Triumph of 
Modernizing 


Wasuincton, D. C., June 17.—Rejuvenation 
of the “Little House” at 319 Wolfe Street, 
Alexandria, Va., is completed, and the 200- 
year-old-model of perfection in structure and 
equipment will be opened to the public June 
25. Open house will be held every afternoon 
for two weeks. Mrs. Joan Haley, owner of the 
“Little House,” will receive visitors. 

The work was made possible by the modern- 
ization credit plan of the Federal Housing 
Administration, which Mrs. Haley and her 
husband, James M. Haley, used to the limit 
of $2,000. For two and one-half years Mr. 
and Mrs. Haley have owned the tumbledown 
house which they bought at a bargain as an 
investment. Employed on a regular-hours job, 
Mrs. Haley still found time to collect interesting 
old doors, windows, pieces of flooring, clocks 
and shutter stops to be used some day in re- 
constructing her “Little House.” “For two 
years I watched a door in the house on Consti- 
tution Avenue where Colonel Henry Watterson 
once lived,” Mrs. Haley said. “When the house 
was demolished I bought the coveted door, 
which may be seen in our new house. And 
I have been offered $1,000 for the flooring 
in the living and dining rooms which was part 
of the original house.” 

This house is now completely modern. Be- 
fore being improved, it had been heated by 
fireplaces, which also served for cooking, and 
had never been wired for electricity nor piped 
for gas or water. It retains the original hand- 
hewn ceiling beams in the kitchen, which were 
made from ship spars, and the original wide 


plank floors. An air-conditioning unit is in- 
stalled in the basement that was formerly a 
cellar. 

The house has six rooms, an attic, basement, 
front and rear small garden space. It has 
the most up-to-date equipment available and is 
harmoniously furnished. The walls of the 
downstairs rooms are painted and wallpaper is 
used in the upstairs bedrooms. 

In modernizing the house, all the crumbling 
plaster walls were torn away and only the 
sturdy outside structure retained. New ma- 
terial simulates the old so successfully that the 
charm of the earliest pioneer American home 
is preserved in a house now made as modern as 
the most up-to-date scientific household appli- 
ances can make it. 


Marked Revival in Building 


MANSFIELD, Ou10, June 17—A marked re- 
vival in building is in evidence here, 15 new 
homes having been started during May, repre- 
senting a total of $94,000 according to the 
building permits. This exceeds the total valu- 


June 22, 1935 


ations of new homes built during the entire 
year of 1933, and surpasses any month ijn the 
past eight years. Realtors, building materia) 
dealers and contractors hail this as the first ip. 
dication of a building boom since 1928, and be. 
speak increasing activity in the coming months 
A majority of these new homes will be equipped 
with the latest in air conditioning systems. 
high-quality materials and accessories are speci. 
fied throughout. 


Start Work on 25 New Homes 


Kansas City, Mo., June 17.—Ground was 
broken here June 15 for more than 25 new 
houses, being Kansas City’s contribution to the 
nationwide observance of Better Housing Day. 
To be erected by local builders, the homes are 
all financed through loans insured by the Fed. 
eral Housing Administration. 


Baltimore Starts Model Home 


3ALTIMORE, Mp., June 17.—Along with 2,750 
other localities, ground was broken here June 
15 for a model home, to be erected under the 
auspices of the Federal Housing Administra- 
tion. The ceremony was Baltimore’s contribu- 
tion to the celebration of National Better Hous- 
ing Day. 

The model home, which is being erected at 
Homeland, one of the finest suburban develop- 
ments of Baltimore, will contain seven rooms, 


Modern Day Trend of Home 
Building 


We are hearing a good deal these days about 
how the public’s taste in homes has been chang- 
ing—how if we expect to sell houses today we 
must meet the new requirements. 

Analysis of the situation indicates that there 
are certain trends distinguishable—some of them 





This is one of winning designs (No. 2) in the Gen- 

eral Electric competition to develop the “New 

American Home." It is completely modern in 

comfort, but not fantastic in appearance. Two 

homes like this will be built at Aurora, Ill., and the 

owners-to-be have agreed to let them be open for 
public inspection sixty days 


fairly pronounced and others less distinct and 
sure. It seems pretty clear that today’s demand 
is for a more compact type of house—relatively 
large size living room with other rooms ade- 
quate but not over-size. It appears that a 
good deal of attention is being given the kitchen 
in order to afford every modern convenience. 
In a great many cases the garage is being built 
in as a unit of the house. 

Air conditioning is more often than not 
being taken into consideration—designs afford- 
ing inclusion of this element later where not 
provided for at the outset. Most homes are 
being insulated, and weather stripping is com- 


ing more prominently into the forefront, as 
air conditioning, gas and oil heat are being 
specified. 

Windows are receiving more attention—the 
matter of appearance, more adequate lighting 
of rooms, elimination of air leakage, etc. 

In connection with today’s trends in home 
design, the General Electric Co. recently con- 
ducted a nation-wide architectural competition 
in order to gauge and set forth the best modern 
developments in comfort and convenience. 

The 9,700 architects who entered the contest 
submitted 2,040 designs and from these General 
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The garage is built in, at the front, as this first 
floor plan of the above home shows. This home 
has full basement, containing laundry and recrea- 
tion room, and there are three bedrooms and bath 
on the second floor. It is completely equipped 
with electrical conveniences, and is air-conditioned 
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Electric Co.’s jury selected two grand (Prize 
jesigns which have been designated the “New 
American” home. One of these is in the small 
home class and the other in the medium size 
home class. In addition, sixteen other designs 
were given awards of merit, and now the com- 
pany is planning to have one of these eighteen 
homes built by Sept. 15 for each 100,000 pop- 
ylation in the United States so that.-people in 
ali sections of the country may know what 
modern housing has to offer. 

The General Electric Co. itself will not build 
these homes, but is making arrangements with 
local firms. Plans call for forty houses to be 
built in and around Chicago, and the ground 
has already been broken for one of these homes 
_Design No. 2—at Aurora. It is expected 
that all homes built will be open to public 
inspection for sixty days after completion. 

A survey of the winning eighteen designs in- 
dicates that the “New American” home will 
have air conditioning, insulated walls and roof 
and plenty of light. Not only are there more 
windows but larger windows than has recently 
been the custom. 

In the “New American” house there’s a ten- 
dency to combine living and dining rooms. 
Garage is placed to the front near the street, 
avoiding long driveways and conserving space. 

Several of the approved designs are without 
basement—boiler room and laundry facilities 
being adjacent to the kitchen. Where a base- 
ment is incorporated, recreation space is pro- 
vided therein. 

In general, there is often a tendency to mod- 
ify, lower or flatten out the pitched roof in order 
to co-ordinate indoor and outdoor living—with 
decks and roof space often directly available 
from several rooms. 

It is anticipated that the completion of these 
General Electric exhibition houses will be 
watched with a great deal of interest by all 
factors in the building trades. 





Organize Company and Buy 
Inland Empire Plant 


SPOKANE, WaAsH., June 15—The Winslow 
Lumber Co’s plant at Orin, Wash., has been 
purchased by D. C. Hedlund and his son, D. 
\. Hedlund. They have organized the Pine 
Forest Lumber Co., with capital placed at 
$50,000, to take over and operate the mill, which 
is located four miles south of Colville, Wash. 
The Hedlunds have not been active in the lum- 
ber and mill business since 1929. They had pre- 
viously organized and operated the Hedlund 
Lumber Co., which had its headquarters here. 





To Prefabricate C. C. C. 
Camps for New York 


SPOKANE, WasH., June 15.—The Crowley 
Millwork Co. has been awarded a contract for 
fabrication of fifty portable CCC camps for 
use in New York State. The camps will be 
of panel type, constructed in such a manner 
that they can be readily dismantled by using 
bolts and burrs in place of nails. Each camp 
will house’ more than 200 men, and is to 
comprise living quarters, mess halls and cook 
houses. Total amount involved in the contract 
with the Government is nearly $1,000,000. 





Builds Mill; Moves Machinery 


_Metien, Wis., June 17—Machinery from the 
Foster-Latimer Lumber Co. sawmill here is be- 
ing removed by the Northern Logging Co., which 
is moving it to Ontonagon, Mich., where a mill 
is being established by the latter concern. Only 
a part of the equipment is being moved, includ- 
ing a saw outfit and carriage, re-saw, boiler and 
engine and enough other machinery to install a 
temporary mill to manufacture some 35,000 feet 
of lumber and timbers for the construction of 
the mill, which will be ready for operation late 
this summer. Mr. Huber, for 30 years superin- 
tendent of the local mill, is working in the same 
capacity for the Ontonagon company. 
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How Can You Prevent 
TERMITE DAMAGE? 


ERMITES are not a new pest, nor is pro- 
tection against them a new study. The 
findings of all research in this line agree on 





Vulnerable certain fundamentals. 
points for Since termites live by consuming wood, 
termite 


their attack can be effectively prevented by 
rendering wood unfit for their use. This can 
be accomplished with substances known to be 
repellant to termites. 


1. Plates and 
corner posts. 







To make such substances fully effective, 
they must be forced into the wood. This is 
done by pressure impregnation. 


All the authoritative research in this field 
—has proved that creosote and zinc chloride 
when properly applied in timber, will pre- 
Z vent termite damage. AmCreCo timber is 
impregnated with these proven preservatives. 
Further information on request. 























3. Porch 
I . a 
a AMERICAN CREOSOTING COMPANY 
GC INCORPORATED —) 
COLONIAL GEORGIA 
CREOSOTING CREOSOTING 
SS. pn 





4. Sheathing. 





LOUISVILLE — KENTUCKY 


SAVING is the Basis of all Growth 


INSURE with the 
ASSOCIATED LUMBER MUTUALS 


and save through our dividends 


MUTUALIZE and ECONOMIZE! 











Established 
Central Manufacturers Mutual Ins. Co. 1876 
Van Wert, Ohio 
Lumber Mutual Fire Insurance Co. 1895 
Boston, Mass. 
Lumbermens Mutual Insurance Co. 1895 
Mansfield, Ohio 
Pennsylvania Lumbermens Mutual Fire Ins. Co. 1895 
Philadelphia, Pa. 
Indiana Lumbermens Mutual Insurance Co. 1897 
Indianapolis, Ind. 
Northwestern Mutual Fire Assn. 1901 


Seattle, Washington 


COMBINED ASSETS COMBINED SURPLUS 
$20,773,590,00 $9,752,509,58 


Detailed statement of each and all of the companies sent upon request. 
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West Coast Mills Reopening on Basis of 
New Labor Agreements 


Bellingham Sawmill Workers 
Vote 9 to | for Agreement 


[Special telegram to AMERICAN LUMBERMAN ] 

SEATTLE, WasH., June 20.—Two thousand 
Bellingham members of the Sawmill & Timber 
Workers’ Union, by 9 to 1, voted to accept a 
compromise strike settlement, but, as at Long- 
view, picketing by shingle weavers has can- 
celed plans to reopen the mills, the workers 
holding out for 75 cents an hour, 30-hour week 
and closed shop. a 

The sawmill union voted to accept a minimum 
wage of 55 cents, with a 5 cents raise for every- 
body ; a 5-day, 40-hour week; and partial union 
recognition, under which employers deal with 
union only for employees belonging to it, with- 
out discrimination to non-union workers. The 
Bloedel Donovan, Whatcom Falls and Larson 
mills are picketed. Saxon and Galbraith log- 
ging camps remain closed. The Morrison mill 
Co.’s large box factory has reopened, and all 
retail lumber yards in Bellingham reopened 
without interference. 

It is reported that nine mills expect to re- 
open tomorrow in Tacoma, and that four in 
Grays Harbor area are running under State 
patrol protection, but there have been no such 
developments here at Seattle. 


Tacoma Mills to Reopen 
on June 21 


[Special telegram to AMERICAN LUMBERMAN] 
Tacoma, WaAsH., June 19.—Operators of a 
dozen woodworking plants, including Tacoma’s 
nine major sawmills, announced today they 
would open their mills June 21. The resump- 
tion, they said, would be on the basis of Gov. 
Clarence D. Martin’s assurance, repeated at a 
conference in Olympia yesterday, that ample 
State patrol protection would be provided for 
employees returning to work. Approximately 
2,000 employees will be affected. They were 
notified to return to work in advertisements in- 
serted in local newspapers today by the mill 
operators. The advertisements guaranteed em- 
ployment “to every man returning to work June 
21, without discrimination,” and listed the new 
wage scales to be paid, which are approximately 
10 percent higher than those in effect when the 
strike was called. 
he operators said they were basing the ad- 
vanced wage scale on the expectation that they 
would be able to get an advanced price for their 
products. Mills are reported opening elsewhere, 
without hindrance. The McCleary Timber Co.’s 
plant, at McCleary, opened yesterday with four 
State patrol officers present. No trouble was 
reported. 


Most Puget Sound Mills 
Remain Down 


SEATTLE, WASH., June 17.—The forty-second 
day of the lumber strike finds the Puget Sound 
area still badly paralyzed. No lumber mills 
were running in Seattle today, and none in the 
area—save for the McCormick plants at Port 
Gamble and Port Ludlow, The Olympic For- 
ests Products Co., at Olympia, the Chehalis 
Mill Co., Chehalis, the White Star Lumber 
Co., Whites, Wash., and possibly two or three 
others. 

Shingle production, however, has increased. 
A close check indicates at least 200 machines 
are operating. As full production engages 900 
machines, manufacturing of shingles is close 
to one-fourth of normal. The McCormick log- 
ging camps are running, and a few others are 
believed to be operating, but the input of logs 
is very small. 


On June 11 the following advertisement ap- 
peared in a local paper: 

To Our Employees: Whenever we can re- 
sume operations with safety to our employees 
and to our plants, the undersigned manu- 
facturers of Douglas fir plywood will open 
their plants with a minimum wage for all 
male employees of 50 cents per hour, and a 
maximum work week of forty hours. Higher 
brackets of employees will also be raised. 
We will guarantee these wages until Jan. 1, 
1936. 

This scale was agreed upon by A. W. Muir, 
of the Carpenters & Joiners’ Union, whose 
status has been questioned by many of the 
strikers. 

In Seattle, for the past two weeks, retail 
yards have not been bothered even by peaceful 
picketing, and deliveries have been made as 
usual. Violence has marked efforts to resume 
operations at Bellingham. The lumber mill at 
Whites, an informant here declared, is operat- 
ing through formation of a company union and 
with the help of five State patrolmen. 

A number of meetings of lumber groups have 
been held here to seek settlement of the strike. 
Appeals to Gov. Clarence D. Martin so far 
have been ineffective, but developments in Ta- 
coma indicate that the executive will take a 
firmer stand, allowing only peaceful picketing. 

A longshoremen’s strike in British Columbia 
today was reported entirely complete at all ports 
except Victoria and Point Alberni. This will 
cut off the American intercoastal business sent 
to British Columbia by the American strike. 


Tacoma Retail Yards Resume 
Deliveries 


Tacoma, WaAsH., June 15.—Some relief ap- 
pears imminent in the local lumber market sit- 
uation, with announcement here today that all 
retail yards in this district, with the exception 
of one, had reopened for business. For five 
weeks no delivery from retail yards had been 
permitted by pickets of the striking lumber 
workers. Picketing of the retail yards did not 
begin until nearly a week after the manufac- 
turing plants had been closed by the strikers. 
Reopening of the retail yards released a veri- 
table flood of local business that had piled up 
in accumulated orders. The reopening was 
made possible through withdrawal of pickets 
by the union under pressure brought by the 
Tacoma Building Trades Council, which pointed 
out that union carpenters, plumbers and other 
building trades artisans were being deprived of 
work because construction materials were not 
available. The council also pointed out that 
most of the yard employees were not eligible 
for membership in the mill workers’ union any- 
way, and that deliveries would be made by 
union truck drivers. The City Lumber Co. 
yard was reported to be the only one still being 
picketed. This, it was explained, was on the 
ground that the company had a planing mill 
and other departments where the union claims 
its control should extend. 


Portland Mills to Resume 
on "Open Shop" Basis 


[Special telegram to AMERICAN LUMBERMAN] 

PorTLAND, Ore., June 19.—The larger saw- 
mills in Portland, tied up for several weeks by 
strikes, are preparing to resume work by the 
first of next week, under open shop arrange- 
ments, with an increase in wages of from 5 to 
10 cents an hour. In view of the situation, very 
firm or advancing log quotations may follow 
the resumption of sawing. 


Southern California Strike 
Settled by Increases 


San Pepro, Cair., June 15.—Twelve hyp. 
dred employees in the lumber industry here re. 
ceived average wage increases of 10 to 45 
cents an hour the first week in June, following 
a strike threat which occurred about a month 
previous. The unions affected are the Say. 
mill & Timber Workers, the Truck Drivers g 
Hoisters, and the Operating Engineers. The 
average work week under the new arrange- 
ments will range from 40 to 44 hours, it was 
announced. The sawmill men got an average 
raise of 124% cents an hour, or from 40 to 52%, 
cents; truck drivers were raised from 50 to 
55 cents an hour, and hoisting engineers were 
boosted to 65 cents. 


Mill Workers Organize Club 


MALone, WasuH., June 15.—A group of em- 
ployees of the Mumby Lumber & Shingle Co, 
here, and of the Mason County Logging Co, 
have organized and incorporated an association 
to be known as the Malone Workmen’s Asso- 
ciation. The group is organized partly for so- 
cial enjoyment, and will maintain a library and 
recreational club, cultivate patriotism and com- 
bat subversive doctrine. It also will engage in 
collective bargaining with employers in ways 
permitted by State and national law, for better 
hours, wages and living conditions; and set up 
an unemployment fund. 


Promises Protection to Men 


Who Want to Work 


Tacoma WASH., June 15.—Close of the sixth 
week of the sawmill workers’ strike here finds 
the major plants still down, in the face of as- 
surance from Gov. Clarence D. Martin that he 
will provide the operators with protection when 
they are ready to resume operating. Gov. Mar- 
tin’s promise was conveyed to a committee of 
lumber workers when they visited the governor 
at the capital at Olympia Wednesday. The 
governor told them he would provide State 
patrolmen to aid in protecting workers who re- 
turn to their jobs under wage and hour agree- 
ments. The delegation had told the governor 
they were reluctant to return to their jobs in 
the face of threats and intimidation of union 
pickets. Gov. Martin told them that if em- 
ployees of plants closed by the general strike 
return to work under conditions satisfactory to 
them, the full power of his office would be 
used to protect life and property and to guar- 
antee lumber and logging company employees 
the right to return to work. The mill workers 
went to the governor for promises of protec- 
tion, when similar requests to city and county 
law enforcement officers here had been refused, 
on the grounds that the local law enforcement 
personnel was insufficient in numbers to handle 
the situation. A canvass of the striking work- 
ers, conducted by the same committee, had in- 
dicated that the men favored returning to their 
jobs by a ratio of approximately 87 to 1. So 
far, the strike here has been free from violence. 
There has been no reported resistance to of- 
derly picketing either from operators or from 
workers not in sympathy with the strike. 

Local attention is now focused on the fight 
for control between representatives of the car- 
penters’ union and the joint strike committee 
of union locals that have revolted against the 
leadership of the carpenters. Norman H. Lange 
was restored as president of the local union this 
week, succeeding G. H. Mawson, carpenters 
union representative, who had been sent here 
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to conduct affairs of the local after A. W. 
Muir, vice president of the carpenters’ union, 
had announced May 22 that Lange no longer 
was a member of the brotherhood. But Lange, 
after vindicating his right to the office, an- 
nounced yesterday that he would not continue 
in office longer. He declined nomination to suc- 
ceed himself, explaining that his health would 
not permit him to continue in office. The union 
will elect his successor and other officers next 
week. 


Plywood Plants Guarantee 25 


Percent Raise 


TacoMA, WasH., June 15.—Operators of 
eleven Washington plywood plants this week 
signed a pledge to guarantee for the remainder 
of 1935 a 50-cent hourly minimum wage for the 
men they employ. This represents a 25 percent 
raise over the Code minimum that prevailed be- 
fore the Timber Workers’ strike. 

Philip Garland, manager of the Oregon- 
Washington Plywood Co. here, explained that the 
new wage Offer of the employers is not made as 
a plea to striking employees to return to work, 
but added that the employers were ready “at 
all times to negotiate with any group of our 
own employees.” 

“There has been talk of employers taking 
advantage of the end of NRA to cut wages,” 
he said. “We have no such intention. In fact, 
we are offering a substantial increase over the 
old Code minimum, and we are willing to go 
on record as guaranteeing the raise for the re- 
mainder of the year in the face of whatever 
competition or changed conditions we may meet. 
We have no intention of cutting wages at the 
end of that time, but on the contrary we hope 
there can be an increase later.” 

The operators in the group signing the pledge 
represent 82 percent of the Washington ply- 
wood production and employ between 2,500 and 
3,000 workers. They also have agreed to a 40- 
hour week and to raise pay of employees in 
the higher brackets. Two of the plants employ 
some women and these will receive a 40-cent 
hourly minimum, which is a 5-cent raise for 
some of them. 

The companies signing the guarantee include 
the Harbor Plywood Corp., Hoquiam; Capi- 
tal Plywood Co., Olympia; Wheeler-Osgood 
Sales Corp., Tacoma; Oregon-Washington Ply- 
wood Co., Tacoma; Oregon-Washington Ply- 
wood Co., Everett; Vancouver Plywood & 
Veneer Co., Vancouver, Wash.; Olympia Ve- 
neer Co. (Inc.), Olympia; Aberdeen Plywood 
Co., Aberdeen; Washington Veneer Co., Olym- 
pia; Aircraft Plywood Co., Seattle and Elliott 
Bay Mill Co., Seattle. 


Finds East Turning to 
Competitive Woods 


ABERDEEN, WASH., June 15.—The Northwest 
lumber workers strike is eating the heart out 
of the Douglas fir, western hemlock and red 
cedar shingle market in the East, according to 
word brought back here by Donald Anderson, 
of the Twin Harbor Lumber Co., who has just 
completed a three-months’ tour of the Atlantic 
seaboard. 

He visited the territory east of Pittsburgh, 
including Washington, D. C., Boston and New 
York, and found, he said, that dealers, unable 
to obtain Pacific Northwest lumber and 
shingles, were buying southern pine in large 
amounts, and were even taking spruce from 
Russia. Pacific Northwest lumber markets de- 
veloped over the past year are slipping rapidly, 
he said, and unless the strike is ended soon he 
sees only a pessimistic outlook for the rest of 
the year. 

Most eastern yards, he said, in furtherance 
of a policy of stocking only one kind of lum- 
ber, are turning from Douglas fir to southern 
woods because of their inability to obtain the 
West Coast product. 

Among the most unusual sights of the trip, 
he said, were the “peckerwood” mills. These 
small outfits, employing 15 to 20 men, dot the 
countryside and are utilizing native eastern 
woods, 
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Struck for Scale They Were 
Already Getting! 


SPOKANE, WASH., June 15.—The 250-man 
crew of the Panhandle Lumber Co., at Ione, 
Wash., returned to work June 8 after having 
caused a complete tie-up of all activity in the 
town by walking out June 5. The company’s 
plant furnishes power for the town, and the 
strike forced all business to go without power. 

The Ione strike showed clearly the misunder- 
standing many mill workers had of the situa- 
tion. They asked that Four-L wage scales be 
made effective. Upon announcement by Sam 
Hall, superintendent, that these scales would be 
generally adopted, a considerable portion of the 
men were surprised to learn that many had 
already been receiving the Four-L scale, not 
knowing that they. were striking to get the pay 
scale they were receiving. The hastily organ- 
ized union is not recognized by the company in 
its settlement with the men, the wage structure 
merely being brought entirely into line with the 
Four-L structure. 

The company’s Spirit Lake, Idaho, mill and 
logging operations in the Twin Lakes and 
Spirit Lakes districts in Idaho were not af- 
fected by the strike. 


Orders Go to South 


Battimore, Mp., June 17.—Some of the rep- 
resentatives of West Coast mills have had vir- 
tually to suspend business, as their mills are either 
unable to book any orders at all, or find it 
expedient to surround them with so many re- 
strictions as to impose a virtual embargo. Add- 
ing to the difficulties of making shipment, the 
price changes are so frequent and important as 
to halt the inquiry, with the result that southern 
woods are in many instances being drawn upon 
to fill requirements that would otherwise be 
met with West Coast stocks. 


Court Backs Peace Officers in 
Controlling Pickets 


PortLAND, OrE., Jurie 17.— Courts should 
interfere with peace officers in the exercise of 
their discretion only when that discretion has 
been abused, declared Circuit Judge Crawford 
today in denying an application of the officers 
of the local Sawmill & Timber Workers’ 
Union for a temporary injunction restraining 
Sheriff Pratt, of Multnomah County, State 
Superintendent of Police Pray, and assistants, 
from preventing picketing at the Bridal Veil 
Lumber Co.’s mill at Bridal Veil, about thirty- 
five miles from here. Judge Crawford held that 
in his opinion, Sheriff Pratt exercised reason- 
able discretion in stopping picketing activities. 

The decision is regarded of tremendous im- 
portance in the lumber strike, which now runs 
into its sixth week in this district, and which 
has crippled manufacturing and in some in- 
stances logging. 

The Bridal Veil plant was chosen by the 
strikers for effective picketing, after several 
attempts had been made elsewhere with more 
or less success, and large crowds assembled 
there from time to time. Repeatedly they were 
turned away by the sheriff and State police, 
whose action led to the filing of the injunction 
petition. 

Gov. Martin has been ready at all times to 
lend aid to the sheriffs and State police to con- 
trol gang picketing activities and now, with 
the above decision, it is regarded as possible 
that the large mills of Portland, that have been 
idle since their crews walked out several weeks 
ago, may be able to start up. 

While fir and spruce mills in Portland are 
practically at a standstill, and shipping no lum- 
ber, mills in the upper Willamette Valley are 
doing good business, some running three shifts. 





THE TRICOLORED redwings, a species of black- 
bird living in the Pacific Coast States, are the 
most clannish of American birds, according to 
J. A. Neff of the Bureau of Biological Survey. 
A colony of 100,000 pairs of the birds all act 
the same. 




















Announcing 


REOPENING OF BUDE 
SHORT LEAF PLANT 


On July Ist, our Bude Plant will re- 
sume production of famous Bude Quality 
Shortleaf—a favorite with dealers for 
more than 25 years. 


As in times past, we shall offer a full 
line of soft, velvety-textured Shortleaf 
Yard and Shed Stock—also Dense and 
Non-Dense Timbers up to 40-feet — all 
officially grade-marked—No. 1 and Better, 
and No. 2 Common inch stock all Kiln 
Dried. 


Mixed Cars a Specialty. Now’s the 
time to arrange for your needs in this 
favorite Shortleaf. 


Homochitto Lumber Co. 
BROOKHAVEN, MISS. 
Eastern Sales Office Scranton, Pa. 
Selling also Newman Dense Longleaf, South- 


ern ardwoods, Box Shook, Crating, Cut 
Stock and Piling. 








“The Heart Content’’ 


Have you delayed giving your wife this new book 
by ‘‘the lumberman "'? Let us send it to you 
—take it home to her—how it will cheer her up! 
$1.25 postpaid, 


Address the Publisher 
American Lumberman 





431 So. Dearborn St.,CHICAGO, ILL. 











ire us for quotations on 


Southern Hardwoods 


CHAPMAN & DEWEY 


LUMBER COMPANY.» MEMPHIS 











Sallis Service Satisfies 


It's backed by a plentiful supply of the 
famous Central Mississippi Dense Short- 
leaf timber—two modern, fully-equipped 
plants and progressive, experienced or- 
ganizations that understand your require- 
ments. 


Sallis has on hand at all times, well- 
balanced stocks of yard and shed items 
"eased" edge dimension, flooring, ceil- 
ing, siding, finish, mouldings, casing, 
base, etc. Railroad material is a spe- 
cialty—timbers up to 54-feet. 


All of it is good-looking, bright, 
straight stock—No. | and Better, ex- 
pertly kiln dried—air dried stock is Lig- 
nasan dipped to prevent stain. 


Two mills—Brandon and Fannin, Miss. 
—three modern steam dry kilns—careful 
loading, prompt shipments—straight or 
mixed cars. 








1. C. and G. M. & N. Railroads 








SPECIALISTS IN 


O 
RAILROAD MATERIAL (Pp 











Richard Shipping Corp. 


Established 1847 


44 Beaver Street, NEW YORK 


Ocean Freight Brokers 
and Contractors 


Foreign Forwarders, Customs Bro- 
kers. We handle all classes of cargo 
and attend to collectior of invoices. 


Special department handling export lumber shipments 











' DAVENPORT 
HOTEL 


Spokane, 

Washington 

Complete hotel and 

dining service. In- 4 
formal. 600 

rooms, outside. 
Fireproof. 


Rendezvous of 
Lumbermen of 
the Northwest. 











LOUIS M. DAVENPORT, President 

















HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 Se. Dearbora St., CHICAGO 
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New Inspection Charges for 
Southern Pine 


New Orveans, La., June 17.—A new sched- 
ule of charges for the official certificate inspec- 
tion service for subscribers and non-subscribers 
of the Southern Pine Association has been au- 
thorized by the association’s board of directors 
and became effective June 15. In the new sched- 
ule, the certificate inspection service for non- 
subscribers is slightly higher than charges for 
subscribers, which, Secretary-Manager H. C. 
Berckes explained, is due to the fact that the 
subscribers already pay a portion of the cost of 
the certificate inspections in their regular sub- 
scription fees. 


The official notification of the new schedule 
of charges for certificate inspection follows: 

Effective June 15, the Southern Pine Asso- 
ciation will officially inspect southern pine 
lumber at any pcint in the producing area, 
and issue a certificate guaranteeing the grade 
and tally, at a flat charge per thousand feet, 
varying according to size, as follows: 


Lumber Lumber 
origi- origi- 
nating nating 
atmills atmillsof Quan- 
of sub- non-sub- tities 
scribers scribers Inspected 
(Charge (Charge per man 
M ft.) M ft.) per day 
Bundled stock....$1.25 $1.90 15,000 
Less than 2” nomi- 
nal thickness, not 
bundled wan ae 1.50 20,000 
2” thick and less 
than 3” thick... 75 1.10 30,000 
3” and thicker... .50 45 40,000 
Minimum charge for one inspection, $15. 
If official grade-marking is required, add 
$1 per thousand feet on lumber originating 
at mills of non-subscribers. 
lf more than one day be required to in- 


spect quantities falling within the foregoing 
minima, an extra $15 for each additional day 
will be added to the flat charge per thousand. 
When quantities in excess of these minima 
are involved, the association will indicate 
the time required, and the flat charge per 
thousand feet will apply if inspected within 
the specified time; for each day or fraction 
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thereof beyond such _ indicated time, an 

extra charge of $15 will be assessed. 
These rates include all expenses. The 

column of quantities represents the minimum 


amount which can be inspected by one map 
in one day. 





Mill to Turn Yellow Pine Pulp 
| Into Newsprint 


DaLtas, Tex., June 17.—Preliminary steps 
have been taken to establish at some point jp 
the timbered region of eastern Texas a large 
mill for the manufacture of yellow pine pulp 
and the conversion of that product into news. 
print and rayon. Following a recent address 
here by Dr. Charles H. Herty of Savannah, 
Ga., wood research chemist, to a group of rep. 
resentative business men of the State in which 
he described the successful results obtained jp 
his paper mill research laboratory at Savannah 
in manufacturing newsprint, a committee, 
headed by A. G. Pat Mayse of Paris, Tex., was 
appointed to investigate the prospective new jn- 
dustry and to submit recommendations for the 
building of a newsprint and rayon plant in the 
Lone Star State. Dr. Herty’s experimental 
mill in Savannah is endowed by the Chemica! 
Foundation of New York City. 





Comparative Annual Statistics 
1929 to 1934 


Figures below, says the California Redwood 
Association, give annual statistics on activity 
of the redwood industry for the last six years. 
These figures represent practically the entire 
redwood cut, with the exception of redwood 
produced by the Great Southern Lumber Co. 
in Louisiana from California timber. These 
are final figures after the close of the year’s 
books, and should be complete and accurate. 

Reported stocks at the close of 1934 vary 
considerably from those of a year ago ad- 
justed for production and consumption. From 
information at hand, it believes that these 1934 
stock figures are correct, and that the adjust- 
ment made at the first of the year represents 
accumulative errors extending back for a con- 
siderable time. 


Annual Totals—1929 to 1934 


(Lumber, 


shingles, 





shakes, lath and factory products in M. Ft. B. M.) 


Redwood 
1929 1930 1931 1932 1933 1934 
Production . ; - 473,821 398,872 219,204 139,138 165,726 293,011 
NS cree eee 443,549 343,477 234,123 159,691 252,665 244,467 
I OI i a a (b) 14,969 9,248 5,496 4,961 11,233 
Factory Waste & Other Disposals (c). 16,540 16,698 17,058 14,384 13,776 17,696 
Total Stocks—End of Year........... 438,611 461,518 419,926 377,479 268,656 283,114 
Other Species (Whitewoods) 
EE CEP ETT CCE CTE PEROT 113,125 87,818 60,733 34,328 37,001 58,018 
Shipments (a) .. evi ataraas ala a ~ee 113,369 79,293 60,328 34,405 39,230 48,643 
Plant Use (b)...... siete a circa tale tipo aa (b) 5,649 4,073 2,045 1,703 3,997 
Factory Waste & Other Disposals (c). (c) 4,826 ,516 3,404 1,758 3,555 
Total Stocks—End of Year........... 28,940 28,333 24,038 18,518 14,406 16,803 


(a) 


Shipments are net for the industry—inter-company shipments deducted. Shipments of 


factory products included as footage of finished product, not as lumber delivered to factory. 


(b) “Plant use” 
panies’ plants and logging operations. 
(c) Factory waste and 


is lumber used for construction and 
Included in 


other disposals reported for 1930 to 1934, computed for 1929. 


maintenance of the 


; reporting com- 
“shipments” for 1929. 





Relation of Unfilled Orders to Stocks 


WasHinctTon, D. C., June 17.—Following is a statement for eight groups of identical mills 
and two groups of flooring factories of unfilled order and gross stock footages, June 8: 





No. of 

Softwoods— Mills 
EEE OPT COT re 119 
ea ia os dick Biba ae 4S 426 
case enenneeeae 84 
California, MeGwood ......csccccesss 15 
Se ic ccna eee cadena ae 16 
i a ae ee eek eRe 5 
NS Pe re Pee 16 
I Se ea Lia so be @ ie we we 6 
ee DOO OGES 2c bees cee crvecces 687 

Hard woods— 

Ns lila s hae eel e Wis haw eae 320 
aa tal a oe bt oh -an Wide de I OO 19 
re ee Eee er ee 6 





I SNE, ao. sine nee ei haem 345 
i no c/s cxe neta ketene a 1,010 
Flooring— 
TE a sai arate aa te ae ie dy Wl ht oreo 90 
Maple, Beeeh, Wire. .2s.ccccscvevens 22 


Unfilled Orders Gross Stocks 
; 35 














_1935 1934 19 1934 
76,584 62,672 336,550 399,113 
364,099 436,019 1,087,434 1,373,057 
220,565 118,159 914,283 1,038,012 
50,869 33,924 269,653 290,732 
11,903 4,624 182,924 230,646 
2,382 4,972 70,635 96,539 
8,956 3,666 81,267 78,702 
611 448 7,593 10,461 
735,969 664,484 2,950,339 3,517,262 
150,160 125,765 967,138 992,439 
9,351 6,812 125,773 134,933 
3,811 2,586 12,390; 16,222 
163,322 135,163 1,105,301 1,143,594 
899,291 799,647 4,055,640 4,660,856 
17,068 11,595 51,209 62,695 
4,609 446 6,053 16,015 
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National Production, Shipments and Orders 


WasuinctTon, D. C., June 17.—Following is the National Lumber Manufacturers’ Association report for two weeks ended June 8, and for twenty- 
three weeks ended that date, covering mills whose statistics for both 1935 and 1934 are available; also percentage comparison with statistics for iden- 


tical mills for the corresponding period of 1934: 
{wo WEEKS: 


Av. No. 




















Production Percent Shipments Percent Orders Percent 
Softwoods: — all Mills 1935 of 1934 1935 of 1934 1935 of 1924 
Southern Pine Association..... peer eeeccccees 138 52,302,000 143 69,633,000 159 74,182,000 183 
West Coast Lumbermen’s Association........ 426 56,625,000 60 72,172,000 S4 78,811,000 71 
Western Pine Association.. see tee eee eee 94 110,586,000 129 105,334,000 148 118,988,000 213 
California Redwood Association............. 15 12,452,000 91 12,751,000 127 15,883,000 122 
Southern CYPPeSS.........-cceeecccscccccace 6 >, 234,000 361 6,628,000 142 8,219,000 184 
ee ere re ee 7 3,756,000 94 3,209,000 96 2,812,000 69 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 21 4,132,000 241 5,361,000 217 4,711,000 257 
NE! acids & an aig wba aw oe ew Rp ee Roe 7 619,000 219 1,175,000 123 1,249,000 161 
rT eer er rrr eee 724 245,706,000 104 276,263,000 125 304,855,000 132 
Hardwoods: 
Hardwood Manufacturers’ Institute......... 103 13,828,000 119 16,480,000 123 17,521,000 152 
Northern Hemlock & Hardwood Mfrs. Assn.. 21 4,073,000 119 3,596,000 123 4,382,000 211 
NE ao Od alate Wak a a ark Wine a wee le oleae 7 902,000 67 723,000 142 375,000 111 
I, I 5s cla nara savaecas Bmw Rumtb armor BOS 131 18,803,000 115 20,799,000 124 22,278,000 160 
NE DUNN 5 foc Siw cke ee en oan e ecw wees 827 264,509,000 104 297,062,000 125 327,133,00 133 
TWENTY-THREE WEEKS: 
Softwoods: ee 
Southern Pine Association ............. 155 608,296,000 110 679,077,000 131 727,492,000 131 
West Coast Lumbermen’s Association. . 426 1,689,011,000 91 1,887,793,000 120 1,921,662,000 110 
WeSEOTE Teme BOO CIICIOR. 0 ccc ccccowccscsccs 116 790,283,000 100 1,082,772,000 132 1,215,831,000 141 
California Redwood Association............. 15 136,802,000 91 156,397,000 114 184,107,000 142 
TEES EE A ea ee ae ae 17 42,142,000 171 59,785,000 11 59,209,000 120 
I a aa ere ene pie 8 20,330,000 12 31,551,000 100 29,976,000 5 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 23 37,298,000 152 32,797,000 125 40,267,000 147 
I Cag naeacaw eae we ae © olen 8 9,007,000 145 13,531,000 106 14,030,000 97 
ee I 5, aid o.-6 ei praca eee MR a eee wo eee 768 3,333,169,000 97 3,943,703,000 124 4,192,574,000 123 
Hardwoods: Mt = : ¥ i 
Hardwood Manufacturers’ Institute......... 148 245,021,000 104 267,626,000 118 278,424,000 119 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 23 52,559,000 100 46,901,000 116 50,239,000 118 
IE nin dae Sen Sale een ae vee meee eae 8 11,102,000 S86 6,708,000 99 5,985,000 111 
, . m 179 308,682,000 103 321,235,000 117 334,648,000 118 
rane us... idinannahwienuai ee calceae es -e 3,641,851,000 98 4,264,938,000 124 4,527,222,000 12: 





West Coast Review 


[Special telegram to AMERICAN LUMBERMAN] 


SEATTLE, WaAsH., June 19—The 519 West 
Coast Lumbermen’s Association mills giving 
production, shipments and orders during the 
two weeks ended June 15 reported: 

66,374,000 
69,714,000 5.03% over production 
88,931,000 33.98% over production 


Production 
Shipments 
Orders 

A group of 519 mills, whose production re- 
ports for 1935 to date are complete, reported as 
follows : 

Average for twenty-four weeks: 
193 80,739,000 
Ea oct eee eo ae 72,568,000 

Average cut for two weeks ended 
June 15 


weekly cut 


err err Te Tore 33,187,000 
A group of 519 mills, whose production for 

the two weeks ended June 15 was 66,374,000 

feet, reported distribution as follows: 

Unfilled 





Shipments Orders Orders 
Bail .... 35,690,000 35,771,000 127,515,000 
Domestic 
cargo... 23,861,000 41,023,000 199,543,000 
Export 2,380,000 4.355,000 59,728,000 
Local 7,783,000 oT Seinen 
69,714,000 88,931,000 386,786,000 


A group of 426 identical mills, whose reports 
of production, shipments and orders are com- 
plete for 1934 and 1935 to date, reported as 
follows : 

Aver. for two 
weeks ended Aver. for 24 weeks ended 
June 15, 1935 June 15, 1935 June 16, 1934 


5 
Production 32,969,000 71,875,000 78,850,000 
Shipments 34,666,000 80,013,000 67,025,000 
Orders 44,276,000 82,141,000 74,394,000 





All Large Sales Taxed Lower 
as "Wholesale" 


INDIANAPOLIS, June 17.—The Indiana whole- 
sale lumber trade is interested in a decision of 
the superior court here in which wholesale 
transaction in commodities, whether for resale 
or not, will be taxed one-fourth of one percent, 
instead of one percent, as demanded by the 
State gross income tax officials. However, to 
get similar reductions in taxes, each individual 
firm must file suit, State officials said, adding 
also that if they had to change the ruling in 
such cases “it will wreck the law as far as 
income is concerned.” 

Large volumes of lumber are sold to public, 

















sermutes! 
atricl 
PROTECT ALL EXPOSED WOOD WITH 


EASTMAN NOujDaK wooo preserver 


Log houses, foundation timbers, fences, warehouses 
and all exposed woodwork should be protected from 
the attacks of decay and termites. NO-D-K fur- 

nishes this protection at low cost. Application 
is easy with either brush or spray. 


Write for our new free wood preservation guide 
entitled "Preservation with Eastman NO-D-K." 


TENNESSEE EASTMAN CORPORATION 


KINGSPORT, TENNESSEE 






















PINE 


REMON 


HARDWOODS 






Pur your needs up to 
Tremont for Longleaf or Short- 
leaf Yellow Pine, Oak or Beech 
Flooring, Cypress or the Hard- 
woods — Oak, Gum, Tupelo, 
Elm, Beech and Hickory. Our 
wide assortment of items and 
dependable service make Tre- 
mont Mixed Cars especially 
attractive. 




















LONG LEAF 


SHORT LEAF P| NE. 


OAK FLOORING, 


SARD WOODS: 






TREMONT LUMBER CO. 
Rochelle, La. 








and large private, institutions, and to other 


wholesale, has to be made for the purpose of 
heavy users not retailers, and it has been the 


resale, the court held. It was explained that 


practice of the State to construe such sales as 
retail sales, subject to the higher tax. 

The gross income tax department’s definition 
of the word “wholesale” is incorrect in claim- 
ing that a transaction, in order to be termed 


the word “wholesale” includes sales made in 
large quantities and at prices regarded as whole- 
sale in the trade concerned, and that all such 
transactions, whether for resale or not, are 
taxable at one-fourth of one percent. 








Cypress 
Lawn Chair 
\ . 








SELLS ITSELF 


LOWEST PRICED LAWN FURNITURE 
on tHemarner BEST QUAL/TY 


Special Inventory Offer 


We have on hand a number of chairs, made 
last year at a lower cost of labor and material 
than exists today. Also we are at this time 
making chairs from a limited stock of mate- 
rials bought at last year’s low prices. While 
this stock lasts we will be able to offer you 
our lawn chairs at astoundingly low prices. 
After this stock is exhausted we will be forced 
to announce a slight increase Sa 
in our prices. tz, e kore 
Write us about these spe- the Lnclaes 
cial bargain prices. THE LAWN BENCH 
THE REGULAR 


KENNETT forincn 
MFG.CO., 


LAWN CHAIR 
Box 145, CLAYTON, MO. 











—— 






THE KIDDIE | 
~ LAWN CHAIRY 


< iii: 





Cape Al@ Bol, om ae larlakeiaa 


lu 22) he) 1 =) 7 ee oo) oe 8-1 ee 


FOR SALE 


as a going concern 





The Extensive Lumber Business 
formerly carried on by 


WILLIAM COPPING LIMITED 
at Joliette, Quebec 


and comprising Buildings, Machinery, Saw 
Mill having a daily capacity of 100,000 feet, 
approximately 15 acres of land, water power 
and river rights, etc., stock of cut lumber, 
Accounts Receivable and 60 square miles of 
easily accessible Timber limits, estimated to 
contain 30 million feet softwoods, 15 million 
feet good hardwoods and 200,000 cords 
pulp wood. 


For further information apply:— 


THE ROYAL TRUST COMPANY 


Estates Department 
P. 0. Box 2580 MONTREAL, P. Q. 








F.C.LUTHI & CO. 


431 Balter Bidg.,New Orleans, La. 


BALSA WOOD 


Rosewood — Satinwood 
Direct Importers --- Stocks in New Orleans 
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MEMPHIS, TENN., June 17.—Directors and 
members of the Hardwood Manufacturers In- 
stitute, in session here June 10-11, voted to 
discontinue that organization, which has existed 
for thirteen years. J. H. Townshend, secre- 
tary-manager of the organization, tendered his 
resignation, which was accepted. The directors 
passed a resolution thanking Mr. Townshend 
for his work in the organization. 


The disbanding of the Institute followed many 
bitter fights as a result of the NRA, and the 
fact that the organization was the Code enforc- 
ing agency. It is expected that in its place the 
Southern Hardwood Producers (Inc.) will be 
substituted, and it was so voted by the hard- 
wood men present. A plan for the new organi- 
zation was submitted by Fred Schatz, who has 
been a vice president of the Institute, and who 
for many weeks has been forming a new or- 
ganization for trade promotion, which will be 
the primary function of the new organization, 
to take definite shape by the first of August. 

The board of directors of the Hardwood 
Manufacturers Institute was in session all day 
Monday, June 10, and it was then definitely 
decided that the Institute would not be for any 
sort of Code enforcement, but did urge all mem- 
bers to pay a living wage to employees in 
deference to the request of the President. It 
was decided, however, that activities of the 
Institute were no longer needed. The present- 
ing of this report to the meeting on Tuesday, 
June 11, meant the death knell for the Insti- 
tute. 


It was decided, however, that during the 
period of organization of the new association, 
the Southern Hardwood Producers (Inc.), a 
temporary organization for statistical purposes 
should be continued; and Calvin E. Miller, 
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Hardwood Manufacturers’ Insti- 
tute Disbands 


statistician of the Institute, was elected secre. 
tary-manager of this temporary organization, to 
be known as the Institute, to continue to fyr- 
nish necessary data until the new organization 
could start to function. Resignation of Frank 
R. Gadd, formerly Mr. Townshend’s assistant 
also was accepted. 

The new organization will have dues of 3 
cents per thousand feet production; and if mills 
are down, of $10 per month for band mills or 
$2.50 per month for circular mills. 

Jack Welsh was named as chairman of the 
committee to contact members of the industry 
and get signatures for the new organization, 
The following will serve with him: Fred Schatz, 
Helena, Ark.; K. L. Emmons, Memphis; P, P. 
Joyes, Louisville, Ky.; Blucher Blair, Blounts- 
town, Fla.; Phil D. Houston, Memphis; Fred 
Arn, Chickasaw, Ala., and D. H. Hall, New 
Albany, Miss. These men are already at work, 
and report excellent results. They are to call] 
a meeting by July 1 for a report and announce- 
ment as to whether the organization shall be 
permanently established. It is a question 
whether the new organization will have its 
headquarters in Memphis or in New Orleans, 

The association will not be formed until 
800,000,000 feet of production is signed up, 
which will give the organization—it is to 
be primarily for trade promotion—more than 
$2,000 a month for operating expenses. It will 
include many producers who were not pre- 
viously members of the Hardwood Manufac- 
turers Institute, and, it is hoped, will mean 
that the industry as a whole will co-operate. 

H. B. Johnson, president of the Hardwood 
Manufacturers Institute, presided at the meet- 
ing. He will continue as president of the 
temporary organization until the new body is 
formed this fall. 


3,774 New Homes Started In 
U. S. Cheer Industry 


The sun is shining more brightly over the 
building industry of the nation this week fol- 
lowing the start of work simultaneously on 
3,774 new houses in the United States on June 
15, in celebration of National Better Housing 
Day throughout the country. These homes are 
being erected in approximately 1,500 cities and 
towns, and the great majority are being con- 
structed for private owners, although a number 
are being built as community projects by a 
group of interested parties and will be later 
sold. Using a figure of $6,000, which is below 
the average cost of residences begun in the 
northern Illinois district, as the average amount 
to be spent on the 3,774 homes started last 
Saturday, it is computed that about $22,644,000 
will flow into building channels while the work 
is in progress. If all of the houses started on 
National Better Housing Day were assembled 
into one community upon completion, they would 
form a city the size of Santa Fe, N. M 

New York led the nation in the number of 
houses for which ground was broken on June 
15, with 557. Pennsylvania was a close second 
with 506 dwellings started, while Illinois, with 
329, was third. Michigan was in fourth posi- 
tion with 308 homes begun; California ranked 
fifth, with 251, and New Jersey was sixth, 
with 201. 

Throughout the United States, however, 
there are many houses under construction that 
were started before June 15, that were prompted 
by the Federal Housing Administration. For 
instance, ground was broken for 46 homes in 
northern Illinois on June 15, but 40 others in 


the district were already under construction by 
means of FHA loans secured by property own- 
ers, according to Percy Wilson, regional 
director. The total value of the 86 new dwell- 
ings in the northern Illinois district is $712,935, 
Mr. Wilson reported, which shows an average 
cost of over $8,289. Thirteen of the new homes 
are rising in Chicago, while the remaining 73 
are divided among the 16 counties comprising 
the district. 

Most of the 3,774 homes started on June 15 
are being financed by FHA loans obtained from 
qualified banks, building and loan associations, 
insurance companies and finance companies. 
All of the loaning institutions have their invest- 
ments insured by the government for 100 per- 
cent, which make them safe. Under Title II 
of the National Housing Act, it is possible for 
a person earning $1,000 a year to borrow up 
to $5,000 with which to build a home, provid- 
ing he has a lot valued at $1,250 paid for, and 
repay the loan at a rate of about $33 a month 
during the ensuing twenty years. The monthly 
payments would cover the principal and inter- 
est, but would be exclusive of taxes and insur- 
ance. 

The building boom is not confined to the 
United States proper, but has overlapped into 
its possessions, with homes started in Hawaii 
and Alaska last Saturday following celebra- 
tions. Governors in 28 States issued proclama- 
tions setting June 15 aside as National Better 
Housing Day. Parades were staged in Buffalo, 
New York City, San Diego, San Antonio and 
many other cities. 
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The only Better Housing woman chairman 
in the United States was active on the special 
day, as is shown in a picture on the front 
page. Mrs. Mamie Dee Root, mother of six 
sons and a daughter and grandmother to seven- 
teen children, has generated $200,000 worth of 
modernization and repair work and inspired 
the building of sixteen new houses now under 
construction in the beautiful suburbs of Beverly 
Hills and Morgan Park, Chicago. Mrs. Dee 
Root broke ground June 15 for Mr. and Mrs. 
E. L. Philipps’ new Beverly Hills home. 

An architectural drawing of a Colonial resi- 
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dence for Mr. and Mrs. J. F. O’Connor, who 
are building the home with the aid of a FHA 
loan at 5908 Kolmar Avenue, Chicago, is also 
pictured on the front page. The house will 
include the modern features of insulation and 
air-conditioning, and will have an estimated 
value of $8,500. 

John Dern, son of Hon. George H. Dern, 
secretary of war, obtained one of the first FHA 
loans in northern Illinois for the $35,000 home 
which he is constructing in Glencoe, exclusive 
Chicago suburb. Mr. Dern secured a loan of 
$16,000. 


Overhaul Unique Pine and Fir 
Operation for Start-up 





SpANISH Rawncu., CA.ir., June 15.—The 
Meadow Valley Lumber Co. is the name of a 
new corporation which has purchased the tim- 
ber and sawmill plant formerly owned by the 
Spanish Peak Lumber Co., located at Spanish 
Ranch, Calif., about seven miles from Quincy. 
The principals of this new company are: Will 
F. Morrish, president; B. W. Adams, vice-pres- 


Some of the long-bodied, old growth timber on 
which new company will soon start cutting 


ident and general manager, and Earl L. Miller, 
secretary-treasurer. 

Mr. Morrish was formerly an officer of the 
Bank of America, and Mr. Miller, one of the 
executives of the Shell Oil Co. Mr. Adams, 
the vice president and general manager, is well 
known in California pine circles, not only among 
the operators but particularly in the markets 
where California white and sugar pine has been 
sold and used. Mr. Adams for a good many 
years was sales manager for the lumber de- 
partment of the Fruit Growers Supply Co. Later 
he was western sales manager for the Pickering 
Lumber Co. of San Francisco, and more re- 
cently was manager of the Feather River Lum- 
ber Co., at Delleker, Calif. 

This sawmill plant—which is at Spanish 
Ranch, right in the heart of a large basin con- 
taining a virgin forest of sugar pine, ponderosa 
pine and Douglas fir—is equipped with a 9-foot 
Allis-Chalmers band head rig and an 8-inch 
vertical band resaw, and has a battery of North- 
west Blower dry kilns. 

The planing mill, yard, sheds and shipping 
facilities are at Grays Flat on the Western 


Pacific Railroad, about five and one-half miles 
from the sawmill. 


Cable Carries Slingloads 5!/, Miles Over 
Mountain 


The transportation system for conveying the 
lumber from the sawmill to shipping point is 
one of the most unique, and at the same time 
efficient, to be found among western sawmill 
operations. When the lumber leaves the saw- 
mill it travels down an incline roll-way 1250 
feet to the sorter. Here lumber that is to go 
to the dry kilns is loaded down onto the kiln 
trucks, and that which is to go to the yards or 
shipping point is stacked into iron sling pack- 
ages comprising about 500 board feet each. 
These packages are then conveyed by overhead 
cable system or tramway across the interven- 
ing mountain ridge for about 5% miles to the 
shipping point, which means that the packages 
travel up a grade of considerable pitch, and 
then down grade to the railroad level. These 
packages of lumber make the trip from mill to 
shipping point in approximately 1 hour. This 
transportation system is operated by water 
power, like the company’s electric light plant, 
being driven by Pelton waterwheels. 

The timber in the basin lies in all directions 
from the sawmill, and is large size, old growth, 
long bodied timber of excellent quality. Part 
is owned by the company, and part by the 
Government, and assures the-mill a timber sup- 
ply for many years. 

The mill has not been operated for the past 
few years, but has been kept in fine condition. 
The new company, however, is installing new 
band wheels on the head rig, and new wheels 
on the carriage—and generally is rushing prep- 
arations for an early start. It expects to have 
the plant in operation sometime prior to July 1. 





Ontario Cuts Stumpage and 
Export Dues on Pulpwood 


MonTrEAL, Que., June 17.—With the aim of 
stimulating the pulpwood industry and provid- 
ing employment in the north, the Ontario Gov- 
ernment recently announced reduction from 
$1.40 to $1 a cord in Crown dues on spruce, 
and abolition of the export dues of 25 cents a 
cord. C. W. Cox, Liberal member for Port 
Arthur, said the Government’s move would put 
several thousand men to work in the northern 
woods during the two-month period of peeling. 
Hon. Peter Heenan, minister for lands and 
forests, said that, if present negotiations were 
successful, the Government hoped to have the 
lumber mill at Blind River, formerly operated 
by the Carpenter-Hixon Co., in operation by 
August. An obstacle holding up negotiations, 
he said, was the question of the Carpenter- 
Hixon company’s bonded security with the 
Government. A conference in his office and 
another recently discussed the question. The 
bond is approximately $750,000, and the ques- 
tion was whether the new company should as- 
sume this bond. 
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IT’S THE MAXIMUM VALUE 
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FLORIDA LOUISIANA 
RED CYPRESS COMPANY 
JACKSONVILLE, FLORIDA 
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Tidewater Red Cypress 


THE BEST 
OBTAINABLE 


The Largest Stock in the 
Entire Industry 














CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Red Cypress Lumber, 
Lath and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & Brown Cypress Co. Ltd. 





Manufacturers DONNER, LA. 








Order Now-- 


Prices May Go Up 


OCKWOOD 
OAK FLOORING 
SOFT TEXTURE UNIFORM COLOR 
Ask for Stock and Price List 


GEO. C. GRIFFITH STAVE CO. 
1750 Ry. Exch. Bldg. ST. LOUIS, MO, 
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What the Associations Are 
Planning and Doing 


June 21-22—Wisconsin Retail Lumbermen's Asso- 
ciation, Dell View Hotel, on Lake Delton (near 
Wisconsin Dells). Summer meeting. 


June 25-27—Northwestern Lumbermen’s Associa- 
tion, Breezy Point Lodge, Pequot, Minn. Sum- 
mer convention. 


June 27-29—National Association of Commission 
Lumber Salesmen, Statler Hotel, Detroit, Mich. 
Annual. 


Sept. 26-27—National Hardwood Lumber Associa- 
tion, Congress Hotel, Chicago. Annual. 


Illinois Association Announces 
Election of New Secretary 


SPRINGFIELD, ILL., June 17.—Announcement 
has been made from headquarters of the Illi- 
nois Lumber and Material Dealers’ Association, 
here, that at a meeting of the board of directors 
held in Chicago on June 7, Adolph Pfund was 
elected secretary of the association, succeeding 
J. F. Bryan, who voluntarily tendered his 
resignation at the March meeting of the board, 
to take effect at any time his successor was 
elected and ready to take up the work. 

Mr. Pfund is well known in association cir- 
cles, coming to the Illinois organization from 
the secretaryship of the Allegheny County 
(Pa.) Lumber Dealers’ Institute, prior to which 
connection he was for ten years secretary of 
the National Retail Lumber Dealers’ Associa- 
tion, and still earlier served terms as secretary 
of the Northwestern Lumbermen’s Association, 
and of the Wisconsin Retail Lumbermen’s As- 
sociation. He expects to assume his new duties 
with the Illinois association early in July. 

Mr. Bryan retires from the Illinois secretary- 
ship after twelve and one-half years of efficient 
and constructive service. He will retain an 
official connection with the association, as its 
treasurer, and in promotion work. 





Alabama Dealers Consider Forming 
a State Institute 


BIRMINGHAM, ALA., June 17—Members and 
invited friends of the Alabama Lumber & 
Building Material Association have just held 
their fourth annual Rodeo on Mobile Bay, the 
festivities ending last night. 

Returning to Mobile, the directors and of- 
ficers convene today for one of a series of 
meetings under the direction of Second Vice- 
president Richard N. Hawkins, chairman of a 
committee to investigate the feasibility of or- 
ganizing a State Institute to cover distribution 
in the State under a code fashioned after the 
plan being used in Florida. Dealers in Mobile 
will discuss the advisability of area pricing 
and similar procedure used in the NRA Code 
days. 

On Tuesday, June 18, the dealers of Mont- 
gomery will meet in the Jefferson Davis Hotel 
there for a similar session and discussion of 
local conditions and of the possibility of organ- 
izing that territory into a unit of the new 
Institute. 

Wednesday morning the Birmingham dealers 
will hold a similar meeting, and on Thursday 
the North Alabama section will be in session 
with President B. L. Noojin, of Gadsden. 

These several district meetings will be held 
in the interest of the State association. Deal- 
ers as a rule favor the Institute type of oper- 
ation. 


Still Maintain Code Provisions 

Littte Rock, Ark., June 17.—Twenty-five 
Arkansas lumbermen who attended a district 
meeting called by the Southern Pine Associa- 
tion, held Wednesday, June 12, at the Albert 
Pike Hotel, here, expressed the belief that 
pine lumber industry in Arkansas will con- 
tinue to observe provisions of the Lumber Code 
relating to wages, hours and fair trade prac- 
tices. E. L. Kurth of Lufkin, Tex., president 


of the Southern Pine Association, presided. 

The meeting here was one of six arranged 
for cities in the South. It was conducted by 
Mr. Kurth and A. S. Boisfontaine of New 
Orleans, assistant secretary of the Southern 
Pine Association. 

The association president said all the lum- 
bermen who attended declared they were 
largely maintaining Code provisions. All re- 
ported that their employees still were working 
a 40-hour week, and that the minimum Code 
wage of 24 cents an hour had not been lowered. 

Mr. Kurth also said that lumbermen were 
“disgusted” with NRA and are determined to 
operate their own businesses as _ individuals 
rather than by Government regimentation. He 
declared his -belief that the lumber industry 
would live up more completely to provisions 
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of the Code now that it may do so voluntarily 
Mr. Kurth said a material increase in busi, 
ness since May 1 has been noted in the lumber 


industry. 
_ CO 


Distribution Policies Outlined 


Cuartorte, N. C., June 17.—Distribution pol- 
icies for the retail lumber and building material 
dealers of the two Carolinas were established at 
a meeting of 17 leaders in the industry held at 
the Carolinas Retail Lumber and Building Ma- 
terial Dealers’ Association headquarters here on 
June 6. 

Victor W. Wheeler, secretary of the associa- 
tion, said after the meeting that this was the 
first time in the history of the industry in the 
two States that the distribution policies had 
been set down on paper. The organization’s 
definition of dealers, wholesalers, and other fac- 
tors will be submitted to the manufacturers at 
the summer convention to be held at Myrtle 
Beach, S. C., June 20-21. 

Mr. Wheeler was authorized to have printed 


material prepared for the dealers of the two 
States. 


Among the Lumbermen’s Clubs 


Annual Golf Tournament Held 


Boston, Mass., June 17.—The 30th annual 
tournament of the Lumber Trade Golf Associa- 
tion was held June 3-6 at the Oyster Harbors 
Club, on Cape Cod. Fifty-five members and 
their ladies attended. Members from as far 
south as Memphis and Cincinnati joined with 
the Philadelphia and New York groups to just 
about balance the attendance from New Eng- 
land. In the mixed foursomes Mrs. M. E. Phil- 
brick and E. Carlton Hammond led the field 
with a net of 80. In the qualifying round on 
Monday morning the winner of the low gross 
was O. O. Keiver of Boston with an 80, while 
the low net went to Irving A. Collins, of 
Moorestown, N. J., whose card read 91-76. In 
the State team matches the first Massachusetts 
team, composed of O. O. Keiver, Howard B. 
Lovell, E. Carlton Hammond and George R. 
Todd, won first prize, with a gross of 352, with 
the second Massachusetts team in second place 
with a gross of 384. 

There were four divisions to start match play 
Tuesday morning, with a morning round each 
day until the finals were run off on Thursday. 
Results: First eight winner, O. O. Keiver, run- 
ner-up Howard B. Lovell, Boston; consolation, 
I. A. Collins. Second eight winner, Ralph J. 
Evans, Boston; runner-up W. L. Smith, Lex- 
ington, Mass.:; consolation, Albert H. Cordes, 
Cincinnati. Third eight, winner Roscoe C. 
Briggs, Oneonta, N. Y.; runner-up, J. Elmer 
Troth, Philadelphia; consolation, A. R. Carr, 
New York. Fourth eight, winner Gardner I. 
Jones, Boston; consolation, Will S. Fuller, 
Brighton. 


In the “blasted hopes” contest John A. Bir- 
kenhead, of Poughkeepsie, N. Y., won the low 
gross, and Andrew H. Dykes, of New York, the 
low net. 

A women’s putting tournament ran parallel 
with the men’s contests each day. The first 
eight winner was Mrs. Stuart Buck, of Phila- 
delphia; runner-up, Mrs. Hall Hagemeyer, 
Cincinnati; consolation, Mrs. Merchant E. Phil- 
brick, Boston. Second eight, winner, Mrs. O. 
O. Keiver, Boston; runner-up, Mrs. Harry C. 
Philbrick, Boston; consolation, Mrs. Albert H. 
Cordes, Cincinnati. Third eight, winner, Mrs. 
George E. Briggs; runner-up, Mrs. Gardner I. 
Jones, Boston; consolation, Mrs. L. B. Ander- 
son, Larchmont, N. Y. 

Social functions included a clam and lobster 
bake in seaweed at the shore near the clubhouse 
on Monday evening, and on the following eve- 
ning a progressive contract bridge party in 
which all participated. The winners were Mrs. 
William L. Smith, Mrs. Hall Hagemeyer, Mrs. 
J. Elmer Troth, Mrs. Lewis B. Anderson, 


Charles P. Woodworth, Ralph J. Evans, Fred- 
erick E. Wood and Irving A. Collins. 

The annual meeting and dinner of the asso- 
ciation, with the ladies participating, was held 
at the club house on Wednesday evening with 
W. L. (Bill) Smith of Lexington, Mass., presi- 
dent, serving as toastmaster. 

Officers for the ensuing year were chosen as 
follows : 

President—Stuart W. Buck, Philadelphia. 

Vice president—Albert H. Cordes, Cincinnati. 

Secretary-treasurer—J. Elmer Troth, Philadel- 
phia. 

Executive committee—Stanley M. Cox, Wan- 
tagh, N. Y.: Merchant E. Philbrick, Boston; 
Thomas B. Thames, Cincinnati. 

Following custom, the 1936 tournament will 
be held at a course south of New York. 





Roofer Producers Set Up Statistical 
Exchange 


Cotumsus, Ga., June 18—A meeting of the 
Roofer Manufacturers’ Association was held 
here at the Ralston hotel today, a week earlier 
than had been planned. 

In view of developments since the NRA was 
held unconstitutional by the Supreme Court, a 
new department to be known as the Roofer 
Manufacturers’ Statistical [xchange was set 
up, with headquarters in Columbus and with 
T. M. Teal in charge. The purpose of the 
statistical exchange, it was explained follow- 
ing the meeting, by President F. C. Mills, of 
Acworth, Ga., and Secretary W. R. Melton, of 
Cuthbert, Ga., is to assimilate and disseminate 
to members general information on prices, de- 
mand etc., at all times with a view to helping 
stabilize the lumber market. The following 
resolution was adopted: 





WHEREAS, We, the members of the Roofer 
Manufacturers’ Association wish to reaffirm 
our desire to confine our sales entirely to the 
wholesalers, as has always been our policy 
before the NRA Code; and we resent most 
keenly being forced to place our orders 
through commission buyers and being forced 
to pay these buyers a commission to sell our 
lumber to the same wholesalers to whom we 
formerly sold direct; be it therefore 

Resolved, That, from this date, we, the 
members of the Roofer Manufacturers’ As- 
sociation will refuse to sell our product to 
wholesalers where we are forced to place 
the business through commission buyers, 
unless the wholesaler pays the commission 
on the transaction. 


Mr. Teal, who is to be in charge of the local 
exchange to be set up—in accordance with 
agreement here this afternoon with a commit- 
tee composed of J. Hallman Bell, of Richland; 
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A. B. Carroll, of Hurtsboro, Ala.; Leon 
Clancey, of Pavo, Ga.; C. R. Mason, of Madi- 
son, Ga., and President F. C. Mills, named 
to work out details—has been for a number of 
years connected with H. Dixon Smith, of 
Columbus, in the lumber business, and recently 
was representative here of the Southern Pine 
Association. 

The meeting was well attended by members 
of the association and was enthusiastic. Offi- 
cers and others in attendance maintained that 
jumber prices have not declined as much as 
has been reported, and that only a slight slack- 
ening of demand has been noted, without any 
disposition on the part of the mills to cut prices. 

The next meeting of the association was 
scheduled to be held in Columbus on Tuesday, 
July 23. The meeting today was strictly a busi- 
ness session, and was concluded with a luncheon 
at the hotel at 1 o’clock, as usual. 


Holds Final Summer Meeting 


PHILADELPHIA, PA., June 17.—The June meet- 
ing of the Lumberman’s Exchange of Philadel- 
phia was held June 6 at the Bala (Pa.) Coun- 
try Club, preceded by sporting events and fol- 
lowed by dinner. The assembled lumbermen 
appeared optimistic about the summer. After 
discussing action on the banking bill, which has 
already passed the House, the exchange voiced 
its disapproval and agreed to ask their Senators 
to oppose this bill. The legislation committee 
urged passage of House Bill No. 39 now pend- 
ing in the legislature. This is the 80 percent 
banking proposition for Federal Housing, which 
lumbermen believe will accelerate dwelling con- 
struction. The by-laws were changed in accord- 
ance with the new plan to have meetings quar- 
terly instead of once a month. The next session 
is scheduled for September. Four directors now 
constitute a quorum, instead of the former nine. 
Robert L. Hilles and Thomas R. Marshall were 
elected to the board of directors. 





Spokane Hoo-Hooers Plan Exhibit 


SPOKANE, WASH., June 17.—The Spokane 
Hoo-Hoo Club this fall plans to give an exhibit 
in which amateur craftsmen in woodwork, 
metal work and leather work in Spokane and 
the Inland Empire will be invited to compete. 

Spokane amateur craftsmen’s clubs have been 
asked to cooperate with the Hoo-Hoo club in 
putting on this exhibit. The organization meet- 
ing was attended by the following representa- 
tives of such groups: Harold Whitehouse, 
architect; Fred C. Hughes, manual training 
teacher; Dr. C. W. Tablot and W. E. Mitchell. 

Competition will be limited to amateurs, but 
it is expected that exhibits in craftsmanship 
will be permitted by outstanding professional 
craftsmen. 

The Hoo-Hoo club is_ represented by 
Charles L. Coffman, president; Roland Bayne, 
general chairman of the amateur craftsmen ex- 
hibit; W. C. Howe of the Brewer Pine Box 
company, and A. W. Morris of Kinman & 
Morris. 

Individuals interested should enter the con- 
test soon so that any project may be fully com- 
pleted in time for the exhibt. 


—— 


Lumbermen Enjoy Outing 


EvANSVILLE, IND., June 17—Over 100 Evans- 
ville lumber dealers, wholesalers and manufac- 
turers and their families, with guest dealers 
from the tri-State area, attended the annual 
outing of the Evansville Lumbermen’s Club at 
the municipal golf course club house at Mesker 
Park, here, on June 11. 

Golf and card games featured the program 
during the afternoon. A tour of the Mesker 
Park Zoo was conducted by K. K. Knecht, 
cartoonist of the Evansville Courier and a 
member of the city park board. A _ special 
animal show was presented and greatly en- 
joyed. 

Dinner was served in the club house in the 
evening, starting at 6:30 and fried chicken 
and other good things were enjoyed. Dancing 
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THE SAWMILL OPERATOR MAKES A CHECK-UP 








Check these 
Advantages... 


l Greater permanence and ef- 
fectiveness in both sap stain 
and mold control. 


9 Low cost—only about 12c per 
thousand board feet. 


Ease and safety of application; 
non-poisonous, non-corrosive. 


4. Fully effective the year round, 
even under the most severe 
seasoning conditions. 


5 Convenient warehouse stocks. 
The most widely and success- 
fully used anti-stain chemical. 


NOT 
Treated 


Specify Dowicide P for use 
on both pine and _hard- 
woods. Specify Dowicide H 
for use only on hardwoods. 


For Brigh' 








DOWICIDE 


What a whale of a 
difference a little 
DOWICIDE made! 


SEND COUPON 
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“Yes, our mill saved a 
lot of money last year 
through more effective 
stain control.. by using 


DOWICIDE 


Many sawmill operators tell us 
that they find DOWICIDE su- 
perior to any preservative they 
have ever used. It keeps the 
lumber bright and leaves no 
objectionable brownish cast. 


HERE’S PROOF! 





“Set 


This end was 
not treated with 
DOWICIDE. 
Note the heavy 
sap stain. 











Treated 
with SI 
This end was 
treated with 
DOWICIDE. 
See how bright 
and free from 
stain it is. 
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and card playing were enjoyed in the evening 
until a late hour. 

The outing was in charge of Gus E. Bau- 
man, president of the club; Paul W. Luhring, 
secretary-treasurer, and the program commit- 
tee, composed of Joe Waltman, A. Dimmett 
and Paul Blood. 

The next reguiar meeting of the club will 
be held on the second Tuesday night in Sep- 
tember. 


North Idaho Timber Protective 
Association Meets 


SPOKANE, WaAsH., June 17.—The North 
Idaho Timber Protective Association held its 
annual spring business meeting at Sandpoint, 
Idaho, June 10-12 at the Priest River experi- 
ment station of the United States forest service. 

This was a joint meeting which called to- 
gether representatives of the Clearwater Tim- 





ber Protective Association, the Potlatch Tim- 
ber Protective Association, Priest Lake Timber 
Protective Association, Pend d’Oreille Timber 
Protective Association, members of the state 
land board and officials of the forest’ service. 

Among the officials present were: Rutledge 
Parker, state forester for Montana; Lyle Watts, 
director Rocky Mountain experiment station; 
Harry Gisborne and Floyd Hornbu, forestry 
department, Missoula; James E. Ryan, super- 
visor Kaniksu national forest; A. W. Middle- 
ton, Idaho state forester, and T. L. Greer,. of 
the Pend d’Oreille Timber Protective Associ- 
ation. 

Attorney General Bert H. Miller, of the 
North Idaho Timber Protective Association, 
a speaker, advocated administration of all State 
timber lands by a non-partisan board. 

The main business was the discussion of 
wages for fire fighters, brush disposal policies, 
and fire prevention measures. 
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Coast Rail Rate Reduction Suspended 


Competitive Woods Urge That Differentials Be Maintained; 
Retailers Believe Lower Rates Would Be Helpful to Business 


Commission Suspends Lower 
West Coast Rates 


Wasuincton, D. C., June 17.—The Inter- 
state Commerce Commission has suspended 
from June 10 until Jan. 10, 1936, the effective 
date of certain railroad tariffs which propose 
to establish reduced rates on lumber from Pa- 
cific Coast and interior origins to points east 
of the Indiana-Illinois State line. The pro- 
posed rates range from 72 to 79 cents per 100 
pounds, and represent reductions ranging up to 
18 cents per 100 pounds. 

This proceeding has been assigned for hear- 
ing June 24 at the Sherman Hotel, Chicago, 
before Commissioner Porter and Examiner 
Copenhafer. 

No proposed report will be issued in this case, 
the Commission has announced, and all inter- 
ested parties will be expected to present their 
evidence at this hearing. Representatives for 
western and eastern railroads will be present. 

Requests from members of the lumber indus- 
try in the South and Southwest, and by inter- 
coastal steamer lines, asking the Interstate Com- 
merce Commission to suspend the 72 cent rate, 
caused the commission’s action. 


Southwest Mills Glad of 


Suspension 


Kansas City, Mo., June 17.—Suspension by 
the Interstate Commerce Commission of’ the 
72-cent rate on lumber originating at Pacific 
Coast points, scheduled to go into effect June 
10 to points east of the IlIlinois-Indiana line 
and north of the Potomac and Ohio rivers, was 
received thankfully by southwestern mills. 

Had the blanket rates gone into effect as 
scheduled, reductions averaging from 10 to 18 
cents in rates would have resulted. It would 
have placed West Coast operators in a better 
position to compete with southern pine opera- 
tors in the northern and eastern markets, par- 
ticularly in New England. 


Would Not Harm Southern Pine 
in Northeast 


Rocuester, N. Y., June 17.—In a bulletin 
to members, Secretary-Manager Paul S. Collier, 
of the Northeastern Retail Lumbermen’s Asso- 
ciation, says: 

On June 7, the Interstate Commerce Com- 
mission ordered suspension of the proposed 
72 cent all-rail freight rate on West Coast 
Lumber pending hearings and investigation 
of the subject. These hearings are scheduled 
for June 24 at 10:00 A. M., at the Hotel Sher- 
man, Chicago. 

For a number of months your association 
has kept closely in touch with this proposal, 
which would have the effect of materially 
reducing all-rail freight rates into this area, 
and which would mean substantial savings to 
our members, particularly those who are 
located in back-haul areas: and went on 
record with the Interstate Commerce Com- 
mission favoring the proposed 72 cent rate. 
In view of the fact that the proposal appar- 
ently has been blocked by the objections 
from southern carriers and southern inter- 
ests, it is our intention to file briefs in sup- 
port of the 72 cent rate at the coming hear- 
ing in Chicago on June 24. 

In this battle we need your support. To 
substantiate our brief we are asking for a 
large number of letters from interested deal- 
ers. These letters will strengthen what we 
have to say in support of the proposed 72 
cent all-rail freight rate. 

Interests represented by the Southern Pine 
Association, the Southern Cypress Manufac- 
turers’ Association and the southern carriers, 
filed objections with the Interstate Com- 
merce Commission petitioning for a suspen- 


sion pending hearings as to whether or not 
this proposal would work irreparable damage 
to southern pine markets in the area in- 
volved. 

So far as the Northeastern territory, at 
least, is concerned, it appears to be the opin- 
ion of our membership that the market for 
southern pine will not be affected by the 
proposed West Coast reduction. It would be 
helpful in this respect if you took this mat- 
ter up with your southern mill connections, 
advising them of your views on the subject. 

Your board of directors, meeting on June 
10, felt that it is definitely in your interest 
to file a brief supporting this freight rate 
reduction. 


Virginians Will Continue to 
Oppose Reduction 


RicHMonD, VA., June 17.—Suspension of a 
tariff granting a reduction in rates on lumber 
moving from the Pacific coast to Virginia and 
other eastern points, has been ordered by the 
Interstate Commerce Commission, it was an- 
nounced by Alvin M. Smith, president of the 
Richmond Chamber of Commerce. The local 
chamber, through its traffic bureau, requested 
the suspension in order to protect lumber in- 
terests of Richmond and its trade territory. 

In granting the request for suspension, the 
ICC ordered that the reductions requested 
be withheld until Jan. 10, 1936, unless otherwise 
ordered. Meanwhile a hearing will be set at 
which the local chamber of commerce will con- 
tinue its opposition. 


Suspension Disappoints 
Baltimore 


BALtIMorE, Mp., June 15.—Just when lum- 
bermen of this city whose business would be 
facilitated by favorable all-rail rates from the 
West Coast, had prepared to take advantage 
of the announced reduction in these from 87 
to 72 cents, the cut to take effect on June 10, 
they received word that the rates had been sus- 
pended and that there is to be another hearing 
at which the whole matter is to be threshed 
out again. Opposition to the cut came from the 
Morgan Line, which has had a water rate of 
73 cents to Baltimore, and which feared that 
the new rail rate would result in diverting much 
of its traffic in lumber to the land lines. Re- 
ceivers of lumber here are not hopeful that the 
new conference will result in giving them lower 
rates. 


Southern Hardwood Interests 
Oppose Reduction 


MemMPHIS, TENN., June 17.—Every available 
employee in the Southern Hardwood Traffic 
Association offices is busy completing the case 
which the association will present for the hard- 
wood industry before the Interstate Commerce 
Commission examiner in Chicago on June 24, 
as to why rates from Pacific Coast points to 
points east of the Mississippi River and north 
of the Ohio River should not be reduced. The 
traffic association, through C. A. New, secre- 
tary-manager, filed a suspension application, and 
the suspension was granted and a hearing set 
for June 24, which is an exceptionally short 
time for preparation of the case. Mr. New 
has called J. S. Thompson, district manager of 
the association at Louisville, Ky., to Memphis 
to help in such preparation. 

The association contends that if the reduc- 
tion from Pacific coast points is made effective, 
similar reduction should be made to the same 
territory from the southern mills to meet that 
competition, or else markets for hardwoods will 
be lost to Pacific Coast woods. 


Buying Had Been Postponed to 


Secure Lower Rates 


SPOKANE, WASH., June 15.—An Associated 
Press dispatch to Spokane, June 10, brought 
the news to lumber circles here that the Inter- 
state Commerce Commission has announced the 
suspension of reduced rates on partly finished 
lumber from Pacific Coast points to points 
east of the Indiana-Illinois State line. The 
press dispatch said that the suspension is for 
six months, with a hearing set for June 24 in 
Chicago. 

The rates as proposed range from 72 to 79 
cents per 100 pounds and up, the reduction 
ranging up to 18 cents. This is the rate awaited 
by Spokane lumber mills, which felt that eastern 
buyers were putting off much ordering pending 
the going into effect of the new rates. 


Toledo Yards Would Save With 
72-Cent Rail Rate 


ToLepo, Ouro, June 17.—The new rate of 
72 cents per hundredweight on lumber shipped 
from Pacific coast points to Toledo, which was 
put into effect by the transcontinental railroads, 
has been suspended by the Interstate Commerce 
Commission, according to word received here 
by Clare B. Tefft, transportation commissioner 
of the Chamber of Commerce. The rate was 
to have gone into effect June 10, but was 
postponed to Jan. 10, or upon the findings fol- 
lowing a hearing in Chicago on June 24. 

The new 72-cent rate would have saved To- 
ledo lumber dealers about $50 per car on much 
of the lumber coming here, since the present 
rate is 85 cents per hundredweight. 





Orders Lower Rate on Logs 


Littte Rock, ArK., June 17.—The Arkansas 
Corporation Commission has issued an order 
authorizing the Missouri Pacific Railroad Com- 
pany to reduce the freight rate on logs to be 
shipped from Helena, a river barge terminal, 
to Portland, to be manufactured into wood 
products for reshipment, from $48 per carload 
of 80,000 pounds to $27.50 per car. 





Lumber Import Tax Continued 


[Special telegram to AMERICAN LUMBERMAN] 


WasuinctTon, D. C., June 18.—As the new 
tax bill passed the House, it continues for a 
period of two years after July 1 the present 
tax of $3 per 1,000 feet board measure on im- 
ported lumber. During the present fiscal year 
this tax yielded a revenue of $900,000, accord- 
ing to the Treasury Department, and it is esti- 
mated that during the coming fiscal year the 
yield will be about the same. 





Loadings of Revenue Freight 


A report of the car service division of the 
Association of American Railroads shows the 
revenue freight loadings for the two weeks 
ended June 8, 1935, totaled 1,196,178 cars, as 
follows: Forest products, 50,458 cars (an in- 
crease of 2,235 cars above the amount for the 
two weeks ended May 25); coal, 257,670 cars; 
coke, 11,218 cars; ore, 62,441 cars; livestock, 
22.014 cars; grain, 47,749 cars; merchandise, 
296,596 cars, and miscellaneous, 447,032 cars. 
The total loadings for the two weeks ended 
June 8 show an increase of 13,308 cars above the 
amount for the two weeks ended May 25. 
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June 22, 1935 


AMERICAN LUMBERMAN 


Resist Advance in Gulf-to-Pacific 
Water Rates 


New OreAns, La., June 17.—Inability of the 
manufacturers to absorb an increase in freight 
rate of from $3.30 to $4.20 per thousand feet 
on westbound intercoastal shipments, will cause 
a sharp decline in volume, rather than afford 
the water carriers a greater revenue, according 
to statements made by spokesmen for the hard- 
wood lumber industry in a meeting here with 
the Gulf-Intercoastal Steamship Conference. 
The shipping lines have posted an advance of 
10 cents per 100 pounds effective July 1, and 
the meeting was arranged here by the South- 
ern Hardwood Traffic Association, to present 
the objections of the hardwood manufacturers 
to the proposed higher rates. 

In presenting their case, the manufacturers 
urged the law of diminishing returns, citing the 
present low mill realization values, the rela- 
tively higher cost of transportation, and the 
sharp price competition for Pacific Coast mar- 
kets with Philippine woods, as the basis of as- 
sertions that the increase in rates will have the 
effect of curtailing shipments. 

George Schaad, Jr., New Orleans manager 
for the Southern Hardwood Traffic Associa- 
tion, in a statement read in the meeting pointed 
out that the greater portion of hardwood 
lumber from the South and Southwest to the 
Pacific Coast moves from milis in close proxim- 
ity to the Gulf ports, where rail-water combi- 
nations are lower than all-rail, making the 
water rate of major importance. 

Using the Chicago market for the basis for 

price, and Little Rock, Ark., as an average 
Southwest origin, Mr. Schaad shows that the 
present rate to the Coast is 36 cents per 100 
pounds. The average delivered price on 4/4 
plain white oak (FAS) for the period from 
1922 to 1934, inclusive, was $85.50 a thousand 
fect. Of this sum, $15.14 was the average 
freight cost, and $70.36 the mill value, the 
freight representing 21.5 percent of the mill 
value. Except for 1932, when the freight rate 
was 36.6 cents, the rate for the period was con- 
stant at 36 cents. Mr. Schaad showed that in 
the past three years the percentage of mill value 
taken by the carriers was high—1932, 31.3 
per cent; 1933, 30.9 percent; 1934, 26.1 percent ; 
1935, 28.3 percent. In the lower grades, the 
percentage is much greater; in No. 1 and 
select, 47.1 per cent; No. 2 common, 80 per- 
cent; No. 3 common, 127.3 percent. The aver- 
age of all grades, based on the Institute cal- 
culation of log yield of grades, shows freight 
to amount to 57.2 percent of mill value. 
In gum the proportion absorbed by the car- 
riers is even greater. On 4/4 FAS plain sap 
gum the 1935 freight is 43.4 percent of the 
mill value; on No. 1 and select, 65.6 percent; 
No. 2 common, 117.4 percent; No. 3 common, 
194.1 percent. The average of all grades gives 
64.6 percent of mill value. Except for 1935, 
which figures are current ones, the quotations 
above are for the third week in November of 
each year, taken from Hardwood Manufacturers’ 
Institute reports. 

The Traffic Association statement went on to 
point out that the gradual decline in mill value 
and proportional increase in percentage of 
freight costs had caused the shippers to feel 
that a reduction in transportation charges would 
be in order, and that the proposed increase of 
27 percent came as a complete surprise. 

The competition of Philippine hardwoods and 
of importations from Japan was cited as creat- 
Ing a situation on the Pacific Coast which would 
make it impossible to add the increased freight 
to the delivered price. The Conference ocean 
rate on Philippine woods was cited as 27 cents 
on oak, 4,200 pounds, or $11.50 a thousand feet ; 
and 33 cents on woods weighing 3,500 pounds. 
The Japan rate is reported as in the neighbor- 
hood of 28 cents. The Japanese Government 
subsidizes its hardwood industry to the extent 


of the American tariff, and Japanese production, 
as well as that of the duty free Philippine woods, 
is with very low cost labor. 

The proposed increase in the Gulf-Intercoastal 
rate, it was argued, would widen the spread in 
market price by $3.50 to $4.50 per thousand 
feet. The Philippine competition is shown as 
strong from import figures, as the 1932 total 
of 5,925 M feet increased to 12,518 M feet in 
1933, 12,746 M feet in 1934, and is expected to 
reach 16,611 M feet this year (higher than 
1931) if importation continues at recent levels. 

“With the keen competition of foreign woods 
in the Pacific Coast market,” stated Mr. 
Schaad, “it is impossible to increase delivered 
prices and pass this increase to the consumers. 
Lumber shippers in this territory can not absorb 
an increase or disadvantage in freight rates 
because mill realization is so low as to barely 
cover cost of production. This means that, if 
freight rates are increased, the traffic will simply 
disappear; our shippers will lose this market; 
your lines will lose this attractive cargo; and 
we cannot too strongly urge that your Confer- 
ence continue the present rate.” 

Lumbermen representing their respective 
hardwood producing districts included, in addi- 
tion to Mr. Schaad; Lee Robinson (chairman), 
Mobile River Sawmills, Mt. Vernon, Ala.; R. W. 
Ricketts, Turner-Farber-Love, Lemoyne, La.; 
King W. Bridges, Pearl River Valley Lumber 
Co., Hammond, La.; and W. G. Menefee, South- 
ern Pine Lumber Co. and Temple Lumber Co., 
Diboll, Tex. 


Acts on Proposed Advance 


MEMPHIS, TENN., June 17.—The Southern 
Hardwood Traffic Association is filing a peti- 
tion with the United States Shipping Board, 
opposing the advance in water rates on lumber 
from Gulf ports to the Pacific Coast ports, 
from 36 cents to 46 cents per 100 pounds, point- 
ing out the damage that will be done by this 
rate increase. G. A. Suddoth, Memphis office, 
is preparing this case. 

Association announcement of the decision to 
ask the Shipping Board to suspend the pro- 
posed increase of 10 cents per 100 pounds on 
westbound hardwood lumber, was made on re- 
ceipt of a letter from the Conference denying 
the hardwood manufacturers’ plea for volun- 
tary abandonment of the new rate. The higher 
rate is scheduled to become effective July 1, 
at which time the transcontinental rail carriers 
are to permit a higher rate to go into effect 
through lapsing of a lower tariff. 





New Bottled-Beer Case Makes 
Hit With Brewers 


ABERDEEN, WASH., June 15.—A new type of 
container for bottled beer has been perfected 
by the Grays Harbor Veneer Co., of Hoquiam, 
and is attracting considerable attention among 
Pacific Northwest brewery operators. The con- 
tainer was designed originally for the Pioneer 
Brewing Co., of Aberdeen, which has just be- 
gun production of bottled beer, but it has 
proved so satisfactory that other brewery op- 
erators are reported to be planning to utilize 
it. In designing the container, the plywood 
company had to take into consideration State 
liquor board regulations, which require that the 
cover of a case be so attached that the State 
tax seal will be broken when the lid is removed. 
Ease of opening the cases also had to be con- 
sidered, for the container is intended for beer 
for home use. In meeting these requirements, 
engineers of the Hoquiam concern designed a 
cover that is attached in such a manner that 
it can be removed with the fingers and the seal 
easily broken. 
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British Columbia Exported Less 
Lumber Than in 1934 


Wasuincton, D. C., June 17.—British Co- 
lumbia waterborne lumber exports (including 
some logs) from the principal British Columbia 
ports during the first four months of this year 
totaled 329,566 M bd. ft., as compared with 
331,291 M ft. in the like period of 1934, a loss 
of about 0.5 percent, according to American 
vice consuls at Victoria. 

April, 1935, B. C. lumber exports 
80,711 M bd. ft. compared with 73,622 M ft. 
in March and 67,782 M ft. in April, 1934. 
(U. S. exports of Douglas fir squared timber 
and boards, planks and scantlings totaled 54,286 
M bd. ft. in April; 47,752 M ft. in March; and 
78,212 M ft. in April, 1934.) 

British Columbia waterborne lumber exports 
to the principal markets during the first four 
months of 1935 compared with the same period 
of 1934, were respectively, as follows:—to the 
United States 256 M ft. compared with 1,521 
M ft., a decrease of 83 per cent; to the United 
Kingdom and Continent (largely to the U. K.) 


totaled 


AMERICAN 


Up to the forepart of June the quota on Ca- 
nadian shingle shipments to the U. S. had not 
been altered in any way, even though most 
U. S. West Coast shingle mills were shut down. 
Canadian producers report a strong demand 
from the U. S., where a shortage is stated to 
exist in most markets. While the quota has 
limited sales the keen demand has forced prices 
upward to the extent that B. C. shingle pro- 
ducers look for increasing consumption of shin- 
gles other than of wood. 





Asks Funds to Fight Blister Rust 


Wasuincton, D. C., June 17.—The Depart- 
ment of Agriculture, through its bureau of en- 
tomology and plant quarantine, has filed an ap- 
plication for an allotment of $6,378,735 for con- 
trol of white pine blister rust by systematic 
eradication of currant and gooseberry plants 
in twenty-eight States. About half of the pine 
acreage has already been given initial protec- 
tion through the expenditure of Federal, State 
and private funds during the past nineteen years, 
but the other half can not be covered in time 


LUMBERMAN 
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Proud of Smooth Sawing and 
Trimming 


LoyaLton, CALir., June 15.—The big double. 
band sawmill plant of the Clover Valley Lum. 
ber Co. here went on two shifts the early part 
of this month. This company’s timber contains 
a very heavy percentage of California white 
pine, with a small percentage of sugar pine 
and fir. 

The company is particularly proud of its 
sawing, especially its resawing and trimming, 
The extremely smooth resawing and smooth 
trimming done in this plant are the result of 
the development of equipment and experimenta- 
tion by the company’s own personnel. The lat- 
est invention at this plant is a new so called 
razor tooth saw, which trims the ends practically 
as Smooth as a surfaced side. 

few years ago this company patented a 
wad band saw for resawing box shook. This 
band saw has a special scraper tooth on the 
back edge, which takes out all of the sawdust 
that accumulates between the pieces. It goes 








Prof. 
| University, to see 


| Ir You OPERATE 


| pare your 
others have done. 


you bigger returns. 








A LoccIne 
Tractor, these articles will enable you to com- 
dollars and cents results with what 
By giving you a fresh angle 
on truck operation, and suggesting means for 
getting the most out of your outfit, they will en- 
able you to step up your efficiency, and thus make 
your investment in motor truck equipment pay 


Look Into Truck Logging Possibilities With | 
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Experience as a logger in several of the im- 
portant producing regions, and frequent visits 
to woods operations in all regions, have enabled 
Nelson Courtland Brown, of the New 
York State College of Forestry at Syracuse 
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123,565 M ft. compared with 159,293 M ft. a 


loss of 22 per cent; to the Orient (Japan and 
China) 129,503 M ft., compared with 88,996 
M ft., a gain of 35 per cent; to Australia and 


New Zealand 69,159 M ft. compared with 64,- 
701 M ft., a gain of 7 per cent; to South Africa 
10,615 M ft. compared with 9,223 M ft., a gain 
of 15 percent. 

While exports to the United Kingdom so far 
this year have been less than in the 1934 period, 
the trade considers the outlook for the balance 
of the year encouraging. Exports of doors 
from British Columbia mills to the United 
Kingdom during April were 93,466, stated to 
be the largest month’s shipment ever attained 
by that market. 

British Columbia exporters state that be- 
cause of the labor troubles at the American 
West Coast in Oregon and Washington, nu- 
merous inquiries at higher prices have been 
received, but lack of dry stock limits such 
transactions. Canadian buyers in the Prairie 
Provinces are also having difficulty in procur- 
ing requirements even at higher prices. 


to prevent disastrous losses unless labor is made 
available through Federal work programs, says 
the Department. The work can be organized 
and supervised and its efficiency maintained by 
the experienced blister rust organization of the 
Department. In the areas where the pine is 
most highly concentrated, control work is being 
supplemented by the use of Civilian Conserva- 
tion Corps under the experienced leadership of 
the Department, but much of the pine is so 
scattered that it can not be reached from large 
camps, and the present estimate is made to pro- 
vide for the areas which can not be handled 
from such camps. From one to ten or more 
acres of pine can be protected per man-day. 
The States requiring the bulk of the $6,378,735 
allotment sought follow: California, $874,685; 
Idaho, $2,320,524 ; Maine, $255,262; Massachu- 
setts, $15 57,669; or hae sie, Minnesota, 


$250, 587: New York, $421, 804; 
683 ; Pennsylvania, $200,749 ; 
283; Washington, $225,600; 
414. 


Oregon, $268,- 
Vermont, $151,- 
Wisconsin, $268,- 


much further than this, however, because, in 
combination with the extra pressure guides, the 
saw may be adjusted so that the resawn face 
of the board is so smooth it is barely distin- 
guishable from the surfaced side, thus making 
a large saving, particularly in the manufacture 
of very high grade boxes and cheese contain: 
ers and similar packages. 


Turns Logs Quicker—Without Injury 


Another very important improvement which 
has been developed at this plant is a new log 
turner mounted on the carriage. The turner 
is so constructed that it acts quicker in turning 
the partly sawed log, and with no injury to the 
face of the lumber. There is no tearing of 
holes made in the face of the cant with the use 
of this turner, for the reason that the bottom 
of the cant is simply pushed out by the power- 
ful action of two arms with blunt points, and 
the timber falls backward. It is both a time 
saver and material saver. 
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Southern Mills Pay Code 


WarrEN, ARK., June 17.—Z. K. Thomas, 
general manager of the Southern Lumber Com- 
pany, manufacturer of Arkansas soft pine lum- 
ber, said that the lumber strike in Washington 
and Oregon, which has closed down some of 
the larger mills, has caused buyers to come 
South for their softwood requirements. “This 
shift has made our business better than at any 
time since 1929,” Mr. Thomas added. 

“Also the upturn in residential repair and 
construction has further increased the demand 
for lumber, resulting in our having secured 
more business in the past six weeks than we 
can take care of with a normal run. We have 
put all our molding machines on a night run, 
in order to take care of emergency orders, in 
addition to our daily planing mill operation of 
60 hours a week. 

“We are paying Code wages, although work- 
ing some employees more than 40 hours a 
week, due to the fact certain classes of skilled 
labor are not available. We have given em- 
ployment to about 70 new men in the past six 
weeks.” 

The scrapping of the NRA was the signal 


for many large industries to lengthen hours | 


and make cuts in pay. While this is true at 
many of the large lumber mills in the South, 
it applies to the Fordyce Lumber Co. only 
in so far as the longer work week is con- 
cerned. The work week has been lengthened 
to 45 hours from 40 hours, but no reduction 
in the rate of wages per hour has been made, 
according to B. A. Mayhew, assistant manager. 





Grays Harbor Mill May Be 
Re-opened 


\BERDEEN, WASH., June 15.—There is a pos- 
sibility of the long-idle Aberdeen Lumber & 
Shingle Co’s mill in South Aberdeen being re- 
opened later in the year, said C. M. Weather- 
wax, San Francisco capitalist and pioneer Grays 
Harbor lumberman, who is here on a business 
trip. 


Books Big Box Order 


Derroit, Micu., June 17.—A contract for 400 
carloads, or 8,750 tons, of spruce covers for 
orange boxes, has been announced by the Evans 
Produce Co., at Marshfield, Ore., according 
to Edward S. Evans, of Detroit, president of 
the company. Approximately one-half of this 
amount will go to the California Fruit Growers 
Supply Co. of California, with the remainder 
to be distributed to independent packers 
throughout Michigan. 








Phone Connects Manager with 
Men on Machines 


PorRTLAND, Ore., June 15.—An_ innovation 
in sawmill operation is a private telephone 
system installed at the plant here of the Jones 
Lumber Co., so arranged that the sawyer, edger- 
man, resawyer, trimmer and marker can work 
in conjunction more intelligently. 

_ Instead of running back and forth, and shout- 
ing at the top of their voices because of the 
constant noise of the machinery, these men now 
communicate with one another over the wires 
that have sufficient slack to permit freedom 
of action. The equipment worn is the same as 
that employed by exchange operators. 

_ Harry Jenkins, manager of the plant, search- 
ing for an improved practical system, first 
thought of radio and light signals, but suddenly 
hit happily upon the telephone idea. 

Called into council, the telephone company 
engineers solved the problem of noise elimina- 
tion by devising a selective transmitter that 
would be silent until called into action. A 
floor switch placed at each station, when stepped 
on, makes active the transmitter and the re- 
ceiver at once. A hook-up with the office en- 
ahles the manager to listen and converse with 


the men if he so wishes. Power from the 
telephone switchboard in the office, or inde- 
pendent dry cells, may be employed. Tele- 
phone company officials are said to predict wide 
use of the system, especially since installation 
and maintenance costs are nominal. 





Continues Nuisance Taxes 


[Special telegram to AMERICAN LUMBERMAN] 
WasHIncTon, D. C., June 20.—The Senate 
finance committee today favorably reported out 
the nuisance tax bill, including tax on imported 
lumber, except for the provision making the 
tax effective for one instead of two years, as 
passed by the House. 





California Plant Got Early Start; 
Had Pond Full 


DELLEKER, CALIF., June 15.—The plant of 
the Feather River Lumber Co. here was more 
fortunate than many of the mills in the district, 
in that it was able to start the season’s opera- 
tions March 1, having had its supply of logs 
on hand. Most mills in the Feather River dis- 
trict were quite late in getting started, owing 
to the great amount of snow in the mountains 
this year. The Feather River plant is running 
two 8-hour shifts, and has its large mill pond 
full of logs. In spite of this, however, the com- 
pany is short of stock, having shipped out 
heavily during the winter. The Feather River 
plant is equipped with band head rig and hori- 
zontal band resaw, giving it a capacity of about 
11,000 feet an hour. This company has been 
operating in this vicinity for the past thirty-five 
years. It formerly operated three smaller mills, 
before consolidating operations at the Delle- 
ker plant. George Laws is president and gen- 
eral manager. 


“I'm With You on the Idea,” 
Says the Grass Roots Editor 


(Continued from Page 14) 
president of the Eclipse Lumber Co., 
from the company’s headquarters in 
Clinton, Iowa, with the remark: “Sev- 
eral of the newspapers printed at our 
branch yard towns have gladly re- 
printed the AMERICAN LUMBERMAN’S out- 
line of ‘A Plan to Promote National 
Security.’ ” 

Editor Dean Taylor has since made 


the following pertinent comment upon 
the plan: 


“This idea of building suitable ware- 
houses on the farms, and the government 
holding the grain right at the place of origin, 
has many advantages. This program can 
not be carried out without building new and 
bigger barns and granaries on all the farms; 
for no one, in recent years, has expected to 
carry over the surplus as was done in the 
days of our fathers. Such great barns are 
yet to be seen in Pennsylvania. The gov- 
cman could well bring back that wise 
IGOR. wc ec 

“It would be much better for the nation if 
the public money that is to flow like water 
were spent on frame buildings and cement 
floors for farm warehouses, rather than for 
marble pillars and bronze doors for public 
buildings that within a very few years will 
be termed obsolete and torn down. 

“Let’s get some public buildings out on 
the farms, where they will be one hundred 
percent useful in restoring prosperity. I’m 
with you on the idea!” 








KILLING THE early worm from the first cod- 
ling moth brood in an apple orchard is nor- 
mally equal to the death of five or ten of the 
second brood, say entomologists of the U. S. 
Department of Agriculture. 
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YARD AND SHED STOCKS 
Original Old-Growth Shortleaf 


Specialists in No. 1 KD “Eased 
Edge” Dimension—No. 2 Select 
Siding, Flooring, Ceiling, Soft 
Textured Finish,Common Boards, 
Shiplap, Squares, Timbers, etc. 
All scientifically Kiln Dried, ac- 
curately machined and graded. 
100% Kiln Dried, bright, straight 


stock that will appeal to your 
customers. 


PROM PT—DEPENDABLE 










LUMBERCO. 


ETHEL, 
MISSISSIPPI. 














When the purchaser of lum- 
ber asks for a good glue, do 
him a real service by recom- 
mending CASCO Water- 
proof GLUE—the same glue used by America’s lead- 
ing furniture and woodworking factories. It is the 
strongest adhesive known... glues everything per- 
manently. Dry powder, no waste, clean, economical. 
Your leading Building Supply or Hardware Jobber stocks 
CASCO in handy packages. Write us for complete information. 
THE CASEIN MFG. CO. OF AMERICA, Inc. 4 
350 Madison Ave., Dept. 635 -K, New York, N.Y. 


LASTING 
POPULARITY 


You'll say so too—after a visit to Pitts- 
burgh's popular Hotel—the popularity is 
deserved. Quality Accommodations at 
a low price—plus real hospitality. And 
what food! 


800 Rooms, $1.50 -- $3.00 
NONE HIGHER 





FORT PITT HOTEL 
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QUERY AND COMMENT 


Specifications for Fireproofed Wood 


[Resolutions were passed at recent meetings 
of the Northwestern Lumber Manufacturers’ 
Association and the Southeastern Hardwood 
Manufacturers’ Club urging that the Bureau of 
Navigation and Steamboat Inspection permit the 
use in ship construction of wood that had been 
treated in accordance with specifications of the 
Bureau of Standards. But, in response to an 
inquiry, the Bureau of Standards has replied 
that “this Bureau has not issued any specifica- 
tions for fire retardant treated wood to be used 
in ship construction. . . . Occasionally we have 
suggested specifications for fire retardant treated 
wood to be used in construction by various Gov- 
ernment agencies, and one such suggested speci- 
fication is enclosed.” The one referred to is 
of such general interest to lumbermen that it 
is here reproduced : 

Suggested Specification for Fire Retardant 
Treated Wood to Be Used in the Con- 
struction of Doors Designed by 
the Housing Division, Public 
Works Administration 


Scope—tThis specification covers all wood 
to be used for cores, crossbanding and 
veneers, except surface veneers less than 


0.025 inch thick, of all doors. ... 


Treatment—All wood used for cores, cross- 
banding and veneers, except as noted above, 
shall be thoroughly treated by impregnation 
with suitable fire retardant chemicals. The 
treatment must not injure the wood, nor 
change its grain, texture, structure or color 
to an objectionable degree. The chemicals 
used in the treatment must not be deli- 
quescent nor highly poisonous. They should 
not be hygroscopic at humidities in the range 
normal to interior atmosphere, so as to cause 
“sweating” on the surfaces or an abnormal 
moisture content of the wood. The treat- 
ment must not cause corrosion of attached 
hardware and must not injure any suitable 
finish coating or paint applied to the wood. 
It must be permanent for wood used indoors, 
and the finish of exterior exposed surfaces of 
wood so treated must be as permanent as 
that of untreated wood. Before treatment, 
the wood to be treated shall be air- and/or 
kiln-dried to a uniform moisture content of 
not exceeding 10 percent; and after impreg- 
nation, the wood shall be air- and/or kiln- 
dried to a moisture content of not more than 
10 percent before fabrication. 


Equipment—The contractor must furnish 
satisfactory proof that the plant in which 
the wood is to be treated has sufficient ca- 
pacity, experience and the necessary equip- 
ment to furnish a thoroughly impregnated 
wood in the quantity required. 

Samples—Each sample shall consist of suf- 
ficient material for five % by % by 48 inch 
specimens for the fire tube test. At least 
one sample shall be submitted for each spe- 
cies of wood to be used in the construction 
Oe Ole Oe OF. 2s ckckeene doors, but where the 
same species is used for core and crossband- 
ing or veneer, one sample for each class of 
material should be submitted. The material 
for samples should preferably be of the 
thickness to be used in the doors. The method 
of selecting the samples shall be optional 
with the purchasing agency 

Test—When tested in the Fire Tube Ap- 
paratus, as described by the Forest Products 
Laboratory, the average total loss in weight 
for each sample of five specimens shall not 
be greater than 25 percent, nor shall the 
total loss in weight of any one specimen be 
greater than 30 percent, and the average 
maximum temperature at the top of the tube 
for each sample of five specimens shall not 
exceed 200°C, nor shall the maximum tem- 
perature at the top of the tube for any one 
specimen be greater than 250°C. 

NATIONAL BuREAU OF STANDARDS. 
Washington, D.C. Oct. 18, 1934 CRB:SBD 


The Bureau of Standards has issued a general 
statement on fireproofing treatments for wood, 
and this also should be of interest to many 
lumbermen : 





Fire Retardant Treatment for Wood 


Several processes have been in use involv- 
ing the injection of chemicals into wood to 


make it more or less fire retardant. For 
interior work, ammonium phosphate and am- 
monium sulphate and combinations of them 
have been much used for this purpose. Other 
chemicals that have been used or proposed 
are ammonium chloride, sodium borate and 
zine chloride. Most of these chemicals are 
soluble and would be washed out where ex- 
posed to the weather, and possibly when used 
in floors if the floors are cleaned by washing. 

For outside use, a combined treatment with 
sodium borate and zinc chloride has been 
proposed, and in laboratory tests found fairly 
efficient. The resulting salt, a zinc borate, 
is less soluble than the other salts mentioned. 

If a sufficient amount of the above chemi- 
eals is injected, it will make the wood fire 
retardant in the sense that it will not flame 
at ordinary temperatures, although at higher 
temperatures it will char and the volatiles 
will distill off and burn. 

Fire retardant surface treatments for wood 
generally have only minor value in prevent- 
ing ignition from contact with small flames, 
due to the thinness of the film and its rapid 
destruction in contact with flame. Practically 
all well maintained paint coatings have some 
fire retardant value in this respect, but none 
can be considered as affording any consider- 
able protection. As conclusion from a series 
of tests with different kinds of standard and 
retardant paints conducted at the Bureau 
some years ago, it was concluded that as 
much or more fire retardant effect can be 
obtained with whitewash and sodium silicate 
as with any proprietary paint, as it concerns 
inside use. 

Sodium silicate solution is made by dilut- 
ing one volume of commercial water glass 
solution, 1.39 specific gravity, with two vol- 
umes of water. The whitewash solution is 
made by mixing ten parts slaked or hydrated 
lime, and one part Portland cement with 
salt water to a thin solution. 

Another formula for whitewash known as 
the “Government” or “Lighthouse” formula: 
Slake one-half bushel of unslaked lime with 
boiling water, keeping it covered during the 
process; strain it and add a peck of salt dis- 


solved in warm water; three pounds of 
ground rice, put in boiling water and bojj 
to a thin paste; one-half pound powdereg 
Spanish whiting and a pound of clear glue 
dissolved in hot water; mix these well to. 
gether and let the mixture stand for severa] 
days. Keep the wash thus prepared in q 
kettle or portable furnace, and when used 
put it on as hot as possible with painter's or 
whitewash brushes. —Eprror.] 


Needs Book on Stair Building 


Please send me information about any 
books you have on stair building; I am egpe. 
cially interested in methods of building cir- 
cular stairs.—INQuiry No. 3208. 

[The most comprehensive and richly illus. 
trated book on stair building that has come to 
the attention of the AMERICAN LUMBERMAN js 
“Modern Practical Stairbuilding and Handrail- 
ing—for the Use of Workmen, Builders and 
Architects.” It is an English publication, and 
the English edition appeared in two parts, but 
the American edition puts both in one 
cover. It contains 107 plates, many of these 
folded because of their large size; and, besides 
these, many other illustrations by line draw- 
ings and photographs. The page is of large 
size, of good stock, the printing is finely done, 
and the book is substantially bound. It is a 
book that anyone interested in stairmaking 
would be proud to own. Copies may be had 
from the AMERICAN LUMBERMAN at the pub- 
isher’s price of $7.50. 

3esides this book, two others are supplied 
by the AMERICAN LUMBERMAN, as listed in 
300k Catalog: “Stair Building and the Steel 
Square,” by Hodgson and Williams, with 112 
pages and 180 illustrations, price $1; and “Stair 
Builder’s Guide,” by Williams, a_ simplified 
treatment, with 259 pages and many illustra- 
tions, price $3—both of them giving instruc- 
tion on circular stair building —Eprror. | 





NEWS AND 
VIEWS OF 





50 YEARS AGO — 


From the AMERICAN LUMBERMAN 





A Fourth Try at the Tapered 
Timber.—Elmira, N. Y.—While 
your conclusion is correct, there 
are questions involving the 
same principle that could not 
be so readily solved by the rule 
given as by the following for- 
mula, which is universal in its 
applications to all problems of 
this kind: A equals area of 
upper base; B equals area of 
lower base; H equals altitude 
of frustum; V equals volume 
of frustum; then V_ equals 
one-third of H multiplied by 
the sum of A plus B, and the 
square root of A B. If wanted 
in square feet, one inch thick, 
as in the example given, the 
result would be 156.—S. B. S. 





Second Answer on Taper.— 
Kansas City, Mo—yYou will 
have to figure once more on 
that stick of timber before you 
can convince the boys out here 
that you are correct. It is so 
cold here that all we have to 
do these days is to hug the 
stove, and swap lies, talk 
ground hog and work problems. 
While you make but 156 feet, 
we go you 24 feet better. A 








stick of timber 6x6 by 18x18, 
12 feet long equals 180 feet. 
It is equal to four pieces 3x3 
by 9x9, 12 feet long; one piece 
3x3 by 9x9 equals 45 feet; four 
pieces equal 180 feet, board 
measure.—C, H. Q. 


A Better Rule for Taper— 
Clinton, Iowa—I notice in the 
LumperMan of Feb. 20 several 
communications in regard to a 
stick of timber 18x18 inches at 
one end, 6x6 inches at the 
other, and 12 feet long. Now 
I think I know a little better 
rule than any given so far, 
which is as follows: To the sum 
of the areas of the two ends, 
add four times the area of the 
middle section parallel to them, 
and multiply this sum by one- 
sixth of the length. The area 
of the large end is 324 square 
inches, of the small end 36, and 
four times the area of the mid- 
dle section, which is 12 inches 
square, is 576 square inches. 
Adding these together, the sum 
is 936 square inches, or 78 
square feet. Multiply this by 
2 (one-sixth the length) and 
the answer, 156, is obtained.— 
Fred R. Nichols. 





Hail the Typewriter! — In 
modern methods of transacting 
business, probably no one ele- 
ment is entitled to greater con- 
sideration than the typewriter. 
Within the last few years its 
use has grown to be almost 
universal. The happy combina- 
tion of a stenographer and type- 
writer affords the business man 
of today the much needed op- 
portunity for duplicating him- 
self, so to speak, and increas- 
ing more than a hundredfold 
his capacity for turning off 
work. The idea of the head of 
either a great business or 4 
department therein plowing his 
way through a mass of corre- 
spondence with a pen, is as 
much behind the times as if he 
should undertake a journey by 
the canal boat. 


Penobscot Offices—At a late 
meeting of the Penobscot Lum- 
bering Association, the follow- 
ing named officers were elected 
for the ensuing year: J. W. 
Palmer, president; Abram 
Moore, clerk and_ treasurer; 
and J. M. Hodgkins, William 
H. Strickland, John Cassidy, J. 
Fred Webster, John Morrison 
and Samuel Sterns, directors. 
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Cost of NRA Code Adminis- 


tration 


New York, June 17.—The total cost of ad- 
ministering the NRA and its 578 codes during 
the two-year period ending this month is more 
than 93 million dollars, according to a study is- 
sued June 10 by the National Industrial Confer- 
ence Board. This total is distributed as fol- 
lows: 

Code Authority Expenditures. .$71,704,406 

National Reeovery Administra- 


SN crn icceh & hae enw ae a ae eceeaaine 18,110,091 
Interior Department, Adminis- 


tration of Petroleum Code... 2,214,963 
Agricultural Adjustment Ad- 

ministration, Code Adminis- 

OO SPO LE Ee 565,646 
National Labor Relations Board = 1,214,489 
National Steel Labor Relations 

PE vcs sses macnn eeu seas eee 25,000 
Textile Labor Relations Board 50,000 

Sa ad baie ie ae ean $93,884,595 


Additional costs not included in the foregoing 
total involve the expenses of code formulation, 
outlays of individuals attending hearings, and 
litigation expenditures in connection with code 
enforcement. Nor does this total include the 
added cost of manufacture under the codes, nor 
business men’s time spent on code problems. The 
93 millions represent merely the general admin- 
istrative costs that the code system has entailed 
for industry and the Government. 





Bidders on Federal Projects Told 
to Forget NRA 


Kansas City, Mo., June 17.—Construction 
firms and building material dealers who sub- 
mitted bids on Goverriment construction proj- 
ects, particularly CCC camps in this area, have 
received word from Washington they no longer 
need to comply with NRA provisions to be 
eligible to place further bids on Government 
work. Previously, the Government refused to 
accept bids from lumber firms that failed to ad- 
here to provisions of the Lumber Code. The 
new ruling is not expected to increase the num- 
ber of bidders on Government jobs. 

Bids were received June 6-8 for 15 Missouri 
CCC camps. They are to be located at Kahoka, 
Kirksville, Pacific, Butler, Blue Springs, 
Mound City, Brookfield, Perryville, Paris, Ful- 
ton, Union, Palmyra, Delta, New Madrid and 
Carruthersville. 





Liquidate Code Authority 


CINCINNATI, Onto, June 17.—Initial steps 
towards liquidation of the subdivision Code 
authority of the Appalachian Hardwood dis- 
trict were taken last Friday at a meeting of 
the Code trustees named recently by Appala- 
chian Hardwood Manufacturers (Inc.). J. J. 
Linehan, chairman of the Code trustees, pre- 
sided and the entire board was in attendance. 
It was decided to liquidate but sentiment favor- 
able to the continuance of compliance with NRA 
under the new system of voluntary co-operation 
in the matter of wages and hours of labor was 
expressed. Manufacturers present represented 
approximately 60 hardwood mills of five Appa- 
lachian States. Carl H. Clendening, secretary- 
treasurer of the Code authority, was directed to 
wind up the affairs of the organization but to 
keep in touch with the plans of President Roose- 
velt for voluntary co-operation with NRA. It 
is expected that the liquidation process will 
consume several weeks. 

Those present were J. W. Mayhew, gen- 
eral manager W. M. Ritter Lumber Co., Co- 
lumbus; E. R. Boyd, president Virginia Hard- 
wood Lumber Co., Tazewell, Va.; E. M. Bon- 
ner, secretary-treasurer Atlas Lumber Co, 
Cincinnati, also president of the Cincinnati 
Lumbermen’s Club; Fred Bringardner, presi- 
dent Bringardner Lumber Co., Lexington, 
Ky.; B. B. Burns, president Ritter-Burns 
Lumber Co., Huntington, W. Va.; R. J. Car- 
roll, president Wilderness Lumber Co., 
Charleston, W. Va.: F. Edwin Mower, presi- 
dent T. E. Mower Lumber Co., Charleston, 
W. Va.; and H. E. Everlev, manager trade 
extension department Appalachian Hardwood 
Manufacturers (Inc.) 
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Plans were made to issue a weekly and 
monthly trade barometer to show comparisons 
of orders, shipments, production and stocks on 
hand in the Appalachian hardwood industry. 





Control of Shingle Markets 
Within Canada Proposed 


A proposed scheme has been submitted to 
the Dominion Marketing Board for control and 
regulation of the marketing of British Colum- 
bia red cedar shingles, except those exported 
to the United States which are already under 
regulation. The scheme has been amended and 
redrafted by the board, but is subject to fur- 
ther amendment. Copies of the proposed scheme 
will be available for distribution. Requests 
for copies should be made to the secretary, 
Dominion Marketing Board, Confederation 
3uilding, Ottawa, or to the secretary, Canadian 
Manufacturers’ Association, Vancouver. 
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Building Large Number of 
Refrigerator Cars 


Tacoma, WasH., June 15.—Several million 
feet of lumber are being used by the Northern 
Pacific Railway at its shops here in the manu- 
facture of large numbers of refrigerator cars 
for use throughout the company’s system. The 
shops are now engaged in completing one lot 
of 250 such cars. When this is completed, work 
will start immediately on a lot of 500 cars. The 
shops, said to be the largest in the Pacific 
Northwest, are now employing approximately 
750 men, as against a personnel of 1,200 in 
normal times. The shops provide facilities for 
manufacture of 6 refrigerator cars, 10 box 
cars and 19 flat cars daily. The company’s 
lumber yard here, which supplies lumber for 
approximately two-thirds ef the entire Northern 
Pacific system, has a storage capacity of 25 
million feet. The dry kiln and planing mill 
have a capacity of 1,500,000 feet monthly. 
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up-to-date. 





Chains » 


“Chain Letter-itis” has the nation in its grip. Newsboys and bankers join 
in the common chant—1,000—1,500—2,000—whether it’s dimes, dollars 
or donuts is immaterial. The urge to invest a little in the hope of securing 
large returns is well-nigh irresistible. 


To those selling the lumber and woodworking 
trade, there is offered an opportunity to satisfy 
this instinctive urge by making a moderate 
investment that definitely assures substantial 
returns. Unlike the chain letter, however, the 
potential value of this investment steadily in- 
creases rather than diminishes. It is, of course, 
the Lumbermen’s Red and Blue Book Service— 
and it pays big dividends because— 


—The Lumbermen’s Credit Rating Book, through 
Supplements issued TWICE-A-WEEK, brings 
up-to-the-minute credit changes. 


—New concerns entering business are immedi- 
ately reported (new prospective customers for 


—All divisions of the industry cooperate with us 
in keeping our listings and ratings revised and 


It is not necessary to invest a dollar, or even a dime, as the price of a stamp 
will bring you full particulars of this comprehensive service, which assures 
big dividends through the prevention of bad account losses and through 
assisting you to develop new, profitable sales connections. 


Your investment in the Lumbermen’s Red 

and Blue Book Service offers an endless 

chain of dividends. Inquire today about 
; our 30 Day Approval plan. 


Address Dept. “A” 


Lumbermen’s 


Credit Association, Inc. 
608 S. Dearborn St., Chicago * 99 Wall St., New York City 
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Seattle, Wash. 


Few mills are making prompt shipment. Both 
gritish Columbia and Oregon mills are well 


booked up There is a very heavy demand ; 

for No. 3 common dimension, stocks being are about the only Washington mills shipping 
well cleaned up. No. 2 is almost as scarce. intercoastal. Coos Bay in Oregon is active. 
There is a bigger spread between high and Ship space is plentiful; some ships have been 
low grade lumber than a_ while back. laid up. Small production has created a false 
The mills are well cleaned up on low price level. No. 1 dimension, formerly $13, 
grade stuff, which, before the strike, was now brings $17, and No. 3, formerly $7, now 
difficult to move. There is a lot of Govern- sells at $9.50. In other words, Canadg‘tan 
nent inquiry out for Nos. 2 and 3 dry di- shippers are getting the former American 
mension; No. 1 or No. 2 and better may have price plus the $4 duty. But buyers are hesi- 
to be used if the strike continues Dry di- tant. East Coast stocks are declared to be 
mension brings $3@4 over Code in mixed low. Lumber for spot loading brings $5 
ars, while vertical grain flooring sells at $10 above pre-strike prices. 


above Code, and can hardly be gotten. Other 
items of uppers bring $2@3 over Code. Local 
retail yard are making deliveries without 
nterference from the unions, but are greatly 
bothered by the broken condition of stocks, 


California—One informant in close touch 
with shipping estimates that California has 
consumed about 4,000,000 feet of lumber from 
British Columbia since the strike. 


which nece itates a great deal of trading Export—The McCormick mills are believed 
among then New house construction has to be the only ones on this side of the line 
lowed up, builders being reluctant to start exporting any lumber. So complete is the 
work as long as uncertainty about lumber export tie-up that inquiries have practically 
deliveries exists : stopped. China is inactive, and Japan still 


‘ ; ; has fair stocks. 
Intercoastal—Though demand is light, a 


considerable volume of lumber has been pur- Western Red Cedar—aA group of cedar mills 
chased from British Columbia, and also lath has refused to sell any lumber since the 
One informant estimated 15.000.000 feet has strike, though a good inquiry for siding 
been shipped or is in process of being shipped keeps coming, one sales representative de- 
from British Columbia to the Atlantic Coast clared; this market is probably the most 
since the strike. Another declared 8,000,000 inactive of any. 

is moving to New York. Much of this move- Logs—Fir log stocks are declared to be 
ment is now threatened by a longshoremen’s the lowest in fifteen years, and so few sales 
strike in British Columbia, which at this have been made that it is impossible to state 
writing effective at all ports save Victoria prices. Shingle cedar logs have gone up to 
and Point Alberni, and longshoremen at these $12 and $13, and so few are available that 
ports may go out at any time. The two the mills are using up all those two years 
McCormick mills in Washington, and the old No hemlock is available, this having 
Olympic Forest Products Co. at Port Angeles, been all contracted for by pulp mills. 


New Development in Drying Baskets 
by Straight-Line 


\ new development in drying made-up bas- system itself. Thus veneer packages passing 
kets of all sizes and types is a modern con-_ through the dryer get the benefit of reversible 
veyor dryer, using the Moore reversible cross- circulation, which insures more uniform drying. 
circulation system. It provides straight-line Straight-line production methods, made pos- 


production methods for the veneer package 
manufacturer, giving him large drying capacity, 
reduces handling cost, and assures him of stand- 
ardized uniformity of drying, and a_ better 
product. 

This dryer utilizes fast, reversible air cir- 
culation and low temperature, and in reality 
gives the package stock an “air-conditioning” 
treatment. Many well-known packages are us- 
ing this type of dryer and are highly pleased 
with its performance. 

Shown here are two views of the high-pow- 
ered Moore conveyor basket dryer, which old- . : 
time veneer package manufacturers are saying Note enormous capacity of bushel baskets coming 
is the most important development in basket out discharge end of conveyor basket dryer 
manufacture in recent years. 

Bushel baskets (both round and flat-bottom), 
small till baskets, hampers, etc., are being suc- 
cessfully and uniformly dried in this new-type 
dryer at a number of well known plants in the 





South 

The dryer is built any length and width to 
suit capacity desired; usually about 140 feet in 
length. The patented conveyor system operates 


within the drying chamber carrying baskets 
and hampers from the loading end to the dis- 
charge end. Temperature and humidity are 
automatically controlled and regulated within 
the drying chamber to suit the stock being dried. 
The conveyor system can also be regulated as 
to speed, to suit the degree of dryness desired. 

But the principal feature of the new-type 
dryer is the air circulation system. This is 
the high-powered Moore cross-circulation fan 
system, consisting of efficient disc multi-blade 
fans mounted approximately 8-foot centers on sible by the conveyor dryer, eliminate lost mo- 
a single shaft which extends the full length of tion, reduce handling to a minimum and make 
the dryer. This patented fan system is so de- for lower-cost and more efficient drying. Moore 
signed that circulation is actually reversed sev- Dry Kiln Co., of Jacksonville, Fla., and North 
eral times throughout the length of the dryer, Portland, Ore., is the manufacturer of this 


without the necessity of reversing the fan modern conveyor basket dryer. 





Hampers coming through conveyor basket dryer 
at a North Carolina plant 
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West Coast Woods—Rail—Demand is slack- 
ening. due to resistance of buyers to higher 
prices Oregon has many mills running, and 
buyel seeking mixed cars must go there. 


Shingles—There is fair demand for ghin- 
gles. Sritish Columbia mills are oversold. 
Shingle prices run 50 to 75 cents above old 
Code figures. XXXXX, which sold at $2.25 
under the Code, bring $3.10@3.15. One in- 
formant declared No. 1's moved at 95 cents 
over Code. One shipper complained long- 
shoremen’s unions are loading shingles but 
refusing lumber. 


Portland, Ore. 


West Coast Woods—The strike is still ty- 
ing up many mills, several of them having 
shut down to await restoration of normal 
conditions, and as a result shipping here both 
by water and rail is almost at a standstill, 

The larger spruce mills here remain idle, 
and are not quoting prices. One has been 
down since early in May. 

Western pine mills are doing a big busi- 
ness, twice as large as that of the corre- 
sponding period last summer. A small fall- 
ing off in orders was noted last week, but 
most dealers welcomed this because it will 
give them opportunity to catch up on their 
orders. 

The demand for saw logs will be active 
as soon as the larger mills here resume oper- 
ations, and very likely log quotations will 
advance. Few camps are operating in the 
Columbia River district. 


Norfolk, Va. 


North Carolina Pine—The passing of the 
Code had a tendency to slow down business, 
and rapid price advances recently have had 
the same effect. For a while there was a 
flurry among the yards to buy not only to 
cover their present needs but also for a short 
time in the future, when the fact became 
known that the Government was in _ the 
market for a great deal of roofers and small 
dry framing. Just as soon as the yards 
covered, they were not tempted to buy fur- 
ther, and prices on low grades have weak- 
ened. More stock is being offered, not for 
quick shipment but for shipment within four 
to six weeks. On the other hand, retail yards 
are enjoying a very good business. 30X 
makers have not had to pay more for rough 
lumber, but pine and poplar suitable for 
manufacture of beer crates is very scarce. 
It is said that air dried roofers can be bought 
in Georgia at $13.50 to $14 for 6-inch, the 
same for 8-inch, 50 cents more for 10-inch, 
and $15 to $15.50 for 12-inch. Small framing 
prices have also receded somewhat. How- 
ever, prices on the better grades of kiln 
dried pine lumber are firm, and kiln dried 
roofers are strong also. Production has been 
much less during the past two weeks. 


Warren, Ark. 


Arkansas Soft Pine—Mills continue to have 
sizable order files, though this week there 
was a slight let-up in new business. Planing 
mills are running to capacity, with some re- 
ported to have put on a night run. Few 
sawmills have increased their output by more 
than 10 percent. Stocks of small mills have 
been reduced 30 to 50 percent, and they are 
passing up much business that would for- 
merly have been attractive. Most new busi- 
ness requires immediate loading, and mixed- 
car orders are still plentiful. Several sizable 
rush orders were placed for 6- and 8-inch 
Nos. 2 and 3 center-matched and shiplap, but 
some mills have had to turn down this kind 
of business. Heavy sales of the above items 
have reduced mill stocks to the lowest level 
for many months, 6-inch No. 2 being in lim- 
ited supply at most mills. So much 8-inch 
No. 1 have been sold and shipped the past 
30 days that several mills are now having 
to limit sales, and 6-inch No. 1 is scarce in 
all lengths except 8-foot, while 10-inch No. 1 
continues scarce in 10-, 12-, 18- and 20-foot, 
with the same lengths even scarcer in 12- 
inch. In B&better 1x4- and 8-inch, 16-foot, 
are very scarce, also 4/ and 5/4 by 12-inch 
B&better and 5/4x10-inch, 12-foot. Many 
other items are available only in certain 
lengths. Industrial demand continues very 
satisfactory, and railroads are showing more 
interest than for several months. Practi- 
cally all mills report limited stocks of car 
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material, except 1Ix6-inch, 10-foot B&better. 
Sales of 4-inch 10-foot B&better and siding 
made last week cleaned up stocks of this 
item. Both %- and 18-foot B&better are 
scarce, along with 2x6-inch, 18-foot B&better 
which continues in limited supply. 


Southern Hardwoods—Demand has been 
quite satisfactory, increased sales of flooring 
and sap gum in both Nos. 1 and 2 featuring 
the market. Demand for other items is bet- 
ter than since last summer. A real shortage 
exists in 4/ and 5/4 FAS red oak, because of 
increased demand for trim. Most available 
No. 1 common red oak has been absorbed for 
flooring. Several flooring plants have been 
actively in the market for flooring oak. De- 
mand for dimension stock has been very sat- 
isfactory Log supplies are very low and 
heavy rains have overflowed practically all 
small rivers and creeks, and brought the 
large rivers back to flood stage. 


Memphis, Tenn. 


Southern Hardwoods—A good domestic and 
fair export demand for southern hardwoods 
continues, with prices on practically all 
items advancing, because logging operations 
have been much restricted by rains, that 
continue throughout the southern producing 
territory. Sales have exceeded production in 
practically all sections of the South, and it is 
probable that many items will soon be prac- 
tically impossible to buy. Mills running are 
unable to operate every day, or on any regu- 
lar s« he dule 


Domestic demand, which has been coming 
from all groups of consumers, has been bet- 
ter than at this season for many years. All 
items are called for, and furniture manufac- 
turers, retail dealers, automobile body manu- 
facturers, and sash and door manufacturers, 
and even box and crate manufacturers, have 
been in the market. Flooring manufacturers 
have been buying low grade oak, and the 
price on this item, which has been low for 
years, has advanced several dollars, for in 
some sections flooring oak is rather hard to 
find Low grades had been a drug on the 
market, and low prices on these affected 
prices on many of the upper grades. 

Export demand has only been fair, as 
foreign buyers are not taking the quantities 
they usually do at this season. 


Minneapolis, Minn. 


Northern Pine—Stocks of a number of 
items are depleted and assortments are poor, 
so some manufacturers have considerable 
trouble in filling orders for mixed cars, which 
constitute the bulk of the business. While 
this difficulty is becoming more acute daily, 
production for some time has been exceeding 
sales and shipments, and as soon as newly 
cut lumber is ready for loading the trouble 
will be overcome. A steady improvement in 
retail yard business is being recorded, but 
retailers have shown little inclination to 
stock up beyond immediate needs. Industrial 
demand is growing steadily and as a result 
an acute scarcity of low grade stocks is 
developing. Prices are firm, with levels 
slightly above those of the Code. Some of 
the orders that normally go to the West 
Coast are being diverted to Minnesota manu- 
facturers. 

Northern White Cedar—Demand for posts 
has steadily increased since early spring, 
though recent rains caused a slight lull. All 
sizes are in demand. There is a steadily 
increasing call for the smaller-sized poles. 
teplacement work and construction of new 
lines for CCC camps are taking most of this 
latter material. Prices are holding firm, with 
further advances in sight. Stocks are dwin- 
dling, with manufacturers reporting short- 
ages in some lines. The smaller sizes of 
posts have been in short supply for months. 


Millwork—With general 10 percent ad- 
Vances made effective a little more than a 
Week ago, sash and door mill products are 
moving satisfactorily, and a number of manu- 
facturers report a steady increase in busi- 
ness. Modernizing and repair work continue 
to take most of the material in the larger 
Population centers, while some new con- 
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struction is in progress in the rural districts. 
Considerable new building is scheduled for 
Minneapolis and St. Paul in the near future, 
if inquiries are any criterion. 


Houston, Tex. 


Building continues active in the city and 
vicinity, city permits having amounted to 
$113,320 last week, and much higher the 
week before. Lumber yards are getting all 
the business they can handle without in- 
creasing forces. tains have flooded large 
sections of the State and damaged crops and 
livestock, as well as washing away many 
homes. Crops on the upland section of the 
State are in excellent condition and have 
sufficient moisture to carry them through for 
a bumper yield. 


Southern Pine—Buying has not been so 
brisk since the Supreme Court's decision on 
NRA, but there is plenty of business being 
placed, demand running heavily to lower 
grades. CCC purchases started last week 
and will probably clean up practically all 
low grade lumber. Advanced prices have 
held, and many mills that did not make 
mark-ups three weeks ago are now doing 
so. Production has increased very little since 
the Code was declared unconstitutional, and 
shipments have been far above it, so in many 
items there are shortages. 


Hardwood—The market continues unsatis- 
factory so far as prices are concerned, only 
oak having strengthened, but volume holds 
up fairly well. Floods make it impossible 
to operate. 

Shingles and Lath—Shingles are difficult to 
buy, and there is a great variation in prices 
asked. sritish Columbia mills have advanced 
their prices approximately 50 cents a square 
over Code, and are unable to accept anything 
like the amount of business being offered 
them. In many instances they are being 
offered as much as $1 a square over Code. 
Lath are getting scarcer, with prices advanc- 
ing to $3 for No. 2, and $4 for No. 1, f. o. b. 


ears, mill, 
Detroit, Mich. 


Rains have slowed up outside work, but 
there has been a seasonal pick-up in summer 
cottage construction, lake resort work and 
such. Industrial consumption keeps up un- 
usually well, especially for automobile manu- 
facturing. A lot of lumber from the West 
Coast was shipped in before the strike there 
really became effective. With the South and 
the North to draw from, it is felt that this 
section can carry on successfully. 


Kansas City, Mo. 


Southwest Market—While a good volume 
of lumber has been sold during the last fort- 
night, there has been some hesitancy in the 
market ever since the Supreme Court ruling 
on Codes the first of the month. Activity 
in yard buying indicates that consumption 
in new construction is improving, but many 
of the large buyers have not placed orders 
for their full requirements, and give no in- 
dication of doing so. The West Coast strike 
overshadows all transactions here. Buyers 
have come to southern pine mills or western 
pine manufacturers, unaffected by the strike, 
to insure getting shipments. Both of these 
groups have booked an unusual amount of 
business during May and the first two weeks 
of June. Producers have been unable to 
supply all the demand, and stocks in this 
territory are in bad shape, salesmen report. 
Floods in many parts of the southwestern 
area caused considerable damage to farm 
property and will necessitate large stocks of 
lumber for rehabilitation purposes. Some 
Nebraska lumber dealers have complained 
their stocks are sold out and they have been 
unable to obtain other supplies. 

Industrial-—-Sales to industrial consumers 
showed little change, the principal buyers 
being motor car manufacturers and furni- 
ture plants. The latter were reported un- 
usually active for the season, as the result 
of the trend toward home modernization. 


Retail—April sales of lumber at 156 retail 
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yards in the tenth Federal Reserve district 
were 8.7 percent larger than in the preced- 
ing month this year, and 15.7 percent larger 
than in the same month in 1934. Dollar 
sales of all materials, which increased 16.5 
percent for the month, were 27.4 percent 
above those of a year ago. Stocks of lum- 
ber as of April 30 were 2.1 percent heavier 
than one month earlier, and 65.1 percent 
lighter than one year earlier. 


Southern Pine—Demand held up well, and 
inquiries showed little indication of falling 
off for the remainder of the month. Home 
building items were in best demand, and 
the market is slowly working higher because 
of badly broken mill stocks. Industrial de- 
mand was negligible, except for box grades. 


Western Pine mills were taxed to the ut- 
most to meet the run of orders from cus- 
tomers who usually buy from mills on the 
Pacific Coast, now experiencing labor diffi- 
culties. Most of the pine mills have notified 
salesmen regarding limitations to be placed 
upon items in short supply, and have ad- 
vanced prices, with little effect upon buying. 


Hardwoods have not felt the increase in 
consumptive demand as keenly as have other 
varieties, but demand is fairly consistent, 
and most of the losses in price during April 
and early May have been recovered. There 
was not much new industrial business to 
bolster the market, however. 


Douglas Fir—There still is nothing doing 
here in the fir business, and no shipments 
are coming through from the Northwest 
Coast, causing considerable concern among 
retailers who are unwilling to substitute 
other varieties. 

Shingles and Lath held their ground nicely, 
the former making further advances as a 
result of shortage of West Coast supplies, 
and the unusually rainy weather experienced 
in the Southwest. Lath rallied along with 
other home building items. 


Tacoma, Wash. 


West Coast Woods.—There has been only 
the very barest lumber movement from here 
during the last fortnight, and that confined 
to lumber cut before the mill strike started. 
However, orders are piling up, and ships, 
chiefly from Atlantic ports, are now here 
awaiting the first opportunity to load cargoes. 





Birmingham, Ala. 


Southern Pine—Most mills have continued 
on their regular schedules since discontinu- 
ance of the Code, as their order files were 
full and prices satisfactory. Due to the pine 
mills receiving some of the orders that would 
normally go to fir,and to continued increase 
in demand from local markets, certain items 
have advanced strongly. Any number of 
mills have refused to quote or offer certain 
items. Flooring in every grade except No. 3 
common moved up $2@4. No. 3 common, 
1x3- and 4-inch, is $12; 1x6- and 1x8-inch 
S2S&CM or shiplap, $14, and 1x10- and 1x12- 
inch, No. 3 S4S, $16 and $18, with stock 
accumulating rapidly in these sizes. No. 2 
and dropping flooring, 1x3- and 1x4-inch, is 
$19@20 for shortleaf, and $21@23 for long- 
leaf, with about the same difference in drop 
siding and partition. Shortleaf finish, kiln 
dried, S4S, ranges: 1x6- and 1x8-inch, No. 2, 
$20; No. 1, $35; B&better, $38—with the 1x10- 
inch $23, $38 and $45, and the 1x12-inch, $25, 
$40 and $50, respectively, with the 1%-, 1%- 
and 2-inch about $5, $7.50 and $10 above. 
Longleaf dimension is $21@26 for No. 1, and 
$19@25 for No. 2, taking 2x4- to 2x12-inch 
and 16-foot and under, with $1.50 added for 
18- and 20-foot. Shortleaf dimension ranges 
$17@23 for No. 2, and $19@24 for No. 1. 
Rough dimension is $1.50 less. Ceiling, par- 
tition, drop-siding, bevel and resawn siding 
and sheathing are not in as strong demand 
as are flooring and finish. Timbers for mixed- 
ear loading sell at satisfactory prices. Call 
for railroad stocks is a little better, but still 
rather sluggish. Industrials as a rule are 
buying for present needs only. Mill stocks 
are the lowest since 1926, and retail yards 
are at the bottom of their bins. 


Hardwood Flooring—Certain items of oak 
flooring have advanced. No. 2 common mixed 
moved to $32, with No. 1 red and white going 
from $40 to $45, select plain red from $48 
to $53, and white, $53 to $57, clear plain red, 
from $60 to $62, and white, $55 to 68. Stocks 
in clear plain white and the quartered are 
broken. 
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Eastern Trade News 


[F. J. Caulkins] 


_ Boston, Mass., June 17.—The outstanding 
factor that is to govern the movement of lum- 
ber in New England, and at all Atlantic coast 
points, for an indefinite period, is the cutting 
off of supplies of all types of West Coast lum- 
ber until the mills there swing back into ac- 
tion and shipping is resumed following settle- 
ment of the strike. Intercoastal distributors 
do not hope for post-strike receipts before early 
September. At present rate of movement from 
distribution yards, eastern stocks will disappear 
in less than three weeks. Most large yards in 
the Boston area have assembled enough fir and 
hemlock to cover their needs for the rest of the 
year. In the event that consumption should 
sharply increase, they will still be able to meet 
all calls by turning to eastern spruce, which 
will be available as wanted. There is a clear 
shortage today of many items in the West Coast 
list, including all grades of red cedar shingles, 
though it is reported that one American- 
Hawaiian boat bound here has heavy consign- 
ments of shingles. 

West Coast Fir and Hemlock.—Buying of 
stored lots at the terminals and at the dis- 
tribution yards has been brisk, as the deal- 
ers have been in a mood to pick up all de- 
sirable offerings to tide them over until the 
West Coast strike is over and shipping of 
lumber is resumed. Two small cargoes have 
arrived thus far in June and but few are 
afloat bound here. Stocks at the distribu- 
tion yards are low and badly broken, and 
most operators here feel that under pres- 
ent conditions supplies will be completely 
disposed of within a period of three to four 
weeks. Practically all of the larger yards 
in Metropolitan Boston have assembled stocks 
that will cover their needs through to 
Jan. 1 at least, but enough yards have 
bought sparingly to assure an outlet for 
all available supplies of fir and hemlock 
that may arrive during the summer months. 
All sales are at a substantial premium price 
over the old Code list, varying to fit the 
exigencies of each transaction. One of the 
largest distributors here sold its last stick 
of 2x4-inch fir or hemlock as recently as 
June 11. 

Eastern Spruce.—Heavy rain of the past 
week has produced flood waters in most east- 
ern rivers, and logs that were stalled two 
weeks ago are now running free. The head 
of the drive on the St. John River is al- 
ready running into the boom at Van Buren. 
Mills in Maine and New Hampshire are well 
supplied with orders to take the lumber out- 
put of the next four weeks at least. The 
market is both active and firm due to the 
growing scarcity of West Coast woods. 
There are rumors of impending advances in 
the price list, but the base for dimension— 
8 inches and under and shorter than 16 feet 
—remains at $32 for delivery at points tak- 
ing the Boston rate. Canadian mills are 
seeking business here more actively than 
they were a year ago, as those that cut 
chiefly for the English market are finding 
a greatly curtailed outlet overseas. Boston 
prices for the smaller sizes of 2-inch scantling 
are $32, with the 2x6- and T-inch at $33; 
8-inch, $35; 10-inch, $37, and 12-inch, $39@40. 
For random sizes, deduct $1. The call for 
boards continues to absorb all dry lots as 
offered. The 5-inch and up covers are firm 
at $29, and the 6- and 7-inch stock widths, 
dressed and matched, are $32@35. 

Lath and Shingles.— Standard 1%-inch 
spruce lath are firm and active at $3.65@ 
3.75, with the 1%-inch at $4@4.25. Eastern 
white cedar shingles are steady and fairly 
active at $4.25 for the extras; $3.50 for clears, 
and $3 for 2nd clears. Waterborne West 
Coast red cedars are in scant supply, and 
from local storage sell at 50 cents per square 
over the old Code prices. The 18-inch Per- 
fection grade has been sold out, with last 
sales at $4.56 for kiln dried. For the 16- 
inch XXXXX, the price is $4.18 for No. 1 
grade, with few if any available. There 
are scattered lots of No. 2 at $3.64, and 
of No. 3 at $3.30. For airdried, the prices 
are 15 cents lower. Reports from the West 
Coast indicate very limited supplies for all 
rail shipment and, though few shingle plants 


are in production, shippers’ quotations remain 
at $4.04 for the 16-inch XXXXX; and $4.43 
for the Perfections, delivered at New Eng- 
land points. 

Maple Heel Stock.—The large heel shops 
and shoe factories are holding to the labor 
provisions under the old Code, and now ap- 
pear to be fairly well adjusted to this plan 
with the result that there has been freer 
buying of heel maple by the better shops at 
a range of $80@85 for the standard No, 2 
grade of 2-inch. Available stocks at the 
mills are not excessive, and the balance be. 
tween supply and demand places the ship- 
per in a fairly strong and independent posi- 
tion. All who have tested the market fee] 
that there will be no price recessions during 
the present operating season, for the smaller 
heel shops are inclined to use lower grade 
maple in full length plank that sell at and 
below $65. 

Pine Boxboards.—The approaching packing 
season is bringing a better than average 
run of orders to the box shops. A stand- 
ard run of round edge inch is held at $16, 
f. o. b. the mill yard, with inferior lots movy- 
ing as low as $13. Delivered prices show a 
wide range from $18@21, according to the 
length of haul by truck. Most sales of 
inch square edge box are at $26, mill. 


Housing Being Actively Pushed 


Saturday was “National Better Housing 
Day” and, while President Roosevelt was 
scooping out a shovel-full of earth at the 
selected site for the erection of a “model 
home” in Washington, steam shovels were 
at work at seven sites in greater Boston 
preparing ground for the erection of seven 
model houses ranging in cost from $5,000 to 
$23,000, a project launched and sponsored by 
one of Boston’s larger stores. This enter- 
prise has previously been outlined in these 
columns, and as soon as the competitive 
awards are made for the best design for 
each type, construction work will start. The 
last day for submitting plans has been fixed 
as June 25, and the judges’ awards will be 
made soon after that date. The money 
prizes will total $4,200. On a smaller scale 
model homes are being erected in scores of 
New England communities, and in each case 
the objective is to get the best possible 
product within the allotted appropriation. 
FHA funds are available for all such proj- 
ects under the original Federal Act, and now 
comes the amendment to that Act signed by 
the President as recently as May 28, which 
permits the extension of modernizing credits 
in amounts up to $50,000 for repairing or en- 
larging business structures, apartment houses 
and industrial plants. At the same time, 
Title I of the FHA is extended to April 1, 
1936. There is a commercial side to this 
growing interest in the model home that has 
strong appeal for the home equipment con- 
cerns. It is only a week ago at Marblehead 
that the General Electric Co. broke ground 
for a model home that will be ready for in- 
spection by late July. It will be a small, 
compact 1%-story frame house of the type 
known as a Cape Cod cottage. Its equipment 
will include every electric housekeeping de- 
vice made by the company, though a G. E. 
oil heater will supply the heat. On Saturday 
the American Radiator Co. celebrated “Bet- 
ter Housing Day” by breaking ground for 
a model home in Newton, in which the latest 
innovations in boilers, piping and concealed 
radiators will be employed to demonstrate 
all advances that have been made in this 
field of home equipment. 


NEW YORK, N. Y. 


New York, June 18.—Retail distributors on 
Manhattan Island are moving very little lum- 
ber, but reports coming in from the suburban 
sections tell of an improving demand for house 
schedules, and of a continuing large demand for 
smaller lots of material for remodelling and 
repair work. Most of the larger yards have 
added liberally to their stocks of common con- 
struction lumber during the past month, in ex- 
pectation of a protracted strike on the West 
Coast that will cut down available supplies at 
the local terminals. The intercoastal move- 
ment of lumber is at a standstill and, aside from 
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4 few straggling cargoes that got away from 
the West Coast before May 29, receipts at 
Atlantic ports will be about nil until four to 
six weeks after the mills resume cutting. 
Stocks held in the terminals have been sharnly 
drawn down during June, as dealers sought 
to provide for their requirements during the 
strike period. Holders are calling for a price 
premium that ranges from $2 to $4 over the old 
Code level, and already the sma!ler dimension 
sizes of fir, as well as all grades of boards, have 
disappeared from most of the storage yards. 
Most of the dealers have covered their needs 
for many months ahead, but they feel that con- 
sumer requirements for coarse building lumber 
can be supplied as wanted by the eastern spruce 
mills. These operators in Maine and eastern 
Canada have been greatly disappointed by the 
sharp drop in export orders for spruce deal 
from Great Britain, and, as most mills have 
brought down a full supply of logs in the spring 
drives, they will be well equipped to meet any 
emergency call for cargo spruce at Long Island 
Sound ports, New York and Philadelphia, in 
which markets spruce was king until about 
twenty years ago. 

An important meeting of the Intercoastal 
Lumber Distributors’ Association was held 
Wednesday, June 12, at 2 o’clock in one of the 
private dining rooms at the Hotel Commo- 
dore. It was reported that the directors at a 
meeting held June 4 voted to liquidate all of 
the affairs of the Intercoastal subdivision of 
the Lumber Code Authority, and to officially 
close that branch of the work on June 16. It 
was voted that the I.L.D.A. be continued as a 
trade association, with R. T. Titus as executive 
secretary, a portion of the operating expense to 
be borne by the West Coast Lumbermen’s As- 
sociation, in connection with trade extension 
work to occupy part of the time of the secre- 
tary. Later in the day a directors meeting was 
held, when a tentative schedule of membership 
dues was adopted. 


Baltimore, Md. 


North Carolina Pine.—Just when buyers 
had begun to hope that the rise in prices 
would be halted by termination of the strike 
on the West Coast, pine prices were further 
strengthened in consequence of continued 
reduction in West Coast stocks, and pine 
mills are holding out for increases of $5 on 
some items. Stocks of pine on the wharves 
here have been added to. 30x makers have 
resumed buying, partly for future needs. 
House building is requiring larger supplies. 
Competition is very keen, as a consequence 
of the elimination of the Code. 

Georgia Pine.—Some longleaf distributors 
take the view that they can advantageously 
add to their assortments. Longleaf is un- 
doubtedly receiving greater consideration. 
in consequence of the demands of certain 
forms of construction. 

Douglas Fir.—Distributors here are beset 
with so many restrictions as to acceptance 
of orders by mills, and as to previous com- 
mitments, that a well nigh complete embargo 
has resulted. 





_ Hardwoods.—Added interest is being shown 
in stocks, and increased sales have resulted 
Reports of chiseling are to be heard, but 
generally prices are firm or higher. Export 
trade is dull. 

Sash and Doors.—Not in many months has 
home building been so active. It looks as 
if the industry were on the eve of a revival 
of impressive proportions. 


Buffalo, N. Y. 


The lumber trade is showing some im- 
provement, though new construction has not 
Increased to any large extent. Much of the 
lumber sold by retailers is for remodeling 
purposes. Lumber prices are generally 
Strong, because of the continuance of the 
Strike at Pacific Coast mills, and little stock 
from that section is being offered. Prices 
asked for such lumber are in most cases 
above what dealers feel that they can pay. 
Southern pine roofers are a little easier, but 
higher grade stock is strong. The uncer- 
tainty as to future prices causes dealers tc 
buy cautiously, 

Hardwood trade is below that of most re- 
cent years at this time, though wholesalers 
regard the outlook as more encouraging. 
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Prices are easy on some southern hardwood 
items. 

Western Pines.—The market in Idaho and 
Ponderosa pines is holding firm, with scarec- 
ity reported in some items of stock. Many 
dealers have been of the opinion that prices 
might ease off with the settlement of the 
Pacific Coast strike, and so have been buy- 
ing in a very conservative way. The amount 
of new construction work is not large enough 
to induce them to add much to stocks. 

Northern Pine is steady, with no heavy 
amount of lumber available. Some of the 
Canadian mills expect to turn out a larger 
amount of lumber this year than last, feel- 
ing that the demand will be considerably 
larger. Demand from retailers is not heavy, 
as many have sufficient stock to carry them 
along for the present. 


_ 
Red and sugar maple and birch trees form a 
major part of a deer’s winter feed, John Pearce, 
New York State College of Forestry, states. 
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FTC Enjoins Use of ''White 


Pine," Claiming to 
Own Mill 


WasHiIncton, D. C., June 17.—The Pease 
Woodwork Co. (Inc.), of Cincinnati, has en- 
tered into a stipulation with the Federal Trade 
Commission to stop using in its advertising the 
words “White Pine,” either alone or in con- 
nection with the word “California,” as a desig- 
nation for its products, so as to remove any im- 
plication that the lumber is made of white pine. 
This company also agrees to cease employing 
the words “Very Best Quality” to describe its 
lumber, and to stop using in advertising the 
phrase “Direct from Our Southern Mill to 
You.” The stipulation says the company did 
not actually own and operate a mill in the 
South or elsewhere, in which it produced the 
products it sold. 








ATKINS 

Stet SAWS 
Lumber Worth Cutting 
Is Worth Cutting Right! 


. ATKINS SILVER STEEL 
Saws, Knives, Tools and Files 
are second to none in cutting 
efficiency. Check your needs 
here: 





Cross-cut Saws and Handles 
Wide Band Saws 

Narrow Band Saws 

Solid Tooth Circular Saws 
Inserted Tooth Circular Saws 
Inserted Teeth and Holders 


Dado Heads, Groovers and 
Cutters 


Barrel and Stave Saws 


Shingle and Heading 
Saws 


Concave Saws 
Gang Saws 

Drag Saws 
Machine Knives 
Swages and Shapers 
Saw Tools 

Saw Gummers 
Saw Guards 

Saw Mandrels 
Grinding Wheels 
Files 

Load Binders 
Car Movers 

Belt Wax 


Send us your orders now. 





E. C. ATKINS AND COMPANY 


460 South Illinois St. 


INDIANAPOLIS, IND. 


BRANCHES: 


Atlanta, Ga. Chicago, Il. 


New Orleans, La, New York, N. Y. 


Seattle, Wash. Memphis, Tenn. 


Portland, Ore. San Francisco, 
Klamath Falls, Calif. 
Ore. Paris, France. 
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P. C. Barton, founder of the Barton Lumber 
Co., Jonesboro, Ark., is critically ill at a Mem- 
phis hospital, of a complication of diseases. 


Edwin A. Daane, of Sheboygan, Wis., man- 
ager Roth Building & Supply Co., has been 
elected president of the Sheboygan Lions Club. 


The J. A. Finley Lumber Co. has reopened 
its Philadelphia office in the Commercial Trust 
Building, it has been announced by J. A. Fin- 
ley, president. 

H. L. Durell, of Harriman, Tenn., owner of 
the Tennessee White Pine Co., was elected 
mayor of Harriman in the election June 4, 
getting a healthy majority of the votes cast. 


Orson E. Yeager, of Buffalo, president Yea- 
ger Lumber Co., is a Buffalo Rotary Club dele- 
gate to the Rotary International convention in 
Mexico City, and plans to be away about two 
weeks. 

Richard Winston, formerly superintendent of 
the Malone Shingle Co., Malone, Wash., and 
W. A. Fraser, of Rochester, Wash., have pur- 
chased the shingle mill at Tenino, Wash., and 
are preparing to put it in operation. 


Recent visitors to Buffalo lumber offices in- 
cluded: Arthur Jones, Tremont Lumber Co., 
Rochelle, La.; Leo G. Opsahl, Red River Lum- 
ber Co., Westwood, Calif.; and Charles J. 
Harris, New York representative of the Win- 
ton Lumber Co., Minneapolis. 


The Crane Lumber Co. at Thessalon, Ont., 
which had been idle since last fall, resumed 
operations at its mill June 10 and 125 men 
returned to work. It is expected that the out- 
put this year will be 17,000,000 feet. James L. 
Crane, of Buffalo, N. Y., is president of the 
company. 

Gordon M. Brown, lumberman of Chehalis, 
Wash., is recovering from an accidental bullet 
wound inflicted recently when his .22-caliber 
rifle was discharged while he was cleaning it 
preparatory to a fishing trip. The bullet entered 
his body near the heart but touched no fatal 
spot, and, located by x-ray, was removed. 


Several Buffalo lumbermen have been away 
from their offices lately, in attendance at col- 
lege commencements. E. W. Conklin, president 
Mixer & Co., was at the University of Roches- 
ter; E. W. Carson, at Penn State College; 
and Morris T. Raymond at Union College, 
Schenectady, N. Y. 

The Commercial Lumber Co., of Warren, 
Pa., has taken yard and mill space at the plant 
of the Palmer Lumber & Millwork Co., North 
Tonawanda, N. Y., and has opened an office 
there to carry on a wholesale business. Stock 
will be shipped to the yard from the company’s 
holdings in Pennsylvania. 


Clyde D. Taylor, retail lumber and material 
dealer of Covington, Ky., has announced his 
candidacy for the Democratic nomination for 
lieutenant-governor of Kentucky at the primary 
election in August, and plans to launch an 
active campaign at once. He has four oppon- 
ents. He formerly operated sawmills near 


Owensboro. 
_-_lCClCooe 


Sales Representatives Announced 


Tacoma, WAsuH., June 17.—The St. Paul & 
Tacoma Lumber Co. has announced the appoint- 
ment of A. C. Penberthy, of Tacoma Lumber 
Sales, Los Angeles, as its sales representative 
in southern California; and Frank Paramino, of 
the Paramino Lumber Co., San Francisco, as 
its representative in northern California. The 


St. Paul & Tacoma company is one of America’s 
largest and best known manufacturers of Doug- 
las fir. 


In Interest of Cedar Shingles 


B. L. Grondal, of the University of Wash- 
ington, at Seattle, is on a tour of the Middle 
West, speaking before business associations and 
other organizations, giving them interesting and 
important facts about the manufacture, use and 
application of wood shingles. An interesting 
speaker, he is meeting with a fine reception 
wherever he goes. His tour is sponsored by 
the Red Cedar Shingle Bureau, of Seattle. 








To Manage Southern Pine 
Trade Extension 


New ORLEANS, June 17.—Appointment of V. 
A. Stibolt, Hammond, La., as manager of the 
advertising and trade extension department of 
the Southern Pine Association, effective June 
16, is announced by H. C. Berckes, secretary- 
manager of the association. Mr. Stibolt comes 
to the Southern Pine Association from the po- 
sition of assistant general manager of the Natal- 
bany Lumber Co., Hammond, and _ affiliated 
companies where he was in charge of manu- 
facture and sales. He is widely known among 


lumber manufacturers and distributors not only 
He 


in the South, but throughout the country. 
also is noted as a structural engineer. 
During the life of the 
Lumber Code he was 
chairman of the South- 
ern Pine Division’s im- 
portant committee on 
cost protection and a 
member of the code con- 





V. A. STIBOLT, 
Hammond, La.; 


Manager of Advertis- 
ing and Trade Exten- 
sion Department 





trol committee. For 
some years he has been 
chairman of the com- 
mittee on economics, 
and a member of the 
forestry committee of 
the association. 

Mr. Stibolt was born in Davenport, Iowa, in 
1889 and was graduated from Cornell Univer- 
sity School of Civil Engineering, having special- 
ized in structural engineering. Shortly after 
his graduation he became connected with Rob- 
erts & Schaefer Co., engineers of Chicago, and 
later became industrial engineer for the Moline 
Plow Co., of Moline, Ill. In 1917 he was ap- 
pointed captain of ordnance in the U. S. Army, 
being assigned to duty as industrial engineer 
for the Rock Island, Ill., arsenal, and later was 
promoted to superintendent of the field and 
siege gun shop of the arsenal. 

At the close of the World War Mr. Stibolt 
returned to the Moline Plow Co., as chief en- 
gineer and assistant production manager. While 
there he designed the large “Farm-All” tractor 
plant, which now is the property of the Inter- 
national Harvester Co. He came South in 1920 
and entered the lumber industry as assistant 
general manager of Natalbany Lumber Co., 
Hammond, and affiliated companies, in charge 
of manufacture and sales. In December, 1926, 
Mr. Stibolt became executive vice president of 
the Rock Island (Ill.) Plow Co. remaining in 
that position until June 1932 when he returned 
to Hammond in his former position of assistant 
general manager of the Natalbany Lumber 
Co. 

Mr. Stibolt is familiar with all angles and 
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phases of lumber manufacturing and merchap. 
dising, as well as being experienced in building 
and construction. His intimate knowledge oj 
the production, sale and use of lumber is cop. 
sidered as fitting him excellently for his position 
as manager of the advertising and trade exten. 
sion department of the Southern Pine Associa. 
tion where he will have opportunity to apply his 
knowledge of and experience in these subjects 
for the benefit of the manufacturers of south. 
ern pine. 








Lumberman Finds Conditions 
Better on Trip 


A. DeWeese, proprietor of the lumber com. 
pany bearing his name in Philadelphia, Miss, 
has written to the AMERICAN LUMBERMAy 
about the decided improvement he found jn 
business while on a recent pleasure trip through 
thirteen States. Mr. DeWeese reported that at 
present there is a tendency on the part of buy- 
ers to resist somewhat the advance in lumber 
prices, but stated that he believed that, if lum- 
ber manufacturers realized the decided improye- 
ment, they would be encouraged to hold for 
present prices, and that another advance could 
be had which would permit a reasonable profit 
and the paying of higher wages. 

Mr. DeWeese declared that he found the 
lumber buyers for the various yards in the dis- 
trict he traveled seemed friendly toward a price 
that will allow a profit, but were against the 
variations in prices which make a buyer fear 
that a competitor will be able to get lumber 
for less. 


Club Elects; Other Baltimore 
Lumber Events 


BALTIMORE, MpD., June 17.—At a meeting of 
the Baltimore Lumber Sales Club held June 3 
at the Rennert Hotel the request of Arthur V. 
Charshee, formerly secretary, was granted—he 
was made secretary again, instead of president, 
and the responsibilities of the latter position 
were shifted to H. A. Crane, with Thomas S. 
Hauck as vice president. 

J. W. Starks, of Seattle, president Starks 
Stained Shingle Co., called on local distributors 
June 10, as one stop on a tour of eastern mar- 
kets, on which he has been observing conditions 
and opening up new outlets for his firm’s prod- 
ucts. 

Lee Freund is back at his desk at the John 
S. Wilson Co. in Catonsville, a suburb, after 
an extended absence caused by an operation. 

Joseph Silversteen, of the Gloucester Lumber 
Co., Rossman, N. C., whe is well known to 
the Baltimore lumber trade, paid a flying visit 
to some of his friends here June 7 while en route 
to New York on business. 

Peter J. Feitner, of Osceola, Fla., president 
Osceola Cypress Co., visited lumber distributors 
in Baltimore June 17, while on the way to New 
York. 





——.—_— 


Know Your Lumber Alphabet 


All honor and praise to William B. Downs, 
of the Lumbermen’s Credit Association, Chi- 
cago, for having sharp ears and a good memory, 
and for using both. A few days ago he was in 
the reception room of a well known lumber 
manufacturing firm’s offices in Chicago, waiting 
to have a little talk with one of the executives, 
and he heard one of the girls nearby giving 
some information over the phone. It was some- 
what, but perhaps not quite, like this: 

“The man’s name is Pancost. PANcost. Yes, 
P for paleontology, A for anthropoid, N for 
nertz, C for chiseler, O for operation, S for 
solo, T for tripe. P-a-n-c-o-s-t. Yes, that’s 
it. Thank you.” 

“Why, Louise, I’m surprised at you!” the 
other stenog chided. “That was a swell oppor- 








tunity for you to do some advertising for jum- 
ber. Instead of saying ‘P for pneumonia’ you 
should have said ‘P for poplar,’ and named a 
lot of other woods. Make this country lumber 
minded. You know—A for ash, N for No. 1 
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common, C for chestnut, O for oak, S for 
spruce, T for texture (and how), or maybe 
tamarack ” 

“Or maybe for ‘tank ay go home.’ ” 

It was a novel idea, and they had some fun 
with it, but perhaps it does have some possi- 
bilities for lumbermen to use in keeping their 
wares in the public attention. Space does not 
permit the printing here of a lumberman’s alpha- 
het especially for this purpose, but each can 
make up his own, and the result will be that 
variety which 1s the spice of life. 





Dealers Interested in Plan Book of 
Lumber Houses 


Lumbermen are showing considerable interest 
in the new plan book containing twenty-four 
pages of attractive homes which has been_pre- 
pared by Shattock & McKay Co., 428 South 
Clinton Street, Chicago. Every home is illus- 
trated as built of lumber. They were designed 
by American architects for American families. 


Happy Homes 


by American Arc hitects 
fer American Families 





The plan book is called “Happy Homes” by 
its publishers, and includes designs to satisfy 
the tastes of every prospective builder. 

A sample copy of the plan book will be sent 
to lumber dealers by return mail. The book 
will be invoiced to dealers at 50 cents, and 
accounts credited if an order for a quantity is 
placed, or if the sample is returned. Prices on 
various quantities, including the printing of the 
lumberman’s name and address on the front 
cover, will be quoted. The publishers believe 
that distribution of this book will bring busi- 
ness to lumber dealers. 


Elected President to Fill Vacancy 


SHREVEPORT, La., June 17.—Lacy H. Hunt. 
president Tilford-Hunt Lumber Co., of Nacog- 
doches, Tex., was elected president of the West 
Side Pine Association at a meeting here June 6, 
to fill the vacancy caused by the death of B. 
Hudson Bolinger, of Shreveport. 

_The association is composed of the owners 
of several hundred small sawmills in Louisiana, 
Arkansas, Oklahoma and Texas. 





——— 


Acquires Control of Steel Concern 


All of the capital stock of the Calumet Steel 
Co., Chicago Heights, IIll., has been purchased 
by the Borg-Warner Corporation, of Chicago, 
and operates now as a subsidiary to the cor- 
poration, it is announced. The Calumet Steel 
Co. was founded in 1907, and will continue to 
manufacture steel bars, shapes and various 
products rolled from standard section T-rails, 
and axle steel. Its major products include 
reinforcing steel for concrete construction, mer- 
chant bars, bed and bed spring steels, farm 
implement, machinery and equipment steels, 
wheelbarrow handles, farm gates, steel fence 
posts, and structural steel tubing. 

Roy C. Ingersoll was chosen president of the 
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Calumet Steel Co. by the directors June 13. 
F. G. Carrel, formerly secretary of Calumet, 
was named vice president, and Mathew Keck, 
secretary-treasurer. Directors of the subsidiary 
are: F. G, Carrel, S. L. Ingersoll, Frank 
Matthiessen, C. S. Davis and R. C. Ingersoll. 
It is contemplated that the board will be en- 
larged soon to include among others Harold 
G. Ingersoll. 





Expecting a Good Year 


“Certainly we want to renew our subscrip- 
tion to the AMERICAN LUMBERMAN, as we con- 
sider it the best paper that we receive,’ was 
the beginning sentence of a recent letter from 
M. W. West, of the Interstate Lumber Co., 
Danville, Ill, and the remaining paragraphs 
were quite as encouraging, for they revealed 
that this firm, which started as a one-man 
company only a little over a year ago, now 
keeps four men busy as salesmen. 

Mr. West formerly was a salaried salesman 
for a large lumber manufacturing company, but 
early in 1934 its program of retrenchment left 
him “out in the cold,’ and so on April 1 he 
started on his own, as the Interstate Lumber 
Co., traveling his eastern Illinois and western 
Indiana territory and also doing his office work. 
By September, however, he was able to obtain 
the services of Anna B. Liggett, who has had 
several years’ lumber office experience, as mem- 
ber of the firm, office manager and bookkeeper. 
In December Dean F. Upp took over the west- 
ern Indiana territory, and in March of this 
vear Charles F. Weed joined the organization, 
to work northern Illinois with his headquarters 
in Joliet. Last month J. T. Wright took over 
part of the eastern Illinois territory for the 
company. 

“We have enjoyed a very nice business,” Mr. 
West wrote, and declared his belief that 1935 
will show a continued improvement for the 
lumber industry. 





New Bulletin on Power Units 


There have just been issued by the Interna- 
tional Harvester Co., Chicago, five folders des- 
criptive of McCormick-Deering power units, 
one of which is of the Diesel type. This group 
of bulletins will pruve highly informative and 
beneficial to plant owners, managers, superin- 
tendents, engineers and all others interested in 
the generation and application of power for in- 
dustrial uses. The bulletins are fully illustrated 
with excellent halftone cuts, graphs and charts 
showing performance, together with other use- 
ful information; presenting, in convenient and 
condensed form, the technical information that 
users of power units want when contemplating 
any installations in that line. The bulletins are 
available to interested persons. 





Hymeneal 


VANGSNESS-MOORE—At a beautiful cere- 
mony at the home of the bride’s mother in 
Dayton. Ohio, Gordon Vangsness. of Villa 
Park, Ill., son of G. A. Vangsness, well known 
Chicago lumber wholesaler, was married to 


Miss Jane Bvans Moore, daughter of Mrs. 
Anna Evans Moore, member of an old and 
prominent Dayton family. A description of 


the wedding, and of the wedding breakfast 
at the Woman's Club of Dayton, was broad- 
cast over a local radio station. The bride 
is a graduate of Wellesley College and the 
groom received his education at St. John’s 
Military Academy and the University of Illi- 
nois. After a honeymoon in northern Min- 
nesota the young couple will be at home in 
Villa Park, where the groom is associated 
with the Wander Co., malt products manu- 
facturer. 


HALE-HAYES — Herman Hale, popular 
young lumber dealer and banker of Whites- 
burg, Ky., was married June 9 to Miss Dalna 
Hayes, daughter of Mr. and Mrs. David 
Hayes, of Whitesburg. The ceremony was 
performed by Rev. J. E. Enlow at the home 
of the bride’s brother. After a honeymoon 


in the North, the young couple will he at 
home in Whitesburg. 

MOYERS - FLANNERY — James _ Vincent 
Moyers, of the Standard Lumber Co., Pine 


Bluff, Ark., and Miss 


Katherine 
were married June 9. 


Flannery 
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ATTENTION 
Mr. Wholesaler! 


... As a wholesaler, have you seen to it 
that all your connections are listed with 
us—to receive our monthly Bulletin Maga- 
zine carrying timely information on Red 
Cedar Shingles? We want to keep you fully 
informed on Certigrade Shingles—and at 
no'cost to yourself. 


. .. We're wanting to make our “Shingle 
Salesman” interesting—and to that end 
invite correspondence—constructive criti- 
cism and opportunity to help you—in fact 
we want to make your acquaintance—and 
to offer you our dealers’ helps—advertis- 
ing literature and panels. 


RED CEDAR SHINGLE BUREAU 


4408 WHITE BUILDING, SEATTLE, WASHINGTON 
Canadian Office: 811 Metropolitan Bldg., Vancouver, B.C. 
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Lumber 
Owned and 


Operaedby CESAR BROTHERS 


2357 South Loomis Street, CHICAGO 
Telephone Canal 1830, 1831, 0118 

















Anything in 


CYPRESS 


FROM 
CHICAGO STOCKS 


HUSS LUMBER COMPANY 
2301 N. Racine Ave. 








Builders’ Commercial Agency 
ESTABISHED 1890 
1321 Builders’ Bldg. , 228 N. La Salle St., Chicago 


A rating guide to the Contracting trade of 
Cook County and Cook County dealers 


Telephone Randolph 4893 Collection and Mechanics Liens 











GILBERT NELSON & CO. 


Public Accountants 
332 S. MICHIGAN AVENUE 
CHICAGO 


TELEPHONE HARRISON 0366 
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LUMBERMAN’S 


ACTUARY 


DeLuxe Binding 


at 


NO EXTRA COST. 


The Actuary tables are designed 
especially to cover all the ordi- 
nary calculations made by lum- 
bermen. However, the Actuary 
will answer equally well for 
many other purposes where fig- 


uring is required. 


Your Problem May Be: 


Feet 
Freight 
Odds 
Bushels 
Moulding 


The Actuary will give you the 


Money or 
Shingles or 
Wall Board or 
Areas or 
Wages or 


answer, Quickly and Accurately. 


Latest revised edition bound 
in Malloy DeLuxe art binding. 
Postpaid, $10.00. 


431 So. Dearborn St. 
CHICAGO, ILL. 
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Business Changes 


CALIFORNIA. Petaluma—Cochrane Lumber Co, 
will be sold to Sterling Lumber Co. of Oakland; 
will retain ownership and management of its mill 
and roofing departments. 

CONNECTICUT. Plainfield—Charles H. Phillips 
sold to Young Bros Co., with purchasing depart- 
ment at Danielson, Conn, 

ILLINOIS, Chicago—Surplus Jobbing Co. changed 
name to General Trunk Co., 1103 8S. Halsted St. 

Danville—Pierson-Hollowell Walnut Co. absorbed 
by Pierson-Hollowell Co.; headquarters in Indian- 
apolis, Ind. 

Forest Park—Roofing & Shingle Co. changed name 
to Parichy Roofing & Shingle Co. 

Meadows—Ben Rediger’s lumber yard here pur- 
chased by E. F. Kent & Co. of Gridley, ILll., who 
are moving the stock to their other yards. Mr. 
Rediger will continue his hardware business, 

INDIANA, Fort Wayne—Home Builders Invest- 
ment Co. changed name to Old Fort Distilling & 
Distributing Co. 

Indianapolis—Pierson-Hollowell Walnut Co. ab- 
sorbed by Pierson-Hollowell Co. 

Indianapolis — Pierson - Hollowell Lumber Co, 
changed name to Pierson-Hollowell Co. 

Paragon—Paragon Lumber, Grain & Hardware 
Co.: Myron Abbott bought an interest in the com- 
pany. 

KENTUCKY. Casey Creek—Casey Creek Lumber 
Co. bought at auction by T. O. Morton, president of 
the Taylor National Bank, 

MISSOURI Hopkins—Lyddon Lumber Co, sold 
yard to Cowley-Lanter Lumber Co, 

Slater—Cousins Lumber Co. purchased by Bert 
H. Rose and Ira Nix, who will conduct the busi- 
ness under the firm name of Slater Lumber Co. 

NEBRASKA. Grand Island—Cousins Lumber Co. 
purchased by the Cash-Wa Lumber Co. of Hastings, 
Neb., and will be in charge of L. W. Johnson. 

NEW HAMPSHIRE. Hill—Hill Chair Co. suc- 
ceeded by Hill Chairs, Inc. 

NEW YORK. Brooklyn—Coney Island Trim Co, 
succeeded by Mullins Lumber Co.; Neptune Ave. 
and W. 19th St. 

New York City—W. A. Gaetz succeeded by Gaetz 
& Macfarlane, 405 Lexington Ave. 

NORTH CAROLINA. Wilmington—North State 
Creosoting Co. has sold wood preserving business 
to Taylor-Colquitt Co., of Spartanburg, 8S. C., but 
will continue its manufacture of cross arms, con- 
duits and anchor planks. 

OREGON, Scio—dZielinski Lumber Co. succeeded 
by Zielinski & Harris. 

PENNSYLVANIA. Sharon—Frank Flowers Lum- 
ber Co. incorporated as Flowers & Flowers (Inc.), 
190 S. Dock Ave. 

SOUTH CAROLINA Summerton—Elliott Lum- 
ber Co. dissolved partnership; R. M. Elliott con- 
tinuing under the same firm name. 

TEXAS. Houston—Blalock Lumber Co. changing 
name to Blalock-McCall Lumber Co. 

WASHINGTON. Millwood—Millwood Lumber Co. 
purchased by Potlatch Yards (Inc.) 

Orin—Winslow Lumber Co. purchased by D. C. 
Hedlund and son, D. A. Hedlund, who have incor- 
porated as the Pine Forest Lumber Co., with a 
capital stock of $50,000. 

Tenino—Tenino Shingle Mill has been purchased 
by Richard Winston and W. A. Fraser. 

Washtucna—Washtucna Transfer & Lumber Co, 
succeeded by Potlatch Yards (Inc.). 

WISCONSIN. Mellen—Knoll Construction Co. 
changed name to Knoll Lumber & Fuel Co. 


Incorporations 


CONNECTICUT. Bridgeport—Stratford Lumber 
Co., 1241 W. Broad St.; William F. Chatloss, New 
York City, an incorporator. 

DELAWARE. Dover—Felton Lumber Co.; $100.- 
000. Inecorporators: Isaac Dalphus Short, of Mil- 
ford, Del.; Robert Edmund Harrington, of Felton, 
Del., and Lorenzo T. Jones, of Harrington, Del. 

ILLINOIS. Chicago—Grand Woodworking Co., 
1812 W. Austin Ave. 

Gurnee—Chittenden Lumber Co. 
tenden an incorporator. 

INDIANA. Valparaiso—Foster Lumber & Con- 
struction Co., North Calumet Ave. Incorporators: 
Charles E. Foster, Carrie V. Foster, Frank M. 
Clifford, and J. E. Flynn. 

MASSACHUSETTS. Boston—South Side Lumber 
Co. Incorporators: George E. Constance, Margaret 
I. and Marion O. Constance, all of Weymouth. 

MICHIGAN. Battle Creek—Clifford & Co., 707 
Central National Tower; $6.000. Manufacturer of 
signs and specialties of wood, glass and wire. 

Detroit—Arlington Coke & Coal Co.; $50,000. To 
deal in fuel and building supplies. 

Monroe—Stoner-Maurer Co.; 
wood and metal products 

MISSOURI. Hopkins—Hanna Lumber Co.; $20,000. 
Irwin Hanna an incorporator. 

St. Louis—Berra Furniture Co.; $50,000. Anton 
Berra, Richmond Heights, and John Berra, of St. 
Louis, incorporators. 

NEW JERSEY. Newark—cC. & K. Manufacturing 
Co.; $125,000. William B. Kasen, 17 Academy St., 
an incorporator. 

New Providence—L. W. Baldwin Co.: $25,000. 
Lewis W. Baldwin, Floral Ave., Murray Hill, New 
Providence, an incorporator. 

NEW YORK. Brooklyn—wWillett-Baker Lumber 
Corporation. Incorporators: Norman R. Silver, 1292 
St. Johns Place; Leon Seltzer, 191 Joralemon St., 
and Anna Shapiro, 151 Erasmus St., Brooklyn. 

New York City—Clarence L. Upson (Inc.); $20.000 
Incorporators: Clarence L. Upson, 34-09 83d St., 
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Jackson Heights, New York City; Harrison M 
Upson, 58 8S. Devoe Ave., Yonkers, ~ Su San 
Thelma L. Upson, 34-09 83d St., Jackson Heights 
New York City. je 

OHIO. Cleveland—Algonquin Hardwood Corpora. 
tion. Incorporators: A, J. Harstine, W. R. Price 
and D. C, MacDonald. 

Dayton—Walter H. Smith (Inc.), 31 Wayne Ave 
Incorporators: Walter H. Smith, Charles H. Boesch 
and Horace J. Boesch. Wholesale building supply 
business. i 


OREGON. Salem—Capitol Lumber Co.; $1,009 
Incorporators: J. C. Sande, B. I Picher, and W 
E, Sim, ; 

SOUTH CAROLINA. Florence—Wood Products 
Manufacturing Co.; $50,000. Incorporators: E, Pp 
Warner and D. V. Richardson. P 

WASHINGTON. Bremerton—West End Lumber 
& Fuel Co.; $10,000. Incorporators: A. Baum, N 
H. and Everett Hylen. ; 

Seattle—tTrinity Mill Co., offices in White-Henry- 
Stuart Building; $5,000. Sawmill. Incorporators: 
E. G. Gard, Frank Doty and Ray M. Wardell. 


New Ventures 


CALIFORNIA. San Francisco — Tiernlund-Wil- 
liams has engaged in box business at 24 California 
St. 

MISSOURI. Wellston (P. O. at St. Louis)—Cen- 
tral Hardware Co. has opened a lumber yard at 
6240 Easton Ave, 

NEVADA. Caliente—Caliente Rapid Transfer Co, 
opening a lumber yard on the West End Addition. 

_ TEXAS. Anahuac—M. A. Glasscock, formerly of 
Catarina, Tex., is opening a lumber and building 
material yard here. ‘ 

Del Rio—Brinkley-Rowlett Lumber Co. will open 
a lumber yard at 900 South Main St. 

UTAH. Salt Lake City—Southeast Lumber & 
Supply Co. opened yard at 2210 South 7th East 
Street, with B. L. Farnsworth as manager. 


Casualties 


NEW YORK. Buffalo—Great Lakes Lumber Cor- 
poration lumber storage shed and contents, a traec- 
tor and three automobiles burned, with loss of 
$20,000. 

Ellicottville—Murphy & Son sawmill destroyed 
fire, including valuable machinery. Loss estimated 
at $10,000, partly covered by insurance. Will be 
rebuilt as soon as necessary arrangements can be 
made. 

OREGON. Sheridan—F. 8S. York Lumber Co. suf- 
fered fire loss in sawmill, amounting to about 
$20,000; partly insured. 

PENNSYLVANIA. Philadelphia—John Slonaker 
& Co., 5th and Clearfield Streets, razed by fire, 
with loss estimated at $100,000, covered by insur- 
ance. 

SOUTH CAROLINA. Montclaire—Coxe-Ingram 
Lumber Co. suffered fire loss of $10,000 to boiler 
room and power plant. 


New Mills and Equipment 


ARKANSAS. Dermott—Edgar Basket & Manu- 
facturing Co., Edgar, Wis., will establish a factory 
at this point for the manufacture of baskets, crates 
and hampers 

FLORIDA. Live Oak—T. T. Scott has completed 
negotiations for 41,000 acres of timber in Lee, Hen- 
dry and Collier counties and plans establishing sev- 
eral mills. 

MAINE. Lewiston—J. W. White Lumber Co 
plans rebuilding plant and yards here, 





Flivvers His Boat to Get Logs 
to Mill 


Vancouver, B. C., June 15.—Bill Hagen has 
a one-way boat. 

Bill operates The Vanarsdol Lumber Com- 
pany, near Terrace, B. C. The mill is on the 
bank of the Skeena about a mile below the 
mouth of the Copper River. 

The boat is used to tow logs down from the 
Copper to the mill, and has to deliver the goods 
or the sawmill closes. Bill has a_lot of logs 
about two miles up the Copper River which 
is runing so fast that the boat can not buck the 
stream. ; 

“Some folks may think it’s about the craziest 
thing I’ve done,” Bill said, “but I have to get 
those logs. You see the old car and trailer, 
he explained, pointing to an ancient car with 
a light trailer, “I haul the boat out at the 
Copper River ferry, load it on the trailer, and 
in fifteen minutes go overland to where the 
logs are. Then I launch her again, and she 
takes a boom of logs down to the mill. We do 
that twice a day—and we're keeping the mill 
running.” 
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Texas Taxpayers Alarmed by 


Reforestation Plan 


AusTIN, TEX., June 17.—The fact that the 
Federal Government, under its reforestation 
program, plans to purchase large areas of pri- 
vately-owned forest lands in eastern Texas for 
the purpose of establishing the Sam Houston 
National Forest, and thereby to remove such 
acreages from the tax rolls, has caused the 
question to arise as to the possible effects of 
these proposed extensive transactions upon out- 
standing bonds of the political sub-divisions in- 
volved. The situation is discussed by the J. R. 
Phillips Investment Co., Houston, in a memoran- 
dum addressed to the “Dealers and East Texas 
Bond and Warrant Holders.” 


“The Government’s re-forestation program 
means, aS we view it, that land purchased 
will be removed from the tax rolls, thus 
purdening the remaining taxable property 
within the county or district with the ob- 
ligation of meeting the debt service on such 
ponds and warrants, which had originally 
pledged all property within the entire tax 
unit,” the communication says. “For exam- 
ple, 63 percent of San Jacinto County is in- 
cluded in the Government’s probable pur- 
chase unit. Much of this land has already 
been contracted for purchase and the com- 
pletion of the sale to the government awaits 
only the necessary surveys and abstracts. 
The purchase price is based upon the value 
of the timber on such land, and ranges from 
a price per acre of $1.75 to $12.50, the aver- 
age being $4.61. We do not feel that the 
payment of accumulated taxes up to the time 
of purchase is sufficient inducement to the 
bondholders to warrant an indifference to 
the seriousness of this situation, and shall 
welcome your reaction and suggestions at 
your prompt convenience.” 





Minnesota Forest Survey Data 
Published 


Sr. Paut, Minn., June 17.—Minnesota claims 
the honor of being the first State for which have 
been assembled complete data resulting from the 
forest survey being carried on in practically all 
of the forest regions in the United States to 
obtain figures on timber requirements, available 
timber supplies etc. as a basis for planning future 
public and private forestry. Report No. 1, For- 
est Survey Series, has been released recently. 
Commenting on this report, Raphael Zon, di- 
rector of the Lake States Forest Experiment 
Station said: 


A report on Minnesota timber land is par- 
ticularly timely, inasmuch as it is approxi- 
mately an even century since commercial 
logging first started in Minnesota, on the 
St. Croix River. The extent and character 
of the changes brought about in the forests 
during this hundred years of settlement and 
industrial development are shown in tables 
included in this report which indicate that 
the forest area has been reduced by lumber- 
ing, fires and land cleaning from some 31% 
million acres of virgin wilderness to present 
culled-over woodland of 19.7 million acres, 
of which only 40 percent bears any sem- 
blance to the original forest. 


This report shows that of the ten or more 
million acres of old-growth saw timber, for 
which Minnesota once was famous, only a third 
ot a million acres, or 3 percent, now remain. 
White and Norway pine have given way in 
large measure to aspen, scrub oak and brush. 
Mr. Zon said: 


Because of fires and repeated culling, the 
present saw timber stands are generally un- 
derstocked, and are consequently producing 
only a fraction of the products of which 
they are capable. In fact, less than one- 
tenth of the saw timber areas bear as much 
as 10,000 board feet per acre. Future de- 
velopment of forestry in Minnesota undoubt- 
edly will be more closely associated with 
Production of pulpwood, posts, poles, piling 
and other relatively small material, rather 
than the high quality saw timber which 
monopolized the stage in the first cycle of 
‘Xploitation. Thus, the extent of second- 
frowth cordwood areas, and the amount of 
reproduction of desirable species, are pos- 
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sibly of greater significance to the wood in- 
dustries than the amount of remaining saw 
timber. 

The current report presents only the statistics 
on areas of forest types. With reference to this, 
Mr. Zon said: 

Such area statistics in themselves are an 
insufficient basis for developing public and 
private forest policies. Full knowledge of 
the present forest situation in the State will 
be had only when the area data are com- 
bined with figures on timber volumes, rate of 
growth, rate of depletion and probable fu- 
ture requirements. These data are being 
compiled and will be released in the near 
future. 


This report should be of interest to timber 
owners and forest conservationists, not only in 
Minnesota, but in other sections where intelli- 
gent efforts are being made to develop sensible 
and efficient conservation programs. 





Conference Lays Plans for 
Sustained Yield 


OrtympiA, WASH., June 15.—Plans to coor- 
dinate a sustained-yield program for the har- 
vest of timber, and promotion of a common 
carrier railway, in the Olympic Peninsula tim- 
ber area north and west of here, were discussed 
at a conference here June 11. State, Federal, 
Indian and private timber interest were repre- 
sented at the meeting with the State forestry 
board, which was arranged by the committee of 
the Olympic Penisula Development League that 
is working on the problem. Findings of the 
committee were not announced, but a second 
meeting was arranged to be held at Shelton 
early in July. 





Asks Relief Funds for Forestry 
Projects 


WASHINGTON, June 3.—The Forest Service 
has asked the Division of Applications and In- 
formation to recommend an allotment of $156,- 
298,000 for a forestation program applicable 
to Alaska, Puerto Rico, the District of Colum- 
bia and forty-seven States. Rhode Island is 
the only State in which emergency relief work 
of this kind is not contemplated. However, 
work will be carried on there with regular 
Forest Service funds under the Clark-McNary 
Act. The work would be part of a continuing 
program but which it has not been possible 
to perform adequately under existing conditions. 
It would be done in co-operation with the vari- 
ous States. These projects include reforestation 
and such work as protects against fires and 
insects. Also included in the program would be 
the making of numerous surveys and studies. 
The Department indicated that there would be 
no delay in putting men on the job. 





Heaviest Orders in Years 


Camino, CAuir., June 15.—The Michigan 
California Lumber Co., California sugar pine 
specialist, shipped 130 cars during April, which 
was its heaviest month for several years. 
Swift Berry, manager, reports heavy ‘demand 
for both ponderosa and California sugar pine. 
This company’s operations are along the Amer- 
ican River, a few miles from the point where 
gold was discovered in California in 1848; and 
much of the romantic history of gold rush days 
in California centered around this district. 





Kansas City, Mo., May 6—The Union Pa- 
cific railroad has authorized installation in the 
company’s Omaha shops, of auto loading equip- 
ment in 251 automobile cars at a cost of ap- 
proximately $140,000. Upon completion of the 
job, the company will have a total of 1,000 spe- 
cial automobile cars, all put into service because 
of rapid expansion in the automobile business. 
The relining of 400 freight cars, all for special 
service, also is betng completed in the Omaha 
shops at a cost of $140,000. 
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KNEELAND - McLURG 


‘‘KORRECT BRAND” 
AND-BIRcH” FLOORING 
has a national reputation for superior quality 
and manufacture. Our most modern plant, 
years of experience, expert workmanship and 


desire to maintain ‘“‘Korrect Brand’’ reputa- 
tion guarantees this superiority. 


TLL 


Try a car now and always be 
a 'Korrect Brand"’ customer. 


Kneeland - McLurg Flooring Co. 
PHILLIPS, WISCONSIN 
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Northern Hardwo ods 















WHEN you need Hard- 

woods, Hemlock or Ce- 
dar, try our Mixed Car 
Service. We have the tim- 
ber and the equipment in- 
cluding modern dry kilns 
to take care of your needs. 


WEIDMAN, LUMBER. COMPANY | 
NISRA" TROUT CeeEK. MICH] 
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17| Your Requirements For 17 


HARD MapLe — BircH — BAsswoop 
Sort ELM—Brown AsH—Sort MAPLE 
HEMLOCK AND WHITE PINE 


AN BE PROMPTLY FILLED FROM THE 
LARGE, WELL BALANCED STOCKS 


OF THE 


VON PLATEN - FOX COMPANY 


AT 





17| IRON MOUNAIN, MICHIGAN 17 








O TIMBER ESTIMATORS 0 
JAMES W. SEWALL 


Timber Cruises and Valuations 
JAMES W.SEWALL PHILLIPS & BENNER 
Old Town, Ruttan Block, 
Maine Port Arthur, Ontario 











Vest Pocket Ready Reckoner 


A useful vest pocket manual including a lum- 
bes ~<alculator for standard sizes, log rules, 
estimated weights of lumber and miscellaneous 
usetul lumber tabulations. Prepaid, 50 cents. 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 
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LUMBER MARKET REVIEW 


Southern Pine Mills Far Oversold, With Uppers Strong; 
Yard Buying Less Urgent 


Southern pine sales in the two weeks ended June 8 were 83 
percent above last year’s, and for the first twenty-three weeks 
have been 31 percent above last year’s ; while gross stocks of 
identical mills June 8 were about 15 percent below last year’s. 
There has been heavy buying by the CCC, much material is 
being required to repair flood damage in the Southwest, city 
home building in the South has been active, and rural demand 
has been stimulated by improvement in crop prospects following 
rains. The recent tendency of retailers was to provide for 
needs a little into the future, because of the cutting off of the 
supply of fir; but the rise in prices has inclined them to limit 
purchases to immediate requirements. 

North Carolina pine kiln dried higher grades and roofers 
continue firm, but there has been a softening in prices of low 
grades and in air dried roofers; and it has not been possible to 
secure higher prices from box makers. Yards bought for 
future needs when they had news of the West Coast strike, but 
are now inclined to hold off for an easing in quotations; they 
find business improved, however, and many may soon have to 
come into the market. 

Arkansas Soft Pine mills report an active demand, for plan- 
ing mill items and also yard stock. Rains have made it difficult 
for small mills to operate, and their stocks are reduced third to 
half from recent levels, so the larger plants are getting more 
of the orders for commons. Prices have further advanced, and 
yards are more hesitant about buying ahead. Railroad 
orders for car material have found mill stocks quite low. 


Western Pine Mills Have Difficulty in Supplying Many 
Items; Quotations Are Firm 


Western pine bookings in the two weeks ended June 
8 were twice last year’s, and shipments were running be- 
hind, as it is becoming increasingly difficult for the mills 
to supply many of the items called for, their stocks on 
above date having been more than 10 percent below last 
year’s. All prices are firm and some have advanced, but 
the buyers are a little reluctant to add much to stocks at 
higher levels, as consumption is not as active as had been 
hoped for and they have fair supplies to carry them along 
until West Coast stock is again available; during the Coast 
strike, many of the orders that would normally go to fir 
went to the pine mills. Suspension of the reduction in rate 
to the East has been a disappointment to the pine mills, 
as it promised to bring them increased orders. 


West Coast Mills Preparing to Resume; Expect Prices 
to Be Higher Than Before Strike 


Telegraphic advices say that mills at Portland, Ta- 
coma and Bellingham are preparing for early resumption, 
on an open-shop basis and at wage advances based on an 
expectation of obtaining higher prices for the product. Re- 
cent quotations have taken the emergency fully into ac- 
count, and were at a level that discouraged buying; what 
the mills expect is higher than pre-strike prices. 

The decision of the Interstate Commerce Commission to 
suspend for six months, pending hearings, the effective 
date of the reduced rail rate east of the Illinois-Indiana 
line, has been a disappointment to the industry; and pre- 
sumably shippers will proceed with plans for an enlarged 
movement by steamer-barge to Mississippi river ports, as 
it was indicated they would do if they could not obtain the 
advantage of a lower rail rate. 

Rail prices have advanced so far that buyers can obtain 


supplies cheaper from British Columbia mills, including 
payment of $4 duty. Higher grades are especially stiff. 
and stocks of lowers have been about cleaned up. | 

The Atlantic coast began buying rather heavily from 
British Columbia, but a longshoremen’s strike in the Proy- 
ince has almost put an end to the movement. Eastern 
storage stocks are badly depleted, and premiums are de- 
manded; but many of the retailers have sufficient supplies 
to carry them well into the season. Bookings for domestic 
cargo markets were about double shipments in the two 
weeks ended June 15, and unfilled order files are large. 
California has been buying substantial amounts from 
British Columbia. 


Export trade is very quiet, as mills are unable to ship; 
and the latest Sino-Japanese fracas has halted demand in 
what were the largest markets for the Northwest. 


Increasing Demand for Northern Pine and Hemlock and 
Eastern Spruce Finds Mill Stocks Low 


Northern pine demand during the first 23 weeks of the year 
was only 5 percent below last year’s level, but in the two weeks 
ended June 8 orders were 31 percent below last year’s. The 
mills have had difficulty in filling mixed-car orders, for on June 
8 the gross stocks of identical plants were 38 percent below 
last year’s. Retailers, both in the Northwest and the Niagara 
areas, are reluctant to buy beyond immediate needs, for many 
feel that prices will be easier when West Coast stocks are again 
available. Box makers in both areas are buying low grades 
actively, but supply is small. 


Northern hemlock sales in the two weeks ended June 8 were 
more than two and a half times those of the corresponding 
period last year, and though gross stocks at mills were about 
3 percent larger than last year’s, they are rapidly being de- 
pleted by an excess of shipments over production. 

Northeast spruce mills reported bookings in the two weeks 
ended June 8 exceeded last year’s by 60 percent, and mill stocks 
that date were 28 percent below last year’s. As Northeast and 
Maritime mills find the British market less receptive, more lum- 
ber will be offered in Atlantic coast markets. Recent floods 
have made plenty of logs available. An increasing number of 
orders are going to the spruce mills during the tie-up of inter- 
coastal business. Prices seem likely to advance. 


Hardwood Domestic Sales Show Improvement But Only 
Scarcer Items Have Strengthened 


Heavy rains in the South have brought rivers to the flood 
stage and lowlands are again inundated, so that produc- 
tion has practically stopped. Demand, on the other hand, 
seems stronger, total hardwood bookings for the two weeks 
ended June 8 having amounted to 60 percent above last 
year’s for the corresponding period. It is understood that 
surplus stocks of low grades, which had been depressing 
the market, are cleaned up; but prices in general are un- 
satisfactory. Flooring factories have been buying a larger 
volume of such grades; there has been a mark-up in floor- 
ing. Scarcer items in oak and gum show strength. Floor- 
ing and millwork plants and retailers lead in the buying, 
and automobile and furniture plants are still in the market. 
Sales of furniture in April were 39 percent larger than last 
year’s. Southern producers are resisting reduction in West 
Coast rail rates that would increase competition, and re- 
sisting an advance in the water rate to the West Coast 
that would limit their market—this to be effective with 
expiration of temporary, competitive low rail rates. Export 
business is dull. 


Statistics, Pages 34-35 — Market Reports, Pages 46-49 — Prices, Pages 59-60 
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THIS WEEK’S LUMBER PRICES 


SOUTHERN PINE 


Kast and west side mills have reported the following average f. o. b. mill sales prices on southern pine to the Southern Pine Lumber 


Exchange, New Orleans, La., for sales made in the period June 7-12 


month to date have been inserted and distinguished by asterisk: 











but where prices for 





this period were not available, prices for the 


























West East West East West Hast West East West East West East 
Side Side Side Side Side Side Side Side Side Side Side Side 
Flooring, Standard | Drop Siding, Standard| Partition, Standard No. 2 Shiplap and No. 2 Shortleaf No. 1 Longleaf 
— Lengths, 1x6 Lengths Boards, Std. Lgth. . Dimension _ Dimension 
1x3” rift— ” x4” x4” 
No. 117 %x4&6"— Shortl’f— 
B&better 12 & 14’.. 21.88 18.00}/12 & 14’.. 26.00 
Shortleaf.. 58.71 57.00 B&better.. 33.10 B&better.. 38.00 1x8”... 18.53 19.21/16’ ....... 22.29 19.25/16’ ....... 27.00 
—. .. =. 7 Rough Finish 10-20" |ixi9" °°! 27,19 23:11 |2%8" 12 & 147. 24.00 
ssi Assorted patterns B&better— ; 7 12 & 14’.. 17.16 17.23)16° ....... 25.00 
1x3” flat Babett 35.21 34.54| Inch thick— Longl’f— Be sears 18.00 17.70] 9,9 
—- No. 1..... 3233 31,75|6” ... 40.00 |ix12" "72" “31.00 | 3x8" co, 30. SREP aes 
B&better.. 37.40 37.07 ee tS ene 28.00/12 & 147 18.68 18.25/20) «+--+ sooo %28.00 
De dewaee 34.95 33.0 1x ” *44.75 *48.0 P eenw vee , 8.8 x10” 
No. 2..... 5.56 ....| 4 Senenaee Eee ee eae ee ; $x10° ee aetiien ese 29.00 
No. 1 Shortleaf 12 & 14° 18.51 17.38 Be twin we *31.00 29.00 
1x4” rift— B&better 5&6/4 thick— Dimension adnate Bt eee *33.00  .... 
B&better Inch thick— Baie" .... *59.00| 2x4” ona0° ie 4 1a $5.00 
Shortleaf.. 57.56 , Se 2S 12 & 14’.. 25.33 22.00/72 +. 19.43 18.50 se oe 
a ha fe oc) ee ee ee eee ......- 26.40 23.33|1¢°<.) 4 19:73 21:80| .No. 2 Longleat 
shortleaf.. 48.0 7.00| 1x10” . 52.22 50.40 se 2x6” Dimension 
meg ae ee rr 47.25 44.50 | B&better, 12 & 14°.. 23.52 21.58| Timbers, 20’ & Under. |2x4” 
ize Sat MP vssaws 67.57 61.50|1x4” ..... 49.22 49.75 1146, 24:34 22/51 No. 1 12 & 14°..%21.25 
Freee. 37.84 37.25 1z688" ... 53:00 bO86I'° “°°"°°° _—_ "| Longleaf— tere #2225 
i... 48 aa. sane” -- CAEP Stevie” 3x4 & 4x4"*25.50 25.00/25" 
No. nee cs ae ma ag ee Soe 59.70 55.50 12 & ’ 92.9 21.00 ps SOW 6M OA E “ 12 & 14’.. 19.00 18.00 
ie 16.09 18.92] - 10" 67.50 59.50 . 2& 14 20% 1 21. 4x6-8x8”..*24.50 ~- ss 116? 20.00 
ta 78.67 71:50|_ no” Pemeina 10-20" /16 ....... 25.08 21.75/3&4x10” .. .... 32.00|°" “""""*" eens 
S&S -seeeee 45.06 ‘ , 
Ceiling, Standard ee 33.30 35.36 2x10” 5x10-10x10’ .... 30.00} No. 2 Fencing & CM 
— K6” 5 78 Ss dard Lengths 
Lengths : . i i. 1x6 eeeee 34.85 34.78 12’ te Le 95.59 25.00 Shortleaf— ar ar 17 ~ on 
%x4"— neh thick— i No. eee 26.02 22.33|3x4&4x4”.. 23.03 21.00/1x6" 1°... 17.98 18.61 
Bk&better.. 27.88 e waerees 36.20 37.00 ‘hee el OP sccceus 27:52 22.00|4x6—8x8". 22:99 18.24] *° 
& x4" — 6” RES Se ee 37.86 aa e 3&4x10”" .. 28.02 AG Plaster Lath 
is iat daria senass> “phere 32.46 35.88] 2x12 5x10—10x10"25.29 21.86| %x1%”, 4’ 
3&better.. 28.06 25.86]1x5&10 45.00 1x5&10"” .. 37.02 40.16|/12 & 147.. 28.02 26.57|/3&4x12” .. 30.27 27.50|No. 1 .... 3.53 3.77 
No. 1..... 26.50 25.60/12” ...... 9.71 1x12” .... 48.13 61.77/16’ ....... 29.80 26.28|5x12-12x12”29.28 28.00] No. 2 2.73 *2.75 
Seattle, Wash. . 7.—Prices , 
Pg M- ye iy : Following are prevailing quotations f. 0. b. Wausau, Wis., on northern hardwoods: 
to 18 foot, f. o. b. mill, are: No.1 No.2 No.3 No.1 No.2 No.3 
Beveled Siding, %-inch Brown AsH— FAS SEL Com Com Com Sorr MapLe— FAS Sel Com Com Com 
; Clear 3 — BIE nccwswses 45.00 38.00 30.00 24.00 18.00 4/4 weccceces 50.00 45.00 37.00 25.00 16.50 
SM <2. oyapenemeas $20.50 $18.50 i Se 50.00 33.00 33.00 26.00 19.00 5/4 ......... 95.00 45.00 40.00 26.00 18.00 
BEG ir aaacemeec 24.50 20.50 TRO GEE 6 ocicsces 55.00 48.00 40.00 30.00 19.00 6/4 ......... 65.00 50.00 45.00 31.00 18.00 
SMO. vixcbicadxalnws 25.50 23.50 ot 3 Bone 60.00 53.00 43.00 32.00 20.00 8/4 ......... 70.00 55.00 50.00 31.00 19.00 
= cteew Bungalow Siding *%*4-inch $35.00 BAasswoop— WEIGHTS PER THOUSAND ON AIR DRIED STOCK 
-inen Cocecereeeereceeee sess sr eseseeseee® . ea 60.00 50.00 40.00 6 —Hard maple, oak, rock elm and birch, 4,000; 
40-inch Se are eer hey eens PE eS 45.00 ee oe ee 65.00 55 00 45.00 26.98 eed soft maple, 3,600; soft elm and ash, 3,200: 
PURER: ce cheriarctshecveosbeeswseenune 57.00 25 Re pipette 68.00 58.00 45.00 28.00 20.09 basswood, 2,500. KILN Driep Stock, 500 pounds 
Finish, B&better, S2 or 4S, 8-18’ 1) Been 75.00 65.00 55.00 30.00 20.00 less. 
S2S or S4S , 90.00 80.00 65.00 43.00 gs For DELIVERED Prices, use the freight and 
or Rough ae 95.00 85.00 70.00 48.00 ~ millwork additions shown in Broughton List; 
Ix | a eae NETS ee ne PER $37.00 a eee 53.00 45.00 32.00 22.00 except, figure maple on birch basis. 
De Clack “Se eto. bine eesee ak whedesnoee™ 42.00 
EE cncuctanKg rau see saemuessanateee 52.00 Key stock, 4/4, No. 1 and better, $65; or on panto og Nth ia sl lees: 6/8 aft eee 
a) a teen e teeter tere ere eeeeeeeseeees iy + grade, FAS, $75; No. 1, $55; 5/4, No. 1 and $6; 5/& 6/4, $7; 8/4, $8; 10/4, $12; 12/4, $15; 
1x18” ee | 77.00 better, $70; or on grades, FAS, $80; No. 1, $60. 16/4, $25. 
AX GE cee tseeeeeecesscesestecceteeeees 77.00 Muawenx Cuanens, AGa: 
SUOUENEE” ints cesseccannscenskitxeeekas ee No.1 No.2 No.3 Ash, Birch, 
pn atti ‘ seine. ‘ - FAS Sel Com Com Com L f . 1m. 
nes or Wiccring, BASetter, ¢- 60.00 45.00 39.00 29.00 18.00 an tee 
MM” wavpuirkih daneawee SRS eh abana oaNe $26.00 F rs > 29° ty Hard Maple, $2S_ Slor2s 
MM cuohnar cosas uacemeuumunssinicads 28.00 70:00 55.00 47.00 $7.00 i800 Soft Maple, Slor2s &RIC &R2C Ric RIC 
Dise 1 M ldi -20’, i . 5. 57. AK wee seees . 0.4 . +t 3. 
Saree a ee OSU. CS Sengee ieee Thee faae ikke! «6Basswood 100 2.00 3.50 1.00 2.50 
i Se Cons ssc sinke eases owas 67% 95.00 80.00 75.00 45.00 If inspection is after kiln drying, add 5 per 
a. 2 8 Serer 62% 140.00 130.00 115.00 ..... cent to the price. 
Series 7000— 52.00 42.00 29.00 .. 
aang _ ges ase erase aca eactiadtoid ee 67% 54.00 44.00 32.00 .. erry 
ne ee Me NN eos wikowey cace ne ¥s 62% 
No.1Com No.2 No. 3 
Clear Lattice, 5/16”, 4 to 16’ FAS & Sel Com Com WEST COAST LOGS 
1%” $08 me) * 40.00 29.00 24.00 18.00 Seattle, June 17.—Average prices of logs— 
1% gp SRAFOROTCSESCE PEE TSO SEER OCS Kee eee ee 37 42.00 30.00 24.00 20.00 except where strike emergency has boosted 
iy COOSCHSCHCSCC OE ORES EROS ES EO ES EE OSS 52 43.00 81.00 24.00 20.00 them higher: 
Se CFO CHS CBOE ORO ORO OS CO ODOC REE HEH OSES . 45.00 34.00 26.00 20.00 Fir: No. 1, $18; No. 2, $14; No. 3, $10; 
55.00 39.00 28.00 nied peelers, $22-25. 
65.00 49.00 33.00 s cee Cedar: Shingle logs, $12-13; lumber logs, 
RED CEDAR SHINGLES 4/4 (Narrow) No. 2&Btr.—$30.00. 
Hemlock: No. 2, $9.50; for export, $12.50; 
7 : No.1 No.2 No.3 No. 3, $8-8.50. 
ayeenttio, Wash., oe gi gre are listed | Harp MapLeE— FAS Sel Com Com Com 
yerage prices received for red cedar shingles / 7 
ey to — oo the pen being ef tie pila ate 62-00 52:90 42:00 32.00 17.00 
tained from actual sales reporte y many sling ial ashen 79° Ro ; 24° j 
—e, te the strike emergency in many in- a4 ees to 00 62:00 33:00 34.00 18:00 MAPLE FLOORING 
“ene Te ee me oe i ..::.... 77.00 62.00 52.00 34.00 18.00 Michigan and Wisconsin flooring mills 
wat — ~~ eS 90.00 75.00 60.00 35.00 ..... report the following prices realized f.o.b. 
1-3 oyals: XXXXX: Ree veceseus 90.00 75.00 60.00 35.00 ..... flooring mill basis, during the week ended 
+o. | Sarr $3.30 1-16" 5/2 care acevenes 110.00 95.00 75.00 40.00 cone June 15 
et GIB escvnes 2.45 1-16" 5/2........ 2.65 | 12/4 ........ 110.00 95.00 75.00 40.00 ..... First Second Third 
NE ee eae nr Se S26” G/B... ccccss 2.10 SUPE cecvenes 160.00 135.00 105.00 ..... ..... re $67.50 $56.95 $45.00 
1.Fertections 999 3718" 5/2. .222ee 1.75 No.1 No.8 Ne 
a A Ae, . : Rock EtmM— FAS Com Com Com : F 
Here > Sid ee 0. Sepnenetone BEE wi dn sbi 65.00 40.00 21.00 16.00 Spanish moss, which grows mostly on cypress 
—_ 1-5”-5/2-16" .... 3.10 | 5/4 ........ 70.00 45.00 23.00 18.00 and broad-leafed trees in the South, is not a 
1-18" 5/2........ 9.69  275"-5/2-16" .... 2.50 Hr ttterees Ly 4 jay + Spe pt moss but a member of the pineapple family, says 
2-38" 6/3........ 2.01 1-6"-5/2%-18" .. 3.30 | 4974 2222522. 90:00 75.00 40.00 ..... the United States Forest Service. It doesn't 
oak, SOROS 1.52 1-6"-4/2-24” . Bae £ BEFE ccsncses 100.00 85.00 45.00 30.00 harm trees. 








56 
ARKANSAS SOFT PINE 


Following are average sales prices, these 
being f.o.b. mill figures based on shortleaf 
weights, obtained by Arkansas Soft Pine 
mills during the week ended June 15: 


Flooring 
B&better, edge grain 


Te BPO ccsveess .. 40.50 40.00 
No. 1 flat grain.. 35 


No. 2 flat grain................. 27.00 27.00 
Ceiling and Partition 

Collinge, 6/Gn4" BODOCtar 2c ccscsccsenes $30.00 
I RR eee 27.00 

Boston partition, 11/16x4” B&better.... 36.00 
Drop Siding, No. 116, 1x6” B&better.... 36.00 
eS EE 27.00 

TR A eee ae eee A 32.00 

Finish, Surfaced, B&better 

EE 5 2d a ee ee Ree eee’ wakes eee G $44.00 
Dn 6: sccastuecake ewan eee ataeetea eee 54.00 
a a a 0 ad calla nce es Bd a eee 70.00 
a a i aia nie aes tee ecard alah ei cee 64.00 
a a a al ies 80.00 


Casing and Base, B&better 


IS ORT ob ohn Gnidia ai Ge de Sere eee $49.00 

NT “a td comes. hail whe a aaa ea 55.00 

1x6” . se stal aids aie tw ie wh en ae a 51.00 

Base, le nies Catia eae cn cas ree 52.00 
Boards and Shiplap 

ke AOR MR ag ace ana eck ewes eae mae 35.00 

SEE “Nida ea kd del ah eae aes 50.00 

NE A ao rein 6 ee ga ta aa ci aie 26.00 

Shiplap, 1x8”, No. Dec c es eececescrvecene 19.50 


CM No. 2, 1x6” 


No. 1, 2x 4” 16’ 
2x 6” 16’ 
2x12” 16 
2x10” 16’ 
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OAK FLOORING 


Following are current quotations on oak 
flooring in carlots, f.o.b. logical points of 
origin—Memphis and Johnson City, Tenn., 
and Alexandria, La.: 


18x2%" 38x1%” %x2” %x1%h” 


Clr. qtd. wht... $95.00 $76.00 $63.00 $50.00 
Clr. qtd. red.... 78.00 68.0 54.00 50.00 
Sel. qtd. wht... 67.00 58.00 50.00 44.00 
Sel. qtd. red.... 60.00 53.00 45.00 44.00 
Clr. pln. wht... 68.00 58.00 54.00 45.00 
Clr. pin. red.... 63.00 56.00 50.00 45.00 
Sel. pln. wht.... 58.00 45.00 45.00 39.00 
Sel. pln. red.. 56.00 48.00 42.00 41.00 
No. 1 com. wht.. 48.00 39.00 38.00 35.00 
No. 1 com, red... 48.00 41.00 37.00 36.00 
ee ee Os veo oe 32.00 30.00 22.00 22.00 
%x2” %xl%” x2” 


Sel. pln. red.... J § 
No. 1 com. wht. 48.00 42.00 45.00 
No. 1 com. red.. 48.00 42.00 42.00 
es ea 28.00 27.00 18.00 


New York delivered prices may be obtained 
by adding to the above the following differ- 
entials figured on Johnson City origin: For 
##-inch stock, $8.50; for %-inch, $4; for %- 
and -inch, 


Chicago delivered prices may be obtained 
by adding to the above the following differ- 





In the fight to check soil erosion on depleted 
ranchlands in Southwestern national forests, a 
nursery producing 45 varieties of soil-binding 
plants has been located near Superior, Ariz., 
by the Forest Service. 
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WESTERN PINES 


Following f. o. b. mill prices on actual 
sales were reported to the Western Pine 
Association by members during the period 
May 1 to 11, inclusive. Averages include 
both direct and wholesale sales, and " 


based on specified items only. Quotations 
follow: 
Ponderosa Pine 
5/4x8” 6/4x8" 
SELEcTs, S2 or 4S— 1x8” & wdr. bp 
C Select RL...... $42.08 $53.70 $54.25 
D Select RL...... 34.34 ety ees 
SHop, S2S— No. 1 No. 2 
OS, Seer ere ere Perr ce $27.51 $20.26 
|, aN lta aegrenen cra 27.48 20.69 
Commons, S2 or 4S— No. 2 No. 3 
ef ere re $20.40 $19.28 
EE EO aia aiainlie wid tiv ai ave ae kA 25.80 21.29 
Pe Ge A BON ie i sr oe kwens Hele sheen $14.12 
Idaho White Pine 5&6 /4x8” 
SELEcTs. S2 or 4S— 1x8” & war. 
“ff " } . Sere $48.81 $69.77 
SPE SEES hsb cede eae mms 38.87 ase 
COMMONS, S2 or 4S— No.1 No. 2 No. 3 
Wierda aegus eee $30.87 $24.21 $20.62 
i ES pes 59.92 34.96 24.19 
week. G OFO BW ais oo bce cineisieccéwenis $15.71 
Sugar Pine 
1x8” 5/4x8” 6/4x8” 
SELEcTs, S2 or 4S—& wdr. & wdr. & war 


Babtr. Ris «os: $66.29 $64.00 $65.04 
C Select RL...... aaiteta 59.00 51.25 
D Select RL...... ; rg aR “s 
SnHop, S2S— No. 1 No. 2 No. 3 
See 37.37 $22.42 aa 
7” RSA ea 39.13 23.88 $19.12 
OL as wiht dr om oy ata Be 50.58 25.79 25.75 
Larch—Douglas Fir 
someneion Me. 3, BEET Ooo ckcccecvaves $19.49 
SUONSIOR NO. 1, BEO8 16" 6 os kc cc weese 18.06 
Boards, No. 3, S20r4S 1x8” RL......... 20.08 
Flooring, vert. gr. C&Btr. 4” RL...... 32.83 











OBITUARY RECORD 








JOHN A. DODD, 66, secretary-treasurer 
Strong & Hale Lumber Co., Portland, Conn., 
died suddenly June 6 at his home in Middle- 
town, of heart failure, just as he was pre- 
paring to leave as usual for his office. It 
was a great shock to the community, for 
Mr. Dodd had been in the local lumber in- 
dustry for nearly a half-century, the first 
twenty-five of which were as bookkeeper for 
the L. O. & E. S. Davis Lumber Co. In 1912 
he went into partnership with John C. 
Barry to take over the affairs of the Strong 
& Hale Lumber Co., which was incorporated 
at that time, and the “two Johns” in the 
twenty-three ensuing years built this up into 
one of the most important business concerns 
of the territory, with Mr. Barry as president 
and Mr. Dodd as secretary-treasurer. Mr. 
Dodd was widely known in the New England 
lumber trade, was a past president of the 
Lumber Dealers’ Association of Connecticut, 
and a director of the Northeastern Retail 
Lumber Dealers’ Association. He also held 
several posts of honor in his home city, in- 
cluding membership on the city council one 
term, a past president of the Rotary club, 
president Forest City Building & Loan As- 
sociation, and others. He was president of 
the board of trustees of the First Methodist 
Episcopal Church, and was largely instru- 
mental in the building of its present edifice. 
de was a leader in fraternal activities and 
was a 32nd-degree Mason. He is survived 
by his widow, one son, three grandchildren, 
and two brothers. 


HOMER LEEPER WILSON, 55, a lumber 
wholesaler at Indianapolis and Terre Haute, 
Ind., for twenty years, died at Denison, Tex., 
June 9, after several months’ illness, at the 
home of his brother, Carl W. Wilson, vice 
president Lingo-Leeper Lumber Co. He had 
formerly resided in Denison and other Texas 
cities, where he had been connected with 
lumber enterprises, until he went to Indiana 
to operate the H. L. Wilson Lumber Co. He 
returned to Denison last fall to be with his 
brother and his uncle, Walton J. Lapeer, 
president Lingo-Leeper Lumber Co. Besides 
them he is survived by his widow, a daugh- 
ter by a former marriage, and two grand- 
children. 


JOHN T. WILSON, 75, prominent retail 
lumberman of San Antonio, Tex., died at his 
home June 9. Formerly a railroad agent at 
Sabinal, Tex., Mr. Wilson later became a sales- 
man for a windmill company, and in 1897 
went to San Antonio to stop a windmill 
price war. He stayed to enter the home 
building business, and the West End Lum- 
ber Co., of which he was president, built 
or helped build many San Antonio homes. 


Over a decade ago, however, Mr. Wilson and 
his associates became convinced that a city 
the size of San Antonio needed a lumber 
company operated on the “cash and carry” 
plan, so the Cash & Carry Lumber Co. was 
organized late in 1924, with Mr. Wilson as 
secretary-treasurer and manager. That it 
was eminently successful is indicated by the 
fact that the organization is still operating 
on this plan. Mr. Wilson, besides his lumber 
retailing, also took a keen interest in the 
affairs of his community and was a leader 
in civic activities. He was instrumental in 
bringing Randolph Field to San Antonio, and 
in bringing other benefits to the city. He 
is survived by his widow, two sons, John T. 
Wilson, Jr., and BPllis Miles Wilson, three 
daughters and nine grandchildren. 


JOSEPH F. WEBER, 89, president J. F. 
Weber & Co., prominent Detroit lumberman 
and real estate operator, died June 12 at 
his home. He established the business dur- 
ing the Civil War, when, only 18 years old, 
he began selling wood to the steamboats 
plying the Detroit River. His yard was near 
the river until the time when he wanted to 
rearrange his stock, and in so doing parked 
sundry carloads of lumber in the middle of 
Griswold Street. A policeman objected, so 
Mr. Weber decided to get out to the edge 
of town, where he could have more room; 
he located at 970 Gratiot Avenue a yard 
which now is very much “downtown,” less 
than a half-mile from the business center 
of Detroit, and one of the larger yards in 
the Michigan metropolis. In the ensuing 
years he also built up a flourishing real 
estate business. In recent years Mr. Weber 
left to his son, Frank J. Weber, the man- 
agement of his enterprises; besides the latter 
he is survived by four daughters, twelve 
grandchildren and one great-grandchild. 


GEORGE B. MONTGOMERY, 72, for many 
years president of Montgomery Bros. & Co., 
Buffalo, largest retail lumber concern in west- 
ern New York, died at a local hospital June 6. 
He retired in 1924, spending part of each year 
in California. He is survived by his brother, 
H. Ernest Montgomery, who formerly was 
associated with him in business, and by a 
nephew, Nelson T. Montgomery, of Montgom- 
ery-Mallue (Inc.), retail lumber firm. Mr. 
Montgomery, who entered the Buffalo lumber 
trade at an early age, was a member of Hol- 
land, Graves & Montgomery in the nineties, 
and became president of his own firm, Mont- 
gomery Lumber Co. of Virginia. He was the 
center of some international complications 
during the World War when, while cruising 
in his yacht off Bermuda, he was fired upon 


by a Canadian sentry, and a leg was so badly 
wounded that amputation was necessary; the 
Canadian Government apologized and paid a 
substantial settlement. 


JOHN B. SHAPTON, veteran Grays Harbor 
logging superintendent, died June 2 at his 
farm home near Kent, Wash., to which he 
had moved about a year ago following his 
retirement from active logging work. He 
had been identified with Grays Harbor log- 
ging operations for about thirty years and 
was one of Aberdeen’s best known woods 
operators. One of his sons, J. C. Shapton, also 
is an Aberdeen logging superintendent. The 
late Mr. Shapton, after going to Aberdeen 
from Michigan, operated logging camps for 
the Coats-Fordney Logging Co. and for the 
Donovan-Corkery Logging Co. He is sur- 
vived by his widow and four children. 


CHARLES E. LEE, 61, described by friends 
as the most popular and widely known hard- 
wood lumber salesman in New York State 
and New England, died June 12 at his home 
in Buffalo. During the more than thirty-five 
years when he was on the road—years in 
which salesmen traveled by train, on trips 
that lasted months—he represented several 
prominent concerns, including Standard Hard- 
wood Lumber Co., Buffalo; E. Sondheimer & 
Co., Sondheimer, La.; W. Brown & Sons 
Co., Louisville, Ky.; Paepcke-Leight Lumber 
Co., Chicago; and C. Crane & Co., Cincinnati. 
He is survived by a brother and a sister at 
Pittsfield, Mass. 


PETER DE BOER, lifelong retail lumber- 
man of Kalamazoo, Mich., died at his home 
there June 12. He came from the Nether- 
lands to Kalamazoo as a child, and at 15 
he entered the employ of a lumber company. 
In 1916 he organized the South Side Lumber 
Co., and in 1924, with his two sons John and 
Alfred, organized the De Boer & Sons Lumber 
Co., which latter firm dissolved in 1931. 
Prominent in civic activities, Mr. De Boer 
served two terms on the city commission, 
part of that time as mayor pro tem. His 
widow, two sons, two daughters and six 
grandchildren survive. 


JOSEPH F. FRIEDMAN, 74, prominent in 
the woodwork industry at Jasper, Ind., for 
many years, died at his home May 24, after 
two years’ illness. He had interests in the 
Friedman Saw Mills, Jasper Veneer Mills, 
and the Indiana Desk Co., as well as other 
firms, and for years was prominent in the 
civic and political life of Jasper. He and 
his wife celebrated their golden wedding an- 
niversary last year. Besides Mrs. Friedman 
he is survived by a son, a daughter, three 
grandchildren, five great-grandchildren, five 
brothers and one sister. 


MRS. W. B. LAUGHEAD, wife of the ad- 
vertising manager of the Red River Lumber 
Co., Westwood, Calif., died May 12 of in- 
juries sustained the preceding day, when the 
car she was driving left the highway near 
a culvert, crushing Mrs. Laughead and in- 
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juring two friends who were riding with her. 
Mr. Laughead, on a business trip to the East, 
was traveling from Chicago to Minneapolis 
at the time and received word of the tragedy 


when he arrived at Minneapolis. He took 
a plane home, arriving Sunday. 
HARRY B. MILLIKEN, 59, at one time 


president of the Advance Veneer & Lumber 
Co., Indianapolis, and later connected with 
the Hoosier Veneer Co., died May 24 in Miami 
Beach, Fla., of pneumonia. Funeral services 
were held May 26 in Newcastle. Mr. Millikan 
was a member of the Columbia Club and a 
veteran of the Spanish-American war. His 
widow, a daughter, two sons and his father 


survive. 

EDGAR THORP, 64, president Franklin 
Lumber Co., Franklin, Pa., died at his home 
May 28 after a week’s illness, of pneumonia. 
He had been in the lumber business in Frank- 
lin many years, and was widely known in 
the community. His widow and_e several 
brothers and sisters survive. 


J. M. ARNETT, 44, sawmill 
lumber and coal dealer of Tallega, Ky., died 
June 11 at his home after three months’ 
illness, of a complication of diseases. He is 
survived by his widow, three sons and two 
daughters. His oldest son, Charles, will carry 
on the business. 


WILLIAM GEARY, 90, founder of the mill- 
work firm of William Geary & Son, New 
Orleans, died June 16 after a brief illness. 
He was active in direction of the 60-year-old 
company until five years ago. He is sur- 
vived by two sons, Walter M. and Cyril P. 
Geary, and four daughters. 





operator and 


FRANK T. SULLIVAN, 67, retired lumber 
wholesaler of Buffalo, died June 6 at a hos- 
pital at Niagara-on-the-Lake, Ont. He was 
a prominent club member and sportsman, and 
was a 32nd-degree Mason. He is survived by 
his widow, a son, a daughter, and a brother 
and sister, 


MRS. WILLIAM H. CHAPMAN, 
the former president of the Chapman & 
Dewey Lumber Co., Kansas City, Mo., died 
last week at Murano, Italy, while on a Medi- 
terranean cruise. She sailed from New York 
+ April with Kansas City and Memphis 
riends. 


EDWARD B. 


widow of 


SALYERDS, 73, president 
Avoca Manufacturing Co., woodwork firm of 
Avoca, N. Y., died June 10 at his home. He 
was a native of Preston, Ont., and operated a 
hockey-stick factory there for years, besides 
the Ayoca business. His widow and two sons 
survive. 

ROBERT BRUCE MERRICK, of the Hud- 
son-Merrick Lumber Co., Camden, Tenn., died 
May 30 at a Nashville hospital, of typhoid 
fever. He is survived by his mother, two 
brothers, one sister, and an uncle and aunt. 

MRS. C. GORDON WILSON, wife of a well 
known lumber dealer of Catonville, Md., died 
at her home May 25 after a short illness. 
She had a large circle of friends and was 
highly esteemed. 


Scientifically Treated Wood Is 
More Permanent 


Wasuincoton, D. C., June 17.—Science may 
soon have an answer for wood users who have 
been demanding a more perfect material that 
does not warp or shrink. A new process for 
achieving permanence by completely sealing 
wood with waxes that resist the ravages of 
moisture has been developed by Dr. A. J. 
Stamm, chemist of the Forest Products Labora- 
tory, it is announced by the Forest Service. 

Dr. Stamm’s process makes use of an inter- 
mediary or transfer solvent. Green wood, 
whose natural water content keeps the sub- 
microscopic membrane spaces wide open, can be 
used, thus eliminating the necessity for season- 
ing. The intermediary substance known as 
“cellosolve” is injected into the wood by a re- 
placement process that dissolves into and re- 
places the water, which because it boils at a 
lower temperature than does cellosolve, is dis- 
tilled off. 

After the wood is impregnated with cello- 
solve, it is placed in a melted wax bath, and 
the replacement process is repeated except that 
this time the wax dissolves into and replaces the 
cellosolve which is then distilled off. Beeswax 
and stearin are two of the waxes that are used 
successfully in the process, but rosin and lin- 
seed oil can also be used with waxes in several 
combinations. 

One of the important features of the new 
process is the fact that the green wood, when 
filled with waxes, very nearly retains its 
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natural size even through wide changes in the 
moisture of contacting air. There is no initial 
damage such as often occurs when green wood 
is dried. Thus, loss of wood from checking, 
bowing, twisting and other agencies is largely 
eliminated. 

A thoroughgoing treatment such as this proc- 
ess affords gives far better insurance against 
future seepage of moisture into the cell walls of 
wood than ordinary surface treatments with 
anti-shrink materials, Dr. Stamm says, since 
the latter can be impaired by cutting, nailing, 
or continued wear. 





Prints Foresters’ Vocabulary in 


Swedish-English 


Joshua Lee Deen, assistant professor of silvi- 
culture in Pennsylvania State College, and 
Adolph Burnett Benson, professor of German 
and Scandinavian in Yale University, in cooper- 
ation with Matts Juhlin Dannfelt, Swedish State 
Forester, have published a Swedish-English Vo- 
cabulary for Foresters. Copies may be pro- 
cured from the Yale University School of For- 
estry, New Haven, Conn., at $1 per copy. The 
book is the result of a growing interest in 
Swedish forestry in English-speaking countries, 
the authors say. While the writers do not 
claim to exhaust their subject, they do aim to 
translate the more common technical terms in 
the Swedish writings on the subject, and the 
expressions have been selected from the stand- 
ard works listed in the bibliography appended. 

Terms used in Forestry and Logging with 
French and German equivalents may be secured 
for 5 cents from the Superintendent of Docu- 
ments, Washington, D. C. 





Prefabricated Lumber in Suc- 


cessful Housing Project 
(Continued from Page 26) 


tically, is used. All structural parts of the 
houses are standardized. The wall sections 
are prefabricated at the mills and arrive on 
the building site ready for erection. Doors 
and windows, provided with hardware and 
fitttings are installed at the factory. All 
other pieces of lumber and finish arrive cut 
to exact sizes, put up in bundles and num- 
bered. The city has developed its own wall- 
section construction system, but also uses 
certain patented wall-section systems when 
the prices are in line. These sections have 
the outer sheathing, inner.sheathing and the 
siding nailed in place. Both from a prac- 
tical point of view and from the standpoint 
of architectural effect, this type of vertical 
siding offers many advantages. In this man- 
ner there is absolutely no waste in labor or 
material on the job, in cutting down long 
lengths to the required sizes ... All special 
millwork, such as kitchen cabinets and 
shelves, may be easily put in place without 
further fitting ... Every detail has been 
studied, and every economy effected in labor 
as well as in the purchase of materials, but 
without impairing good construction practice. 


Continuing, the booklet describes in full the 
financial arrangements, the comparative costs of 
the various types of houses, the manner in 
which the home owner and his family provide 
their own labor under expert guidance, and the 
provisions for skilled labor for certain tasks. 
such as erecting the prefabricated panels, elec- 
trical and gas and plumbing installations, and 
other jobs which the unskilled man could not 
do well. 

Lumbermen who are concerned about the 
place which lumber and other forest products 
have in the low-cost prefabricated house in 
America should make it a special order of busi- 
ness to obtain copies of this booklet and learn 
what has been accomplished with such great 
success in Sweden. 





THREE HUNDRED savings, building and loan 
associations which are members of the United 
States Building and Loan League will have 
completed their fiftieth anniversary by July 1, it 
is reported by the League. Scattered through 30 
different States these half-century old home- 
financing institutions have assets of $503,650,000. 














f How to Figure Costs for Advertising 





F In Classified Department 
Ome §2SU0 ..cccccccccccccccccccccccede Comms @ lime } 
' Two consecutive issues..........55 cents a line 
Three consecutive issues.......... 75 cents a line 
Four consecutive issues.......... 90 cents a line 
Thirteen consecutive issues..... ..+--$2.70 a line 
Twenty-six consecutive issues....... $5.40 a line 


Seven words of ordinary length make 
one line. 

Count in the _ signature. 
counts as two lines. - 

No display except the heading is 
permitted. 

Extra white space figured at line 
rate. 

One inch space advertisement is 
equal to fourteen lines. 


Heading 


Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 











THE GREATEST MARKET PLACE 


In the lumber, woodworking and allied 
industries to advertise in, is the Wanted 
and For Sale department of the 


AMERICAN LUMBERMAN. 


Read the Classified ads. Many oppor- 
tunities are offered for Buyer and 
Seller. Best for selling lumber, shin- 
gles, retail yards, business opportunity, 
timber and timberlands, machinery, 
locomotives, cars, rails and equip- 
ment used in logging operations. You 
can get employees, salesmen, employ- 
ment or anything used in lumber and 
allied industries by advertising in the 
Wanted and For Sale department of 
the American Lumberman. 

Send your advertisement to the 


AMERICAN LUMBERMAN, 
431 S. Dearborn St, Chicago, Ill. 





Too Late To Classify 


LBR. CONSULTANT WHO KNOWS ALL PHASES 


Of retailing lumber can solve your problems and 
make your yard profitable. Charges reasonable. 
Address “L. 73,’° care American Lumberman. 











| 


- WANTED 


Salesmen 








WANTED—SALESMAN 


Yo call on lumber dealer trade in the twin cities 
on commission arrangement, representing large 
middle west sash and door manufacturer. No 
objection to representing other lines. 

Address ‘‘L. 84,” care American Lumberman. 


WANTED: A SASH AND DOOR SALESMAN 


ay pee Illinois. One who is familiar with Cost 
Boo ° 
Address “L. 66,” care American Lumberman., 


WANTED—SALESMAN 


To represent large middle west stock sash and door 
manufacturer in Texas and Oklahoma, calling on 
jobbers. Must know the trade. May represent 
other lines if not conflicting. 

Address “L. 85,’’ care American Lumberman. 
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Employees 


WANTED EXPERIENCED LUMBERMAN 


Capable taking lumber, millwork and bldg. material 
from plans; drawing house plans, selling and ex- 
perienced in remodeling work. 

Address “‘L. 67," care American Lumberman. 








WANTED—SUPERINTENDENT 


Thoroughly experienced in the manufacture of spe- 

cial and odd millwork, veneer doors, cabinet work 

and interior trim. State age and experience. 
Address “‘L. 83," care American Lumberman 


Employment 





EXPERIENCED SALESMAN 


Years of successful selling building materials, mill- 
work, paint etc., to lumber and hardware trade 
in Montana and Wyoming, desires connection. Ref- 
erences 


Address “L. 89."" care American Lumberman. 








FOREMAN OR WORKING FOREMAN 


Good all around on mill and cabinet work. 
Address “lL. 79,"" care American Lumberman. 





BOOKKEEPER—SMALL HDWD. LUMBER FIRM 
Must understand all about hardwood lumber from 
tree to market; 40 to 45 years old. 

Address “L, 78,"" care American Lumberman 





Employment 
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WANTED—POSITION AS SALESMAN 
For large well rated wholesaler of Fir, Redwood, 
Pine and Cypress, by middle aged man of long 
lumber experience and acquaintance. Now em- 
ployed and living in Washington, D. C. 
Address “L. 32,"". care American Lumberman. 





LUMBER-PLANING MILLWORK SUP’T 


9 years full charge plant doing high-class mill- 
work. Can estimate; take work from plans, detail- 
bill into mill. 


Address “L, 42," care American Lumberman. 


WANTED JOB AS BAND SAWYER 
Right or left hand rig hardwood or pine, push feed 
and push nigger. 
Address “L. 60," care American Lumberman. 


WANTED POSITION 

By first class lumberman experienced in the pur- 
chase and sale of lumber to Yard, Industrial ard 
Railroad trade, also its manufacture and grades. 
Twelve years’ experience in Chicago with one con- 
cern. Extended personal acquaintance among 
Southern and Pacific Coast Mills. Also competent 
office man and correspondent. Moderate salary. 
References. Address “L. 51,” care American Lum- 
berman. 











EXPERIENCED YARD MANAGER 


Wants position at point with population of two 
thousand or more; 30 years of age, married, six 
children. Experienced and competent draftsman 
and  catimater. Can furnish good references and 
ona, 


Address “L. 54," care American Lumberman. 
MAN CONNECTED WITH RETAIL LUMBER 
And building business for over 25 years, desires 
similar connections preferably with a firm catering 


} 
Lae, 








“L. 61," care American Lumberman. 


LOGGING SUPERINTENDENT 


Contract or salary position. Experienced in 
large and small operations in all classes of timber 
in the Lake States and later in charge of a pine 
operation in Oregon. I have handled cedar materials 
sucoesstu ly and now ready for work and hard 
problems 

Address “L. 68."" care American Lumberman. 


YOUNG MAN STENOGRAPHER-SECRETARY 


Invoice and file clerk, ten years’ experience, very 
best references, real ability, wants job with good 








oncern where honesty and perseverance mean 
something Will go anywhere 
Address “‘L. 66,"" care American Lumberman. 





POSITION WANTED 


Thoroughly experienced retail manager and sales 


representative Executive ability, aggressive, good 
educatior fine references 
Address L. 75,."" care American Lumberman. 


EXPERIENCED YARD MANAGER 





Open for position July Ist. 14 years’ experience 

Go anywhere 4 years of age. Married. Good 

Reson 3 hange. Now employed. Best of Ref. 
Addré hn tae” 


care American Lumberman. 





CHAPIN’S LUMBER RECKONER 


By N. Chapin. Sames Time and Labor—Prevents 
Errors. The tables reduce to board measure al! 
fractional sizes of lumber, advancing by quarter- 
inches from 1x1 to 16x15 inches square and 20 
feet long; also scantlings and square timbers, ad- 
vancing by inches from 2x2 to 30x30 inches square 
and 50 feet long. Saw logs are reduced te board 
measure. The book contains 171 pages of strong 
white paper, is 4x7 Inches and is bound in cloth 





WANTED POSITION AS YARD MANAGER 


Good Salesman; can sell the complete unit. 
collector. Wisconsin or Illinois preferred. 
Address “lL, 81," care American Lumberman. 


Retail Lumber Yards 


ESTABLISHED RETAIL LUMBER YARD 
In Chicago or close in suburb. 


Address ‘“‘L. 77," care American Lumberman 


Good 





— 








Business Opportunities 


WANTED: TO BUY 


A small wholesale lumber business. 
Address “L. 70,” care American Lumberman. 


ras 











WHY WAIT WHEN YOU WANT SOMETHING? 


When you want @ new stock of lumber or shin- 
gles, new or second-hand machinery, engines, 
boilers, electrical machinery, locomotives, cars, 
rails, business opportunity, timber and timber lands, 
or anything used in the lumber industry, you can 
get it at a small cost by advertising in the 
‘*‘Wanted Columns” of the AMERICAN LUMBER- 
MAN. Manhattan Building, Chicago, II1. 





Lumber and Dimension 


S\S~™ 
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WANTED—SHIPPING LUMBER 


You can probably use a new Nigger, Steam Feed 
or other Steam Deck Equipment. Here is your 
opportunity to put in some new machinery paying 
for it with lumber. 

HAMMOND MACHINERY BUILDERS, 1603 
Douglas Ave., Kalamazoo, Michigan. 





DO YOU WANT ORDERS FOR HARDWOODS? 
Send list with prices delivered Chicago. We sell 
factory trade. Commission basis. 

L. J. POMEROY, Hinsdale, IIs. 





WANT TO REPRESENT 
A reliable eastern consumer as buyer in compara- 
tively new territory producing Ponderosa Pine. 
Address “‘L. 88,"" care American Lumberman. 





Logs 
WANTED IN CARLOAD LOTS—WALNUT LOGS 


And Stumps suitable for veneer. Pay cash. 
Address “L. 62,"° care American Lumberman. 








WANTED TO BUY VENEER LOGS AND BURLS 


In cherry, walnut, and other hardwood specialties, 
Address “L. 86.’’ care American Lumberman. 


Used Machinery 


WANTED—IMMEDIATELY 


5 to 6 ft. left hand Band Mill and carriage, must 
be A-1. Can use power plant, filing room equip- 
ment and live rolls. Furnish complete description 
and best price. 

Address “L. 82," care American Lumberman. 


CASH FOR OLD LOG BAND SAWS AND GANGS 


$40 per ton, less the freight. 
MINER HOE WORKS, Meridian, Miss. 

















Timber and Timber Leak 


WANTED CUT-OVER LAND 


Address Post Office Box 6, Cornettsville, Ky. 


Steel Rails 


WTD. 200 TONS OR ANY PART—RAILS 20—40 LB. 
Must be good condition, state price, condition, loca- 
tion; also Heisler or Shay locomotive. 

Address “‘L. 72,” care American Lumberman. 




















——— 





FOR SALE | 
Retail Lumber Yards 


OPPORTUNITY FOR A LINE YARD CO. 


Small Lumber & Coal yard in North East Illinois 
must be sold at a sacrifice. Low operating ex- 
penses, located in section being developed. Only 
yard in wide territory. Owner will continue with 
yard if desired. 

Address “L. 74,"" care American Lumberman. 


FOR SALE—OLDEST RETAIL LUMBER YARD 


And allied business in city of 30,000 people in 
Evergreen State. No dust storms. New $5,000,000 
pulp mill now being built—another contemplated. 
Many new families expected to locate. 

Address LANSDOWN, Everett, Washington. 


== 











CLASSIFIED ADS PRODUCE RESULTS 


That’s why people who want something 
or have anything to sell use the clear- 
ing house section. Advertise in the 


CLASSIFIED ADVERTISING depart- 
ment to get it or sell it. Read the 
Classified advertisements. Advertise 


in a paper that reaches the people 
who would be interested in what you 
want to sell. When you want to sell 
anything used in the lumber world 
and allied industries, advertise in the 


AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, Il. 


FOR RENT OR FOR SALE 


Large lumber shed located in Davenport, Iowa. 
City has population of 60,000 and has access to 
quad city population of 160,000. 

Address ‘“‘L. 65," care American Lumberman. 


FOR SALE—SMALL LUMBER YARD 


Selling reason—age and health. Can buy _ stock 
and rent buildings. For particulars and pictures 
write STEEL CITY LUMBER CO., Mrs. Lillian 
Kniffen, 336 S. Santa Fe., Pueblo, Colo. 











Business Opportunitie 


wee 








S\/~ 


FOR SALE AS A GOING CONCERN 


The extensive lumber business formerly conducted 
by William Copping Limited at Joliette, Quebec, 
comprising buildings, machinery, sawmill, land, 
water power, river rights, etc., stock of cut lum- 
ber, Accounts Receivable, standing timber, ete. 
For further information, please refer to the ad 
of The Royal Trust Co., on page 36 or communi- 
cate with their Estates Dept., P. O. Box 2580, 
Montreal, P. 








WANTED—ACTIVE PARTNERS 


In sawmill, planing mill, house building and retall 
lumber business. Very little capital required; self 
supporting business. 

Address “L, 80,’ care American QYoumberman. 





MOST UNUSUAL OPPORTUNITY 
To acquire interest in an established retail yard 
in middle western city which has successfully 
weathered the depression. Has excellent arrange- 
ment for financing and building homes, with con- 
tinued good business assured; $10,000 required, to 
be used for expansion only; no deadwood oF 
watered stock involved. Prefer that investor ac- 
tively participate in developing business and han- 


dling details but not essential. Can make good 
position for right man. ; 
Address “G. 44,° care American Lumberman. 
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~ FOR SALE i| | FOR SALE. FOR SALE 
| 4 _——EE 
Lumb d Dimension Used Machi Miscell 
FOR SALE FOR SALE—STEARNS 60” EDGER, LEFT HAND FOR SALE—WOOD AND WIRE FENCING 
Ky. 2 cars 4/4 No. 2 Common Pennsylvania and = Hill Curtis double cylinder steam nigger; set of | Portable oe, asiee, —, and snow fence. Deliv- 
ae firginia Cherry. One year and longer dry, circular- i liv lis 10x24 in. Fili R Sq ui _ | ered prices gladly quoted. 
— Mane eee STANDARD FENCE CO., Lufkin, Texas. 
Box 233, Hyndman, Penna. HERMANCE MACHINE COMPANY 
-— Williamsport, Pa. 











rAA » ° a FOR SALE 
40 LB. Timber and Timber Lan S Complete equipment for manufacturing railroad tie 
wee" 








loca- plugs and tie shims. 
LAL LDP DPD IY Address AVON STATE BANK, Avon, Minn. 
nan, HIGH GRADE HARDWOOD TIMBER FOR SALE 
A tract of high grade hardwood timber, located TIMBER FRAMING AND PLANING MILL 


in Northern Michigan, containing 4,000,000 feet— 


maple, birch, oak, basswood—is offered for sale at Eacuipment, complete with Woods Timber Sizer, 























—— annie. woke Yates Resaw, Greenlee Gainer, Mortiser, Borer and 
: ' ae = tr — Drawer $17 Houghton, Michigan R'w gh gg ek ang and plenty of tools, also Woods 
—— . = ay ere P. & M. Moulders, etc. at bargain prices. PETER 
; K. BOSHCO, West Medford, Mass. 
| FLORIDA ACREAGE 
—_——— Florida cut-over pine land, no swamps. Suitable 
for reforestation, or groves; less than $4.00 per acre. 
Address “L. 87,"" care American Lumberman. 
> 
? 80,000,000 FEET NORTH CAROLINA 
we Hardwood and Pine, all virgin. Pay-as-cut. No 
0. eash in advance. Box 1231, Memphis, Tenn. 
Illinois 
1g ex- 
Only ” 
e with tee al Ss 
man. 
ARD RELAYING 40 LB. AND 60 LB. RAILS 
ple in Also 30s, 35s, 56s, 70s, 80s, 85s. New rails, all 
100,000 weights. Switches, frogs, second-hand locomotives. 
lated ROBINSON & ORR, 248 4th Ave., Pittsburgh, Pa. 













on 


eee | Wagon s Pat Sep/a 19a 


"| __Used Machinery | SPEE-D-TWIN]| nine so ap 522 


















































































7’ CLARK & 9’ PRESCOTT BAND SAW MILLS the job cheaper 
Samets EY, oop Voveme Laas Se, eae STEAM FEED “and better for 
— a them. xtraordinary value to spot pur- Costs little more than belt or | the practical log- 
N. B, PAYNE, 105 W. 55 St., N. Y. City. Siction ¢ feeds. but makes | aie 
ype : ° -_ 
eee... a tremendous difference in the §- 
ne d is laimers an ii an esaw—com- ° 
he ~- - unit and mill. Investigate. : 
_ | Bice lee Se cee ’ terete 
eth ages Marion Loaders and Shovel and Write for catalog A. | bunching use 
Iowa. SPRING CREEK LUMBER COMPANY, ‘é | 
ess to 800 Broadway, Cincinnati, Ohio. | our Self-Loading 
nan. FOR SALE SOULE | Skidders. 
ea pe eS — Sam ory 
stock MS GPGSHAS. W. FISH, Elche, Wis, | STEAM FEEDWORKS 
ictures | 
memes a Sa a MERIDIAN MISSISSIPPI |§f | LINDSEY WAGON CO. 
rit ’ — 
a J. LEE HACKETT COMPANY, Detroit, Mich. | | Sole Manufacturers LAUREL, MISS. 
aS 
Sawmill f BOOKSTHATYOUNEED || A /zyqys7 | 
ses oo —Dozens of them—are quickly avail- 
land, Operators a > ong our yey mag 
t lum- arn More out ese 
, ete 
d ’ ' 
muni Books That'll Increase Your Profits The unfailing ability of Nicholson 
—_ Write Now for Complete Catalog Saw Files and Wood be reeagane | — 
— . 431 S. Dearborn Street to do their work quickly and we 
American Lumberman CHICAGO, ILL. makes them always acceptable to 
he carpenters, woodworkers, and 
a to those who use tools at home. 
nan. 
K N t G al T Sold by hardware wholesalers 
- yard . . everywhere. Nicholson File 
ssfull Single, Double and Triple Saw Co., Providence, R. I., U.S.A. 
wo EDGERS « Saw Mills, Dogs, Set Works OL 
-y jas eRe Manufactured by Sy Genuine 
or ac- 
"ne THE KENT MACHINE COMPANY GSA NICHOLSON FILES 
117 Portage St. Cuyahoga Falls, Ohio A FILE FOR EVERY PURPOSE 
an, = TTR 
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ALPHABETICAL INDEX TO ADVERTISEMENTS 


lf page number does not appear opposite name, display advertisement will be found in a previous issue. 


cE 
American Creosoting Co...... 31 
American Logging Tool Co... 12 
a We Lumber & Treating 
American Steel & Wire Co.... 
Anaconda Copper Mining Co.. 6 
Angelina County Lumber Co.. 
Angelina Hardwood Co....... 
Arkansas Lumber Co 
Arkansas Soft Pine Bureau... 
Armstrong Cork Products Co 8 
Associated Lumber Mutuals... 31 
Atkins & Co., E. C.......... 49 
Atlantic Lumber Co......... 


Babcock Co., W. W., The. 

Balsa Wood Co. Inc., The. . 12 
Barber Asphalt Co., The...... 
os Se, . “a 
Benson Hotel 2 ee 
Bentley Lumber Co., J. A.... 

Bi oleman Lumber Co. . 
Booth-Kelly Lumber Co. The. 
Bradley Lumber Co. of Ark... 3 
Bratlie Bros. Mill Co 
Bruce Co., E. L 


a 
Builders Commercial Agency... 4 ae 
Burdette Lumber Co......... 41 
Burton-Swartz Cypress Co.... 37 


Caddo River Lumber Co 
Carey Co., The Philip........ 
ey Mig. Co., of America, 


“eee 


Celotex Co., The............ 
Corteke toed Pr vodects Corp. . 
Chapman & Co., A. D 
Chapman & Dewey Lbr. Co... 33 
Cisar Brothers.............. 51 
Clover Valley Lumber Co.... 6 
— Lumber & Creosoting 
Conroe Lumber Corp 
Continental Steel Co: 
Crater Lake Lumber 
Crosby Lumber & Mfg. Co... 4 


eee ewes 


Crossett Lumber Co......... 
Crossett-Western Co......... 
a & Spencer Lbr. Co., 


ee ee 


Davenport Hotel............ 
Dewitt Hotels............... 
= Stark & Brown Cypress 
Dierks Lumber & Coal Co.. 
Disston & Sons, Inc., He 

* + ae de Nemours & 


Ethel Lumber Co............ 


Firestone Tire & Rubber Co. . 
a. ~SepereNENS Red Cypress 
Ford Motor Company........ 
Fordyce-Crossett Sales Co.... 
Fordyce Lumber Co......... 
Fort Pitt Hotel...........-. 
Frantz Manufacturing Co. ... 
Frost Lumber Industries, Inc. . 


Gilchrist-Fordney Co........ 
ES, ee 
 sarreng,- Chemical Co., The. . 
—— Harbor Sales Corp. 
th Stave Co., Geo. 


Harbor Plywood Corp........ 
Henderson-Molpus Co....... 
Holt Hardwood Company. . 

Holt Lumber Company...... 
Homochitto Lumber Co..... 
Hotel Lemmo......ssccccess 
Hotel McAlpin.............. 
Hotel Whitcomb............ 
Huss Lumber Co............ 


Insulite Company, The....... 
International Harvester Co... 


Jackson Lumber Co.......... 
Johns-Manville.............. 
Johnson Lumber Co., C. D... 


34 
12 


37 
11 


43 


to 


37 


Kennett Mfg. Co............ 36 
Kent Machine Co........... 59 
Kinzua Pine Mills Co........ 
Kneeland-Bigelow Co........ 
Kneeland-McLurg Flooring Co. 53 
Kurth Lumber Mfg. Co...... 


Lackey Lbr. Co., 8. E 


Lennon Wallpaper Co........ 
Libbey-Owens-F ord Glass Co. . 
Lindsey Wagon Com “why 59 
Long Lake Lumber Co....... 
Lowe Brothers Co., The ae 
Lumbermen’s Credit Assn.... 45 
a. “eee s Mutual Casualty 
PP ites era areas 12 
ee Ae) eee 36 
Mackie & Lewis............. 
Maisey & Dion.............. 51 


Manhattan Rubber Mfg. Div. 

of Rabestos-Manhattan, Inc. 
Mathieu, Limited, J. A....... 
Meadow River Lumber Co... . 


Meridian Lumber Co., Ltd.... 4 
Metropolitan Building Co.... 47 
Michigan-California Lumber . 
Micklin Mfg. Co............ 29 


Milcor Steel Co............. 
Miner Saw Mfg. Co., J. H.. 
Moore Dry Kiln Company. .. 10 


Mumby Lumber & Shingle Co. 

National Dry Kiln Co........ 

National Lead Co........... 9 
Nelson & Co., Gilbert........ 51 
Newman Lumber Co., J.J.... 33 
Nicholson File Co........... 59 
North Bangor Slate Co...... 29 


Northwestern Cooperage & 
Lumber Co 


Ostrander Railway & Timber 


Peavy-Wilson Lumber Co... 
Pittsburgh Plate Glass Co. . 
Pittsburgh Steel Co.. 12 
Polson Lumber & Shingle Co.. 


Ranetite Mfg. Co............ 
Rankin-Benedict Underwriting 
Red Cedar Shingle Bureau. 51 
Red River Lumber Co., The.. 7 


Richard Shipping Corp. beeeaas 34 
Royal Trust Co., The........ 36 
Ruberoid Co., Sa aapeiaieniads 8 
Sallis Lumber Co............ 34 
Samson Cordage Works...... 
Schuette Co.,Wm........... 41 
Sewall, James W............ 53 
Shattock & McKay Co ..... 
Sherwin-Williams Co., The... 
Sisalkraft Co., The.......... 
Smith Lumber Co., Ralph L.. 
Solvay Sales Corporation. .... 
Soule Steam Feed Works..... 59 
Southern Lumber Co......... 
Spain & Co.,H.M.......... 12 


Spokane Pine Products Co.... 
Standard Lime & Stone Co... 
Stanley Works. The......... 
Star Tank & Boat Co........ 29 
Sumter Lumber Company, Inc. 10 
Stevens, Chicago, The........ 


Taylor Hotel, Wm 


Tennessee Eastman Corp..... 35 
Toledo Guaranty Corp., The.. 
Tremont Lumber Company... 35 


Trout Creek Lumber 


Von Platen-Fox Company.... 53 


Webster Lumber Co., ia 
Weidman Lumber ae 53 
Wells Lumber Co., J. W...... 
Weyerhaeuser Sales Co....... 
White River Lumber Company 
Wier Long Leaf Lumber Co... 41 
Winton Lumber Sales Co..... 
Wisconsin Land & Lumber Co. 12 
Wood Conversion Co......... 
Wooster Brush Co........... 


Zimmerman., F,M.......... 12 


Directory of Products Advertised in American Lumberman 


For page number refer to Advertisers’ Alphabetical Index above. If page number 
does not appear in Index, display advertisement will be found in a previous issue. 


SOFTWOOD LUMBER 


A—Northern Pine 
B—Northern Spruce 
Bil—West Virginia Spruce 


Burdette Lumber Co....e 
Bruce Co., E. L.......--: & 
Burton-Swartz Cypress 


Sallis Lbr. 
Sumter Lumber Co., Inc.e 
Tremont Lumber Co....ef 


J—Fir 


K—Spruce (Western) 


0O—California Pine 
P—California Sugar Pine 
Q—Redwood 


L—Western Red Cedar 

O—Nesthern Hemlock CO. wee sevesesveceerees f Trout Creek Lumber Co. M—Western Hemlock Glover a. ne nt Co...0 

Wee = = n-California 
— Viegiata Hom sg yy Cree —— e Wier Long Leaf Lbr.Co.e N—Port Orford Cedar oaher paaakaaliee 
D—Northern Cedar Conroe Lumber Co......6 Smith Lie. oon Ri ¥ ‘op 
Holt Lumber Co........ ca Crowell & Spencer Lor. G—Arkansas Soft Pine Booth-Kelly Lbr. Co....j pein oe a serenity pa 
Mathieu, Ltd., J. A..-8bK ive’, “Stark & Brown Caddo River Lbr. Co....g _Bratile Bros. Mill Co...1} 

, “~ er . r r wn . eee ee 

Nerthentars Gooperaee,  UBSivem'GS, cd". Gramtet Tor. Goxsocsce Sugmmat Waster 0:1 edaho white Pin 
Stephenson Co., I ion _abed Ethel Lumber Co........ . Dierks Lbr. & Coal Co..g 4 yeas km S—Ponderosa Pine 
Toledo Guaranty Go. .ablel ge ype mee _.t Fordyce-Crossett Sales Manette & a, “ses im ee caer 
Werathasacer Balen — Frost Lbr. Industries, CO. wcrecccccccceccess ut yy Lae & Shinal pee a Copper Min- 

Prion AS meta a aN se nia ajimrs th ccdninaiankanss}s Fordyce Lbr. Co........€ umby 40F. ngle ereegeesuas es 


“caus Land & ~~ 


Gilchrist-Fordney Co... 


Homochitto Lumber Co..e 


a 
6 
Henderson-Molpus Co...¢é 
e 
Huss Lumber Co........ f 

e 


Frost Lbr. Industries, Inc....g 
Southern Lbr. 


Timber Co. 
Polson Lumber & 


Sek. ecovkeenarcess 
Ostrander qonner & 


.-jlm = Coleman Lbr. Co., 


In 
lvery Pee Gisacscaceus 8 
Kinzua Pine Mills Co...8 


H—Aromatic Red Cedar oS Ss . ae jm Long Lake Lbr. Co....rst 
At vaeenegy Yellow Pine jackson Lumber Co..... Smith Lbr. Co., Ralph a - 
—Cypress Kurth Lumber Co.......¢ aw Lbr. Co. of ‘ _ FERRE SPR ee ee ate Bees kmn = gchuette Co. Wm... . air 
Angelina County Lbr. Lackey Lbr. Co., S. E...e PK. seeeseereecerecs & Wapeenacue Sales Spokane Pine Products 
Ch adnenenneneseeeeees c) Meridian Lumber Co., Bemee Gan Th Bec ccsecces BR qjG@e cocscccecceces rege na abraenen ae rs 
Arkansas Lumber Pe-- -© apa wan imta lle aE e White River Lumber aa Weyerhaeuser Sales a 
radley Lbr. Co. o eee Ceretinn Bima  j§ _COo ccccccccccsccccdEIM = CO, ..ccccccccces mrs 
oe atin ba eudiaal Newman Lbr. Co., J. J...e '—North Carolina Pine Winton Lumber Sales Winton Lumber Sales 
Bentley Lbr. Co., J. A...6 Peavy-Wilson Lbr. Co..e Schuette Co... Wm..... air Gk ocbesereengneea jkirs Co. jkl 
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HARDWOOD LUMBER 


Ash ...--- ” Magnells aot 
-b ple (Ha 

| meg your ‘¢ and Soft) .m 

b “"- a Onk ....- B 
Bire 2 Poplar -0 
Cherry .--€ . 

ycamore,. .p 

Chestnut .-f Tupelo ....4 
Cottonw’d. & Walnut ...r 
Elm ...-- . Foreign | 
Gum ...-- oods . 
Hickory ..j 


Mahogany « ‘ 
Philippine .k Balsa ... 
Angelina Hardwood Co....ni 


Atlantic Lumber Co.. ‘acgin 
Balsa Wood Co., Inc., ‘The..u 


Bradley Lbr. Co. of Ark..cin 


Bruce Co., E. L....abchijlmno 
Chapman & Dewey 

Lumber Co...... ... aghimnp 
Cisar Brothers..... . adhimng 


Dibert, Stark & Brown 
Cypress Co., Ltd..... — 
Ethel Lumber Co......... ino 
Fordyce-Crossett Sales Co..in 
~— Lumber Industries, 


| Sree achijlng 
Holt. ‘Lumber Eee dhm 
Kneeland-Bigelow Co...... = 
came & Ge FF. Gocccsceses 
Maisey & Dion....... cihhioas 


Meadow River Lumber 
We: esenaeecncauncead bdfmno 
Newman Lumber Co., 

a ere ...acijmnopq 
Peavy-Wilson Lumber Co...i 
Sallis Lumber Co......... ino 
Stephenson Co., I......bedhm 
Toledo Guaranty Corp., The 


pice nanadeaaie aie abemno 
Tremont Lumber Co.....ching 
Von-Platen-Fox Co...... abhim 
Weidman Lbr. Co....... bdhm 


HARDWOOD 


"am Land & Lbr. 


eeeeseee ereeeee eeree 


CED odonccrccccessveveseue c 
BED ccccccccsecceccessed da 
GO ccvcecoccssecccscs coee® 


Bradley Lumber Co. of Ark.e 
Cn Gs Bes Be tscacscce ade 
Frost Lumber Industries....e 
Fordyce-Crossett Sales Co...e¢ 
Griffith Stave Co., Geo. C...e 





FLOORING 


Holt Hardwood Co........bde 
Kneeland-Bigelow Co........d4 
Kneeland-McLurg Floor- 

RE ths sans sbsevse ee 
Northwestern Cooperage °. 

Lumber Co., The........ 
Stephenson Co., I.... 
Tremont Lumber Co........ -e 
Webster Lumber Co., H. E..e 
Wells Lumber Co., J. W..bd 
Wisconsin Land & Lbr. 

Gk. scesepance eneewe - abd 


MILLWORK, FRAMES, SHINGLES, PACKAGE TRIM, ETC. 


SASH, DOORS, COLUMNS, 
MILLWORK 


Red River Lbr. Co. 


WINDOW, DOOR FRAMES 


Biles-Coleman Lbr. Co., Inc 
Kinzua Pine Mills Co. 
Red River Lbr. Co. 


BRUSHES—Paint, Varnish 
Wooster Brush Co. 
BUILDING PAPER 
Ruberoid Co., The 
Sisalkraft Co., The 

CEDAR CLOSET LINING 
Bradley Lbr. Co. of Ark. 
Bruce Co., E. L. 

Frost Lumber Industries, Inc. 
CEMENT REINFORCING 
Pittsburgh Steel Co. 
CEMENT 
WATERPROOFING 
Abesto Mfg. Co. 

Ranetite Mfg. Co. 

COLORS IN OIL 

National Lead Co. 


CORRUGATED SHEET 
METAL 


Milcor Steel Co. 


FENCE AND FENCE POSTS 
American Steel & Wire Co. 
Continental Steel Corp. 
Pittsburgh Stee! Co. 
GATES—Steel 


Continental Steel Corp. 
Pittsburgh Steel Co. 


GLASS 


Libbey-Owens-Ford Glass Co. 
Pittsburgh Plate Glass Co. 


ACCOUNTANTS 

Nelson & Co., Gilbert 
APPRAISERS AND TIMBER 
ESTIMATORS 

Sewall, James W. 

Spain & Co., H. M. 
BOATS—Metal 

Star Tank & Boat Co 


FINANCIAL 

Builders Commercial Agency 

ambermen' s Credit Associa- 
on 


FOREIGN BROKERS 
Richard Shipping Corp. 


AXES AND LOGGING 
TOOLS 


American Logging Tool Co. 


BATTERIES 
Firestone Tire & Rubber Co. 


BELTS AND ACCESSORIES 


Manhattan Rubber Mfg. Div. 
= Raybestos-Manhattan, 
ne. 


BRAKE LINING AND 
ACCESSORIES 


Firestone Tire & Rubber Co. 


DOGS, SET WORKS, ETC. 
Kent Machine Co. 





Spokane Pine Products Co, 


PACKAGE TRIM 
Biles-Coleman Lbr. Co., Inc. 
Bradley Lumber Co. of Ark. 
Fordyce-Crossett Sales Co. 
Frost Lumber Industries, Inc. 
Weyerhaeuser Sales Co. 


SHINGLES 

Northern Cedar ........... 4 
Western Rec Cedar........ b 
eee c 
Bratlie Bros. Mill Co........ b 
Grays Harbor Sales Corp. ..b 
EGet Lambe? CO. .cecsccccess a 


Mumby Lbr. & Shingle Co..b 


Northwestern Cooperage & 
Lumber Co., The.......... a 
Polson Lumber & Shingle Co.b 


Stephenson Co., I......... | 
Weyerhaeuser Sales Co..... b 
White River Lbr. Co........ b 


Winton Lumber Sales Co.. .b 
Wisconsin Land & Lbr. Co..a 


BUILDERS’ SPECIALTIES, ETC 


GLUE—Waterproof 
Casein Mfg. Co. of America, 
Inc., The 


HARDWARE—Builders’ 
Frantz Mfg. Co. 
Stanley Works, The 


INSULATION 


Armstrong Cork Products Co. 


Celotex Co. 
Certain-teed Products Corp. 


General Insulating & Mfg. Co. 


Johns-Manville 
Standard Lime & Stone Co. 
Wood Conversion Co. 


LADDERS 
Babcock Co., W. W. 


LINSEED OIL 
National Lead Co. 


LOG CABIN SIDING 
Bratlie Bros. Mill Co. 


Frost Lumber Industries, Ine. 


Kinzua Pine Mills Co. 
Red River Lumber Co. 


METAL ACCESS DOORS 
Milcor Steel Co. 

METAL CEILINGS 
Milcor Steel Co. 


METAL CORNER BEAD 
Milcor Steel Co. 
Pittsburgh Steel Co. 


METAL LATH 
Continental Steel Corp. 
Milcor Steel Co. 
Pittsburgh Steel Co. 


NAILS 

American Steel & Wire Co. 
Continental Steel Corp. 
Pittsburgh Steel Co. 


OVERHEAD GARAGE 
DOORS 


Frantz Mfg. Co. 
PAINT, ENAMEL, 
VARNISH 


Glidden Company 

Lowe Brothers 

O’Brien Varnish Co. 
Sherwin-Williams Co., The 


PLASTER BOARD 
Certain-teed Products Corp. 


PLASTER LATH 


Johns-Manville 
Milcor Steel Co. 
Pittsburgh Steel Co. 


PLYWOOD AND VENEERS 

Harbor Plywood Corp. 

Northwestern Cooperage & 
Lbr. Co., The 

Red River Lbr. Ce. 


POSTS—Steel 
American Steel & Wire Co. 


Continental Steel Corp. 
Pittsburgh Steel Co. 


ROOF COATING—Cement 
Abesto Mfg. Co. 

Barber Asphalt Co., The 
Barrett Co., The 

Certain-teed Products Corp. 
Ruberoid Co., The 


ROOFING, SHINGLES, 
SIDING 


Asbestos, Asphalt 

Barber Asphalt Co., The 
Barrett Co., The 

Carey Co., The Philip 
Certain-teed Products Corp. 
Johns-Manville 

Ruberoid Co., The 


ROOFING—Slate 
North Bangor Slate Co. 


ROOFING—Steel 


Continental Steel Corp. 
Milcor Steei Co. 


SASH CORD 


Samson Cordage Works 
Silver Lake Company 


MISCELLANEOUS SUPPLIES AND SERVICES 


HOTELS 


Benson 

Davenport Hotel Co. 
Dewitt Operated 
Lennox 

McAIpin 

Stevens 

Whitcomb 


William Taylor 


INSURANCE 


Associated Lbr. Mutuals 
Lumbermen’s Mutual Cas- 
ualty Co. 


os ~ iene Underwriting 
0. 


OFFICE BUILDINGS 
Metropolitan Building Ca 


OFFICE SUPPLIES 


Buck & Co., Frank R. 
Fisher, S. E. 


PRICE CARD MOULDING 
Zimmerman, F. M. 


SAP STAIN PREVENTIVE 
Chapman & Co., A. D. 


~— de Nemours Co., Inc., 


Grasselli Chemical Co. 


rERMITE 
EXTERMINATORE 
Bruce Co., E. L. 


TREATED PRODUCTS— 
Railroad Ties, Poles, Piling 
Timber Products, Lumber, 
Fence Posts 

American Creosoting Co. 


angenens Lumber & Treating 
oO, 


MACHINERY AND EQUIPMENT 


DRY KILNS AND 
ACCESSORIES 
Moore Dry Kiln Co. 
National Dry Kiln Co. 


DRY KLN CONTROL 
INSTRUMENTS 
Moore Dry Kiln Co. 
National Dry Kiln Co. 


ELECTRICAL WIRE 
& CABLE 


American Steel & Wire Co. 


FILES 
Nicholson File Co. 


FIRE EXTINGUISHING 
CHEMCALS 


Solvay Sales Corp, 


(NJECTORS, VALVES, 
STEAM PUMPS, PIPING 


Soule Steam Feed Works 


LOAD BINDERS 
American Logging Tool Co. 


LOGGING EQUIPMENT 
American Logging Tool Ce. 
Lindsey Wagon Co. 
LUMBER LIFTS 


Moore Dry Kiln Co. 
National Dry Kiln Co. 





MOTOR TRUCKS 


Ford Motor Co. 
International Harvester Co. 


PORTABLE SAWMILLS 


Kent Machine Co. 
Miner Saw Mfg. Co., J. H. 


SAWMILL MACHINERY 
Circulars, Edgers, Gangs, 


Kent Machine Co. 
Miner Saw Mfg. Co., J. H. 


SAWS, KNIVES, TOOLS 
Atkins & Co.. E. C. 
Disston & Sons. Inc., Henry 
Miner Saw Mfg. Co., J. H 
Nicholson File Co. 


WOOD FLOOR BLOCKS, 
FLOOR PLANKS 

Bradley Lumber Co. of Ark. 
Bruce Co., E. L. 

Wisconsin Land & Lbr. Co 


TRELLIS, LAWN AND 
GARDEN FURNITURE 
Riles-Coleman Lbr. Co. 
Kennett. Mfg. Co. 
Kinzua Pine Mills Co. 


SCREEN CORNERS 
Micklin Mfg. Co. 
SOUND-DEADENING 
MATERIAL 

Celotex Co. 

Certain-teed Products Corp. 
Insulite Co., The 
Johns-Manville 

Wood Conversion Co. 


STAINED SHINGLES 
Weyerhaeuser Sales Co. 


WALL BOARD 


Certain-teed Products Corp. 
Insulite Co., The 
Johns-Manville 

Wood Conversion Co. 


WALLSEALERS AND 
PRIMERS 


Casein Mfg. Co. of America, 
Inc., The 


National Lead Co, 


WHITE LEAD 
National Lead Co. 


om Lumber & Creosoting 
oO. 


Crosby Lbr. & Mfg. Co. 
Crossett-Western Co. 


Fordyce-Crossett Sales Ca 
Mackie & Lewis 


WALL PAPER 
Lennon Wall Paper Co. 


WOOD PRESERVATIVES 
Tennessee Eastman Corp. 


SPARK PLUGS 
Firestone Tire & Rubber Co. 


STEAM FEEDS 
Soule Steam Feed Works 


TIRES 
Firestone Tire & Rubber Co. 


VENEER DRYING 
MACHINERY 
Moore Dry Kiln Co. 


WAGONS—Log 
Lindsey Wagon Co. 


Wareers., amas 
WIRE RO 
FITTINGS AND SLINGS 


American Steel & Wire Co. 
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ILLUSTRATED 
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Bruce Hardwood 


FLOORINGS 


Are you ready to do a real sales job on hardwood floorings dur- 





ing coming months? 


The building upturn is here. 


You don’t 


have to be optimistic to see it. The figures prove it. Contracts 
for residential construction reached a three-and-a-half year 


high in April. 


Contemplated residential building reported in 


that month amounted to almost $100,000,000.00 as compared 
with about $55,000,000.00 in March, 1935, and in April, 1934. 


The Flooring Outlook 


The outlook for flooring sales 
is unusually bright. But the 
dealer who still thinks there is 
only one type of hardwood floor- 
ing, and that it can be sold on all 
types of jobs, is going to lose 
many a profitable sale. The pub- 
lic realizes that during the past 
few years there has been real 
progress in the manufacture of 
hardwood floorings. That today 
3ruce offers three outstanding 
types—Block, Strip, and Plank. 


Three Different Types 


Those who prefer a modern, stylish 
floor are asking for Bruce Finished 
Blocks. Bruce Solid Oak Plank 
Floors are the choice of those who 
want an old English or Colonial back- 
ground. And the ones whose taste 
clings to the simple beauty and dig- 
nity of plain oak floors are insisting 
on Bruce Strip Flooring. 


Advertised and Approved 


All these floorings are widely ad- 
vertised. Wherever new homes are 
being built or old ones modernized, the 
owners can easily be sold Bruce Block, 
Strip or Plank Floors. They know 
that they are making an investment in 
style, beauty and durability when they 
buy floorings manufactured by the 
world’s. largest maker of hardwood 
floorings and approved by leading 
architects and interior decorators 
throughout the country. 


New Literature 


Pictured on this page is a new series 
of leaflets on the 3 Bruce Hardwood 
Floorings. Every dealer who is on his 
toes and wants to be in a position to 
tell his customers how to really beau- 
tify and improve their homes should 
have these leaflets. All you need to 
do to secure them is to fill in the cou- 
pon below and send it to us. If you 
don’t have a 3c stamp and envelope 
handy, simply paste the coupon on a 
lc postcard. 


E. L. BRUCE CO. 


World's Largest Maker of Hardwood Floorings 
MEMPHIS, TENN. 


Bruce Hardwood Floorings. 


E. L. BRUCE CO., MEMPHIS, TENN. 


Yes, we would like to have the new illustrated leaflets on the 3 types of 
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